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Agents Ass’n Names 
Four New Members on 
Executive Committee 


Four Reappointed and One Goes 
on Automatically as Chairman; 
Three Resign Posts 


NAME THOMAS, PITTSBURGH 


Callis, Santa Barbara; Hilgemann, 
Milwaukee, and Keese, Chatta- 
nooga, Other New Appointees 











The National Association of Insurance 
Agents announces the appointment of 
four new members to the executive com- 
mittee and the reappointment of four 
members. One other member of the 
committee, Payne H. Midyette of Tal- 
lahassee, Fla., goes on for one year as 
chairman automatically because he is 
immediate past president of the asso- 
ciation. President R. W. Forshay of 
Anita, Ia., says that the new members 
of the executive committee are W. Ray 
Thomas of Pittsburgh; Harold I. Callis 
of Santa Barbara, Cal.; L. C. Hilgemann 
of Milwaukee, and Will S. Keese, Jr., 
of Chattanooga, Tenn. 

Four Reappointed 

Reappointed to serve this year are 
Lorren W. Garlichs, St. Joseph, Mo.; 
Fred A. Moreton, Salt Lake City, Utah; 
Thomas G. Redden, Greensboro, N. C., 
and Chris Zoercher, Tell City, Ind. Sev- 
eral members who had served on the 
committee during the 
not available for reappointment. 
tell Woosley of Lake Charles, La., had 
notified the new administration in Kan- 


past year were 


Ter- 


sas City that his physician had advised 
him against attempting to serve further 
at this time on the executive committee 
in view of the demanding duties the ap- 
pointment now requires. At 
City, also, word was received that Wade 
Fetzer, Jr, of Chicago, who has been 
an able member of the executive com- 
mittee for two years, felt that his ob- 
ligations to his agency would require 
ns retirement, and George W. Haerle 
of Portland, Ore., after a year of service 
on the committee, declared himself in- 
eligible for reappointment for the same 
reason, 

The elevation of David A. North of 
New Haven to the vice-presidency came 
alter three years of service on the ex- 
cutive committee, and Mr. Garlichs and 


Kansas 


(Continued on Page 22) 
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$1,000 Was Needed 


| When a man starts premium payments on a 20 Year Endow- 
| ment it is to be supposed that he has some very definite use in 
mind for the face amount 20 years hence. 


But there are three primary reasons for insuring—to afford 
protection for the insured’s family, to provide future money for 
the insured, or to take care of emergencies during the insurance 
period. And in this case of one 20 Year Endowment of $2,000, 
the insured managed to achieve two uses. 


For midway during the policy period, he needed $1,000, so 
he made a $1,000 policy loan. At the end of the full 20 year period, 
the policy matured, and he collected the other half of the $2,000. 


At that time, the insured wrote the company: “Our connection 
during the 20 years has been exceedingly satisfactory. There were 
a few times when it was rather hard to have the premium ready, 
but we always managed to do it, and now we are very glad that 
we were able to do so. 


“T also want to thank you very much for the loan you gave us 
on the policy back in 1933. We had just bought a house and 
needed just the $1,000 you let us have to finish paying for it. 
You let us have it at a time when it was almost impossible to get 
a loan any place.” 


al 


na toon i THE PENN MUTUAL LIFE INSURANCE CO. 
Brokers & Agents... "29 pp connect oor oma 
Marine Dept. "99 INDEPENDENCE SQUARE, PHILADELPHIA 

Casualty & Surety. ” 30 
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New Metropolitan Life 
Policies to Feature 
Protection Needs 


Ordinary Premium Rates to Be 
Raised January 1 by Slightly 
Less Than 10% 


MAKE COMMISSION CHANGE 








Higher Commission on Protection 
Type, Lower on Investment 
Form of Policies 





The Metropolitan Life is sending out 
today to its field force notices of new 
policies and premium rates for both 
Ordinary and Industrial to become ef- 
fective January 1. Low interest yields, 
the company explains, have necessitated 
an increase in Ordinary premium rates 
of slightly less than 10%. Increase in 
the Industrial department will be some- 
what larger because Industrial premiums 
were not raised with Ordinary in 1935. 

A more _ favorable been 
adopted for computing new quarterly 
and semi-annual Ordinary premiums and 
because of favorable experience cost of 
waiver of premium disability benefits 
will be reduced. 


basis has 


New Policies Feature Protection 


Both Ordinary and Industrial policies 
have been revised, simplified and made 
more attractive. Several new policies will 
be available in the Ordinary depart- 
ment, the company believing that pre- 
vailing conditions have created a need 
for policies featuring protection rather 
than investment. 

Reserves and 
will be based upon an interest rate of 
24% and throughout more modern mor- 
tality tables have been adopted. Since 
the interest rate to be used for com- 
puting reserves is lower, higher reserves 
will have to be accumulated in most 
cases and consequently cash surrender 
values per $1,000 and other nonforfeiture 
values which are based upon the reserves 
will also be generally higher. 


cash surrender values 


Commission Scale Changes 


There will be changes in the commis- 
sion scale as to which the company says: 
“Some changes have been made in 
the regular Ordinary commission scale. 
In addition to providing commission 
scales for the new policies, the principal 


(Continued on Page 8) 
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The ccreful driver makes sure that 
his lighting equipment is adequate 
and properly adjusted for longer hours 
of darkness, snow, sleet, and fog; also 
that windshield wipers and defrosters 
are working effectively. 





The careful driver also makes up his 
mind to travel habitually at speeds 
that are reduced in conformity with 
road conditions throughout this season. 






































———. 
[ dds —agai | 
Shorter days mean longer odds—against you! 
Winter invariably brings heavier tolls of traffic ac- normal burdens are placed on drivers every Winter— 
cidents. Despite the fact that there are normally fewer and particularly this Winter because rapidly accelerat- 
cars on the road, there are usually more than one and ing defense activities are putting more and more men 
a half times as many accidents in December asin June. and cars on the roads. 
Shorter days mean more hours of darkness. These The careful driver balances increased dangers with 
shorter days bring with them stormy weather and increased caution and pre-caution. Here are a few 
other seasonal dangers in driving your car. These ab- suggestions he keeps in mind throughout the Winter. 
“ih 
Vin. Pi... 
His chances of skidding are reduced by He leaves more room than usual be- 
having brakes properly adjusted, by using tween his own car and the car ahead. 
tire chains on snow, slush, ice. The safe He is more cautious than ever about 
driver knows and practices safe driving passing cars when approaching hills 
technique on slippery surfaces. He is al- or curves. And on hills, he always 
ways on the alert for unexpected icy spots. watches out for children on sleds. 
COPYRIGHT 1941——METROPOLITAN LIFE INSURANCE CO, 
J e 
Metropolitan Life 
Insurance Company 
(A MUTUAL COMPANY) 
Frederick H. Ecker, 
CHAIRMAN OF THE BOARD 
Leroy A. Lincoln, 
PRESIDENT 
1 MADISON AVE., NEW YorK, N. Y. 
H b To help safeguard yourself, your family, and 
e remem ers to be wary of carbon others from traffic accidents, and to learn the 
monoxide gas hazards in garages. If his answers to many driving problems and emer- 
car is a closed model, particularly an old gencies, send for Metropolitan’s free booklet 
one, he will have it checked for leakage. 121-U, ‘Calling All Drivers.” 














The advertisement shown above is scheduled to ap- 
pear in the following magazines: Saturday Evening 
Post, November 22; Collier’s, November 29; Time 
Magazine, November 24; Atlantic Monthly, Decem- 
ber; Harper’s Magazine, December; National Geo- Hygeia, December. 


The total circulation of all these magazines is almost 25,000,000. 


graphic Magazine, December; American Magazine, 
December; Parents’ Magazine, December ; Redbook, 
December; Woman’s Home Companion, December; 
Ladies’ Home Journal, December; McCall’s Maga- 
zine, December; Good Housekeeping, December; 
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Prominent Leaders in Many Fie 
Life Presidents’ Association 


Leaders in outstanding government 
and business activities are scheduled to 
address the thirty-fifth annual conven- 
tion of the Association ot Life Insur- 
ance Presidents at the Waldorf-Astoria, 
New York, December 11 and 12. 

A noted official in the av ation in- 
dustry, a state governor, a distinguished 
iournalist, and an eminent educator are 
among those who will join life insurance 
exectitives in the discussions, according 
to the preliminary program announced 
by the Association. : 

“Of unusual interest in connection with 
the program, which will stress America’s 
defense work, will be an address bv 
General George C. Marshall, chief of 
stall of the United States Army. 

Other speakers who wiil contribute 
viewpoints from their resnective fields 
are Juan T. Trippe, president of the 
Pan American Airways Svstem; Gov- 
ernor Harold E. Stassen of Minnesota; 
Dr. Douglas S. Freeman, editor and 
member of the board of directors of the 
Richmond News Leader; and President 
William H. Cowley of Hamilton College. 

The names of additional speakers, in- 
cluding a distinguished Canadian who 
has been invited to address the Con- 
vention, will be announced in the near 
future by the Association. 


Life Insurance Side of the Program 

An equally impressive array of leaders 
will develop the life insurance side of the 
program. 

The opening address will be made on 
the morning of December 11 by Presi- 
dent O. J. Arnold of the Northwestern 
National Life, the convention chairman. 
He will speak on the central theme of 
the meeting, “Life Insurance in Defense 
of Democracy.” In conjunction with his 
address, Mr. Arnold will announce the 
results of special surveys made by the 
Association to forecast amounts of new 
life insurance purchased and life in- 
surance in force at the close of the 
year, and disbursements to policyholders 
and beneficiaries during 1941. 

Other data being assembled by the 
Association relate to life insurance in- 
vestments. These will be analyzed and 
discussed by President Elbert S. Brig- 
ham of the National Life of Vermont, 
in an address on “Investing for Security 
of Home and Nation.” Although he 


: Harris & Ewiny. 
ELBERT S. BRIGHAM 
President, National Life of Vermont 


entered life insurance after a notable 
career in public life, which included serv- 
ice as an official of his state and as a 
member of Congress, Mr. Brigham has 
had a wealth of experience in financial 


is 


O. J. ARNOLD 


Convention Chairman 
President, Northwestern National Life 








affairs which will attach particular in- 
terest to his treatment of this topic. 
He has been a member and chairman 
of his company’s finance committee and 
as vice-president and later as its chief 
executive he has been in close touch 
with investment matters. He has been 
a member of the advisory committee of 
the Boston Loan Agency of the Recon- 
struction Finance Corporation and chair- 
man of the Vermont Advisory Banking 
Board. 

Life Insurance as a War Industry 

“Life Insurance as a War Industry” 
is the arresting title of an address 
to be presented by President A. N. 
Mitchell of the Canada Life. A veteran 
of forty years in the business, he has 
seen life insurance face the problems 
created by World War I, as well as 





A. N. MITCHELL 


President, Canada Life Assurance Co. 


those of the present conflict, and has 
held a series of executive positions that 
have given him an unusually broad view 
of its operations generally. He has been 
a member of the board of directors of 
the Life Insurance Sales Research 
3ureau, chairman of the executive com- 
mittee of the Association of Life Agency 
Officers, and president of the Canadian 
Life Insurance Officers Association. He 
has been president of his company since 
1938. 

Another speaker will be Francis V. 
Keesling, president and general counsel 
of the West Coast Life. One of the 
country’s outstanding life insurance law- 
yers, he has participated in a host of 
activities in his chosen field, and has 
devoted his talents freely to public serv- 
ice. The Association of Life Insurance 
Counsel and the American Life Con- 
vention are among the organizations 
which he has served in important official 
positions, including the presidencies, and 
he is prominently identified with the 
American Bar Association and the Bar 
Associations of California and San 
Francisco. He is chairman of the Com- 
mittee on State Organization of the 
California Conference on Government 
and Taxation. This year he was ap- 
pointed special assistant to the United 
States Attorney General, and also was 
appointed to act as special representa- 
tive of the Department of Justice to 
hear pleas of conscientious objectors 
under the Selective Service Act. He will 
speak on “Moral Hazard in Relation 
to Democracy.” 

Agency Activities and Insurance 
Supervision 

The activities of the field forces and 
their relationship to the defense of 
democracy, will be developed in an ad- 
dress by Frank F. Weidenborner, agency 
vice-president of the Guardian Life of 
New York. In discussing this subject, 
Mr. Weidenborner will have at his com- 
mand perspectives gained both in the 
field and in the home office as an agency 
executive. His life insurance career has 
covered more than twenty years during 
which he rose from the selling ranks 
to serve his company successively as 
agency assistant at the home office, as- 
sistant superintendent of agencies, and 
superintendent of agencies, before he 














Kee Coleman 
FRANCIS V. KEESLING 
President, West Coast Life 


Ids to Feature 
Meeting 


was elevated to his present position in 
1939. In the same year he was elected 
secretary of the Agency Section of the 
American Life Convention and in 1940 
was made chairman of that group. 
Charles F. Hobbs, president of the 
National Association of Insurance Com- 
missioners and Commissioner of Insur- 
ance of Kansas, who will represent in- 
surance supervision on the program, has 
served as a supervisory official for al- 
most a quarter century. He became chief 
examiner of the Kansas Insurance De- 
partment in 1917, was later its actuary, 
and has been Commissioner of Insur- 
ance since 1929, having been elected to 
that office last year for the seventh 
consecutive time. His insurance experi- 
ence, however, has extended beyond his 


connection with the Department, for 
prior to that he engaged in agency 
activities and served as accountancy 


specialist for insurance companies. In 
1933-34 he acted as advisory counsel on 
insurance matters to the Reconstruction 
Finance Corporation. 
Attendance of More Than 500 Expected 

It is expected that executives of com- 
panies having more than 90% of the life 
insurance in force in the United States 
and Canada will be in attendance. Offi- 
cers of many state and provincial in- 
surance departments also will be present. 

The total attendance is expected to 
exceed 500. 

The program as thus far developed is 
as follows: 


Theme: Life Insurance in Defense 
of Democracy 
O. J. Arnold, chairman: president, 


Northwestern National Life, Minneapolis. 

Speaker from the Dominion of Canada 
to be announced. 

“Moral Hazard in Relation to Democ- 
racy,’ Francis V. Keesling, president 
and general counsel, West Coast Life, 
San Francisco. 

Address by: Frank F. Weidenborner, 
agency vice-president, Guardian Life of 
New York. 

Address by: Charles F. Hobbs, presi- 
dent, National Association of Insurance 
Commissioners; Commissioner of Insur- 
ance of Kansas, Topeka. 

“Life Insurance as a War Industry,” 
A. N. Mitchell, president, Canada Life, 
Toronto. 


“Investing for Security of Home and 











FRANK F. WEIDENBORNER 
Vice-President, Guardian Life of N. Y. 
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JUAN T. TRIPPE 


President, Pan American Airways 


Nation,” Elbert S. Brigham, president, 
National Life of Vermont, Montpelier. 

“Duration in Change,” Dr. Douglas S. 
Freeman, editor and member of the 
board, The News Leader, Richmond, Va. 

Address by: General George C. Mar- 
shall, chief of staff, United States Army, 
Washington. 

Address by: Harold E. Stassen, Gov- 
ernor of Minnesota, St. Paul. 

“Education and National Defense,” Dr. 
William H. Cowley, president, Hamil- 
ton College, Clinton, N. Y. 

“International Air Transport,” Juan T. 
Trippe, president, Pan American Air- 
ways System, New York. 

Messages of Greeting from: 

The American Life Convention. 

The Canadian Life Insurance Officers 
Association. 

The National Fraternal Congress of 
America. 

The Institute of Life Insurance. 

The National Association of Life Un- 
derwriters. 


Outstanding Addresses Anticipated 


Addresses of outstanding interest and 
public value are foreshadowed by the 
careers of the speakers from outside the 
life insurance business, who will give 
the convention the benefit of their views. 


Career of General Marshall 


When General George C. Marshall ad- 
dresses the convention his audience will 
hear the highest ranking officer of the 
United States Army, under the Presi- 
dent. Appointed in 1939 as chief of staff 
with the rank of general, he is in full 
charge of the military side of the nation’s 
defense effort. Forty years of service 
as an officer under the Stars and Stripes 
are embraced in General Marshall’s 
notable career. Since 1901, when he was 
commissioned a second lieutenant, he 
has been actively connected with the 
United States’ armed forces and has 
steadily added to his laurels as a military 
leader. 

He was a member of the General 
Staff, First Division, of the American 
Expeditionary Force during World War 
I and served with distinction as chief 
of operations of the First Army and as 
chief of staff of the Eighth Army Corps. 
From 1919-1924 he was aide-de-camp to 
General Pershing and later occupied a 
succession of other important army posi- 
tions during his rise to the office of 
chiet of staff. In 1939 he headed the 
United States Military Mission to 


President of Pan American Airways 


increasing 


importance of aviation 





and the world will attach 
significance to the address to 

1 y Juan T. Trippe on “Inter- 

natior Air Tra rt.’ Since 1927, 
when he founded the Pan American Air- 


ways System, it has developed under his 


leading interna- 


1 


management into the 


Underwood & Underwood 
GEN. GEORGE C. MARSHALL 
Chief of Staff, Army of the United States 


tional air transport service of the world, 
and its far flung lines touch more than 
fifty countries and colonies. 

Virtually all of Mr. Trippe’s career 
has been in aviation. Before estab- 
lishing the Pan American System he was 
in turn President of Long Island Air- 
ways, Inc. and Managing Director of 
Colonial Air Transport, Inc. In World 
War I, he served as an Ensign in the 
United States Naval Air Service. A 
member of the Executive Committee of 
the Business Advisory Council, United 
States Chamber of Commerce, and a 








Zintsmaster 
HAROLD E. STASSEN 


Governor of Minnesota 


director of the American Section of the 
International Chamber of Commerce, he 
also is Vice-Chairman of the United 
States Air Transport Commission. This 
year he was awarded the Daniel Gug- 
genheim medal for notable achievements 
in aviation. 
Governor Stassen of Minnesota 

Another address that will be eagerly 
awaited by the convention audience is 
the one to be given by Governor Harold 
E. Stassen of Minnesota. When he took 
up the duties of his office in 1939, he 
was the youngest man in the history 
of his state to hold its highest official 
position and the youngest state governor 
currently serving in the entire nation. 
Now, at the age of 34, he has made a 
notable record as a state executive, and 
has won distinction for his ability in 
the solution of gubernatorial problems. 

A lawyer by profession, he was ad- 
mitted to the Minnesota Bar in 1929 
and began practice in South St. Paul. 
The following year he became county 
attorney for Dakota County and served 
in that capacity until 1938 when he was 





DR. W. H. COWLEY 
President, Hamilton College 


elected governor. He was president of 
the Minnesota County Attorneys Asso- 
ciation in 1935-36 and in 1936-37 was 
president of the Minnesota Young Re- 
publican League. 
Distinguished Journalist 

Although Dr. Douglas S. Freeman will 
represent journalism on the Association’s 
program and is one of the country’s 
leading figures in that field, his long 
newspaper career sparkles with achieve- 
ments in education, literature, and public 
service. He holds degrees from a dozen 
institutions of learning, has taught 














CHARLES F. HOBBS 


President, National Association of 
Insurance Commissioners 


journalism at Columbia University, lec- 
tured at Dartmouth College, the Army 
War College and the Coast Artillery 
School, and in 1934 was awarded the 
Pulitzer Prize for his  four-volume 
biography of Robert E. Lee. He is 
rector and president of the Board of 
Trustees of the University of Richmond 
and has been president of its General 
Alumni Association. Since 1924, he has 
been a member of the Alumni Council 
of Virginia Colleges. 

Except for a short period when he 
served as secretary of the Virginia Tax 
Commission, Dr. Freeman has followed 
his chosen profession of journalism con- 
tinuously since 1909. He joined the staff 
of the Richmond News Leader as asso- 
ciate editor in 1913, and has been its 
editor since 1915. He became a member 
of its board of directors in 1923. A 
member and trustee of the Rockefeller 
Foundation, he is active also in such 
organizations as the National Economic 
Council and the National Institute of 
Arts and Letters. He is connected with 
a host of educational, historical and cir-ic 





A. L. Demenii 
DR. DOUGLAS S. FREEMAN 
Editor, Richmond News Leader 


groups in his native Virginia, including 
the State Planning Board, of which he 
is chairman. His topic will be “Dun. 
tion in Change.” 
Authority on Higher Education 

Another highlight of the conventior 
will be the address by Dr. William }. 
Cowley who will speak on “Educatior 
and National Defense.” Although he 
was called to the presidency of Hamil 
ton College at the age of 39, after ser- 
ing scarcely more than a decade in the 
educational field, he previously had been 
connected with two leading mid-western 
universities and had become known as an 
authority on the history and develop- 
ment of higher education. 


It was as director of the Board of 








Reception Committee Named 


Laurence F. Lee, president of the 
Occidental Life of Raleigh, N. C, will 
be chairman, and Arthur B. Wood, 
F. I. A., F. A. S., president and managing 
director of the Sun Life of Canada 
Montreal, will be vice-chairman of the 
reception committee for the convention 
The other members of the committee 
will be: 

Morgan B. Brainard, Hartford. 

Chandler Bullock, Worcester, Mass. 

Guy W. Cox, Boston. 

J. P. Fordyce, New York. 

Isaac Miller Hamilton, Chicago. _ 

Ernest J. Heppenheimer, Jersey City 

Rolland E. Irish, Portland, Maine. 

M. Albert Linton, Philadelphia. 

James Lee Loomis, Hartford. 

Charles S. Macdonald, Toronto. 

James A McLain, New York. 

Gerard S. Nollen, Des Moines. 

Bertrand J. Perry, Springfield, Mass. 

Julian Price, Greensboro, N. C. 

Frederic H. Rhodes, Pittsfield, Mass. 

Adolph A. Rydgren, Wilmington. 

Francis P. Sears, Boston. : 

Walter LeMar Talbot, Philadelphia. 

Bradford H. Walker, Richmond. 

Frazar B. Wilde, Hartford. 

Charles F. Williams, Cincinnati. 

Howard S. Wilson, Lincoln. 





———— 








Vocational Guidance and Placement @ 
the University of Chicago that Yt 
Cowley first set foot on the path thal 
led to Hamilton’s presidential chair. fn 
1929, he went to Ohio State Universit) 
where he was successively Research As 
sociate and Assistant Professor ot Psy: 
chology in the Bureau of Educationé 
Research, Associate Professor, and Pr0- 
fessor. This year he declined to accef! 
the presidency of a leading westem 
university in order to carry on the pro 
gram he inaugurated at Hamilton which 
stresses scholastic aptitude and permits 
such breaks with tradition as the abdli 
tion of the requirement that  studenls 
take Latin or Greek at the college 454 
prerequisite for its A. B. degree. 
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5, W. Gale to Head 
Wilkes-Barre Agency 


ASSACHUSETTS MUTUAL 





FoR M 


Replaces R. L. Altick, Transferred to 
Coast; Was:Formerly an Agency 
Assistant 



















New general agent _for the Massa- 
chusetts Mutual at Wilkes-Barre is E. 
W. Gale, formerly an agency assistant. 
Mr. Gale will fill the position made va- 
cant by the transfer of Robert L. Altick 
to Los Angeles. 

Mr. Gale was a member of the agency 












E. W. GALE 


department staff for more than_ two 
years, until last May when he resigned 
to go with the National Life of Vermont 
where he served as a regional super- 
visor. 

A Chicagoan, Mr. Gale entered the 
life insurance business as an agent in 
1930, his sales during the three years 
spent in the field amounting to a con- 
sistent minimum of $250,000 annually. On 
January 1, 1933, he was appointed super- 
visor of agents with the Edgar C. Fow- 
ler Chicago agency of the New England 
Mutual, from which connection he re- 
signed to accept the Massachusetts Mu- 
tual appointment as agency assistant, 
and during his association the agency 
more than doubled its production, be- 
coming the company’s second largest in 
amount of new sales. 





Lanphar Agency, Detroit, 
Occidental General Agent 


The Occidental Life has appointed the 
Lanphar Agency, Inc., general agent for 
Detroit and vicinity. Grant M. Hudson, 
Jr, son of the Lansing general agent, 
has been appointed life manager of the 
agency, 

The Lanphar agency is a successful 
mortgage company, one of the largest 
and strongest in Michigan. It is also 
one of Detroit’s largest general insur- 
ance agencies. The agency has been a 
member of the company’s field forces 
since last June, submitting business first 
as an individual producer. 





FIDELITY MUTUAL BONUS 
_ President Walter LeMar Talbot, Fidel- 
Ity Mutual, has announced that the com- 
Dany will pay a 6% bonus to its em- 








ployes effective as of September 1, the 

bonus to be applicable on the first $2,000 

ot salary of all employes receiving less 

than $5,000. It will be paid quarterly, 

frst payment to be on December 1. _ 
Over 300 employes are affected. 


J. H. JAMISON AT BUFFALO 
oon H. Jamison, manager of field 
raining, Northwestern Mutual, was the 
peaker_ November 19 at the meeting of 
the Buffalo Life Underwriters. 
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_Abnathes 


Watch any young father and mother 


uing ewe 


as they look affectionately upon a new- 
born son or daughter, and you will 
clearly understand why Robert Pollock 


referred to such little ones as: 


“ . . living jewels dropped 


unstained from heaven.” 


Any suggestion leading to the protec- 
tion or future security of such a precious 
possession will be listened to with inter- 


est. You may be most certain of that! 


Parents of this sort are among your 


most promising prospects. 





Ged rudential 


Insurance ¥ Company of America 
Home Office, NEWARK, N. J. 
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G. R. Mullans Actuary 
Of Reliance Life 


JOINED THE COMPANY IN 1936 





Fellow of Actuarial Society, Also the 
Institute; Started with 
The Travelers 





G. Robert Mullans was appointed ac- 
tuary of the Reliance Life of Pitts- 
burgh at the November meeting of the 
board of directors in Pittsburgh. 

Mr. Mullans came to Pittsburgh in 
February, 1936, as assistant actuary of 
After graduating from 


Reliance Life. 





G. ROBERT MULLANS 


Brown University in 1928 and receiving 
his master’s degree a year later, he was 
employed for a short time in the mathe- 
matical research department of the Bell 
Telephone laboratories in New York. He 
entered upon his life insurance career in 
1930 in the actuarial department of the 
Travelers Insurance Company. 

He is a Fellow of the Actuarial So- 
ciety of America and of the American 
Institute of Actuaries. 





W. L. Radcliff Heads New 
Yonkers Office, Home Life 


William Leslie Radcliff has been ap- 
pointed manager of the Home Life of 
New York’s new branch office at Yon- 
kers, N. Y. 

Mr. Radcliff, who has been in the 
life insurance business since 1920, re- 
cently became associated with the Home 
Life in the Sales Planning Division of 
the company. He had previously been 
in managerial work with another com- 
pany, serving as associate manager in 
a Boston office, and later as a manager 
in Yonkers, N. Y. He was also con- 
nected with the Chester W. Newman 
Co. in Yonkers in organizing its life de- 
partment, that company being one of 
the largest general insurance offices in 
Westchester County. 





30 YEARS WITH N. E. MUTUAL 





Wilson Williams, General Agent at New 
Orleans, Given Celebration 
in His Honor 

One of the best known general agents 
in the country is Wilson Williams, New 
England Mutual Life, New Orleans, and 
past president of that company’s General 
Agents Association. A celebration in 
honor of the event was held on No- 
vember 11. 





W. M. GRADY DIES AT 69 


William M. Grady, general manager, 
National Life of Vermont at Sioux City, 
died November 12 at the age of 69. 
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Mutual Life Brings 
Haas to Home Office 


ASSISTANT TO J. ROGER HULL 
Company Appoints A. H. Bennell Man- 
ager at Pittsburgh; Has Been 
Cleveland Manager 





been 


New 


manager 


York at 


Haas, who has 


a 
f Life of 


for the Mutual 


Pittsburgh, has been appointed assistant 
to the vice-president and manager of 
agencies, J. 
office in 


home 


Mr. 


Roger Hull, at the 
New York. Succeeding 


Trinity Court Studio 
A. F. HAAS 
Haas at Pittsburgh the company has 
appointed A. H. Bennell who has been 
advanced from his present post as man- 
ager at Cleveland. 

Mr. Haas, who is a Chartered Life 
Underwriter, attended Johns-Hopkins 
University. He joined the Mutual Life 
as an agent in Baltimore in 1925 and 
was made an agency organizer in 1928. 





A. EL: 


BENNELL 


He became manager of the company’s 
Pittsburgh agency in 1933. He served 
seven years as a director of the Pitts- 
burgh Life Underwriters Association and 
is a past president of the Pittsburgh 
Chapter of Chartered Life Underwriters. 

Mr. Bennell, who is a graduate of Yale 
University, joined the Mutual Life in 
1922 as an agent at Youngstown, O., 
and in 1929 was appointed district man- 
ager at Youngstown. In 1933 he was 
transferred to Cleveland as manager. 


He is a Chartered Life Underwriter and 
a past president of the National Chapter 


of CLU. 








Front row, left to right: E. R. Burry, Edwin J. Phelps, manager; W. I. Rice. 


Second row: W. M. Bramman, F. 


The accompanying photograph was 
taken when Edwin J. Phelps, manager of 
Hoey & Ellison Life Agency, Inc., New 
York City, and some members of the 
agency visited the home office in Des 
Moines. The agents in the picture had 
qualified for the company’s annual five- 
week football contest in which all agencies 
and all individual agents had participated. 
The Hoey & Ellison agency led during 
the period with a total paid production 


G. Sonstrom, H. Friedman and C. Montone. 


of $679,815. While in lowa the Hoey & 
Ellison representatives were guests of 
the company at the University of lowa- 
Indiana University football game of 
November 1, held in Iowa City. 

The Hoey & Ellison Life Agency, 
Inc., leads all the general agencies of 
the Equitable of Iowa, its production this 
year to date being approximately $9,- 
000,000. It hopes to conclude the year 
with a $10,000,000 production. 





Argue Canada Premium Tax 

Toronto, Nov. 18—Argument on the 
validity of the proposed dominion 10% 
on the premiums of British and foreign 
insurance companies registered with 
provincial but not with the Federal gov- 
ernments opened in the supreme court 


of Canada at Ottawa Monday. The tax 
was included in the increased levies 
provided in the last budget but was not 
placed in effect pending a court refer- 
ence because the Ontario government 
contended the dominion had no power 
to tax a British or foreign insurance 
company which was not registered with 
the Dominion government. 
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ISLE OF OPPORTUNITY 
and 
HOME OF MANY LIFE UNDERWRITERS 
ON A CAREER BASIS 


CLIFFORD L. A\AAILLEN 


GENERAL 


THE NORTHWESTERN \UTUAL 
LIFE INSURAN(E: (O/\PANY 


547 MADISON AVENUE 


AGENT 











4,009 at Hoey Funeral, 
Ceremony Is Impressive 


NEW YORK NOTABLES ATTEND 





President Fred W. Hubbell, Equy; 
Life of Iowa, and Many Leo” 
surance Men At Services 





The greatest crowd which ever at. 
tended the funeral of an insurance man 
was at the Roman Catholic Church oj 
St. Paul the Apostle on Thursday of jay 
week when a solemn requiem mass was 
sung for James J. Hoey, head of Hoe 
& Ellison Agency, Inc., general agents 
Equitable of Iowa, and Hoey, Ellison & 
Frost, general insurance office, Willan 
Street, N. Y. Mr. Hoey was also (gy). 
lector of Internal Revenue. He had 
been in public life since young map. 
hood. Every one of the 1,600 seats was 
taken, passageway at the sides was 
packed and there was a large crowd op 
the street. Police and fire departmen: 
estimate there was 4,000 people in aj 
who attended the funeral. 

Former Governor Alfred E. Smiti 
whom James J. Hoey represented in his 
campaign for the Presidency; former 
Mayor John P. O’Brien, whose can. 
paign Mr. Hoey also managed; a number 
of top judges whose campaign for elec. 
tion or re-election Mr. Hoey conducted, 
were at the services as were United 
States Senator Robert F. Wagner 
Christopher Sullivan, leader of Tammany 
Hall, and many representatives of the 
Government, of organizations and clubs 
with which Mr. Hoey was associated 
Likewise, there was a large delegation 
of fire and casualty insurance men at 
the church and some insurance lawyers, 
From Des Moines came Frederick W,. 
Hubbell, president of the Equitable Life 
of Iowa, of whose company Hoey & 
Ellison Agency, Inc., is leading general 
agent. Manager of the agency is E. J. 
Phelps. 


22 Priests in Sanctuary 


The services, which lasted one hour 
and fifteen minutes, were unusually in- 
pressive. 

The mass was celebrated by the Right 
Rev. John A. Ryan, of Catholic Uni 
versity, Washington, assisted by the 
Right Rev. James B. O’Reilly, pastor 0! 
St. Malachy’s Church, 239 West Forty- 
ninth Street, as deacon, and the Rev 
Theodore C. Petersen, C. S. P, oi 
Catholic University, as subdeason. 

Mr. Hoey was made a Knight of St 
Gregory by the late Pope Pius XI. The 
Catholic Church acknowledged his in- 
terest in church activities by the pres 
ence of twenty-two priests in the sanc: 
tuary. Among these were the Right 
Rev. John J. Casey, secretary to the 
Most Rev. Francis J. Spellman, Arch 
bishop of New York, the Right Rev. 
Robert F. Keegan, executive secretary 0 
Catholic Charities, and the Very Rev 
William A. Cashin, of St. Andrew’ 
Roman Catholic Church, Cardinal Place 
and Duance Street. 

Mr. Hoey died on Monday of last week 
of cerebral hemorrhag in Union Memo 
rial Hospital, Baltimore. He was stricken 
after attending the Navy-Notre Dame 
football game in Baltimore on Sunda} 
Burial was in Calvary Cemetery. 





CHARLES G. TAYLOR, JR., IN N. 





Metropolitan Life Executive, Injured by 
Tractor, Still in Cast and 
Using Crutches 


Charles G. Taylor, Jr., second vice 
president of Metropolitan Life, who wé 
run over by a tractor on his farm neat 
Charlottesville, Va., and had a narrow 
escape from death, arrived in New York 
City this week and is at the Gramer 
Park Hotel with Mrs. Taylor. He 1s stil 
in a plaster cast and is using crutches 
He has been recuperating rapidly from! 
the injuries and it will be sometime ye 
before he will be able to resume ) 
duties at the Metropolitan Life. 
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A Successful Agency 
Plan Since 1896 


Nylic for Agents, a system of benefits for persistent and 
successful agents, was started by the New York Life 
Insurance Company in 1896. The primary purposes 
of this special agency plan, commonly referred to as 


Nylic, are: 


to encourage men and women of ability and integrity to 


engage in selling life insurance as a life career; 


to offer the Company’s agents an opportunity to qualify 
under the rules of Nylic for a monthly income, in 
addition to current commissions, payable in the third 
and subsequent years of an agent’s membership in 


Nylic up to and including the twentieth year; 


to offer the agents an opportunity to earn the right to 
receive a monthly income for life after qualifying 


for 20 consecutive years under the rules of Nylic; 


to give the Company a corps of permanent agents and 
thereby to provide policyholders with greater continuity 


of personal service. 


All Nylic payments to an agent are determined 
by the volume, incidence and persistency of his 
business in accordance with the terms of his Nylic 
agreement. An annual minimum volume must be 


produced. 


“Nylic for Agents.” 








NYLIC FOR AGENTS 


Nylic for Agents rewards and encourages increased 
length of service with the Company. During an agent's 
first 20 years in Nylic, his rate of compensation per 
$1,000 of insurance on which the Nylic monthly income 
is based, is increased at the end of 5 years, 10 years 
and 15 years of continuous Nylic membership. After 
qualifying for 20 consecutive years, the agent becomes 


a Senior Nylic and receives a monthly life income. 


Before he becomes a Senior Nylic an agent’s mem- 
bership in Nylic and qualification for Nylic payments 
are subject to his continuing in good standing under 
his agency contract with the Company, and his com- 
pliance with the rules and regulations of the Company. 
However, after he becomes a Senior Nylic he will receive 
regular monthly income checks for life, whether he has 
an agency contract with the Company or not, provided 
only that he does not enter the service of another life 
insurance company. Most Senior Nylics do have an 
agency contract with the Company and continue to 
write a substantial new business, thus increasing their 
incomes by first and renewal commissions on such 


business. 


There are now nearly 1,000 living Senior Nylics 
and the present average Senior Nylic income check is 
nearly $100 per month. The average age when agents 


become Senior Nylics has been about 55. 


With this special agency plan which promotes 
and rewards long continuity of service, New York Life 
agents have a unique incentive to render the best 


possible service to their clients. 


The experience of the Company with Nylic since 
1896 shows that it benefits all concerned—the agent 


and Company, the policyholder and beneficiary. 


It is not the purpose of this advertisement to describe all of the benefits, rules and conditions of 
For complete information about the Nylic agreement now being made with 


newly appointed New York Life agents, see the Company's booklet entitled “‘Nylic No. 3.” 


NEW YORK LIFE INSURANCE COMPANY, 51 MADISON AVE., NEW YORK, N. Y. 
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R. S. Rust Discusses 
Investment Policies 


FAVORS LIMITING THE AMOUNTS 


Union Central Secretary Calls Sound 
Policies, Not Withdrawal, Answer 
to Low Interest Earnings 


Discussing investment types of poli- 
the Home Office Life Un- 
derwriters Association in New York 
Friday last week, Richard S. Rust, sec- 
retary of Union Central Life, contended 
that instead of withdrawal of such pol- 
current low interest 
earnings, the best ally of the selection 


officer was a strong, aggressive sales 
force operating under the agency sys- 
tem because, to prevent selection against 
the company, insurance must be sold. 
The best way to strengthen and build 
up such a field force is to cooperate with 
them, give them sound policies that 
vigorous salesmanship will sell, not 
weaken them by having a bargain table 
of policies which will be bought, not 
sold. It was Mr. Rust’s further con- 
tention that it was the broad duty of a 
chief selection officer to refuse to be 
limited in his thought or silenced in his 
advice because responsibilities are di- 
vided in his company among actuaries, 
financial officers, agency men and selec- 
tion officers. 

Although he defined the fundamental 
primary object of life insurance as group 
indemnity for individual loss, Mr. Rust 
added that investment has also become 
a real and logical part of the business. 
“The sensible policy,” he said, “is a mod- 
erate one—not withdrawing from a field 
that has long been a stimulus to thrift 
and saving for a vast portion of our 
population, but a curbing of the abuse 
of these investment policies by a limita- 
tion on the amounts to be accepted on 
a single life.” 

Alternative to Withdrawal 

In the case of single premium busi- 
ness of all kinds, he continued, it is 
important to bear in mind the term of 
the investment must conform to the 
term of the contract sold. The single 
premium must be invested immediately 
and the yield obtainable is that which 
prevails on gilt-edged investments at 
the present time. Although this yield 
now is a little under 214% on Govern- 
ment long-term bonds and actually nega- 
tive on short-term issues, Mr. Rust did 
not feel that it was advisable to refuse 
to transact any form of single premium 
business on this account. 

“All periods during which life insur- 


cies before 


icies because of 


ance companies exist and serve the pub- 
lic,” Mr. Rust stated, “are not like the 
present. Practically, should insurance 


companies abruptly change their policies 
to fit exactly each period through which 
they are or should there be a 
compro ymise between what is theoreti- 
yrrect from an actuarial point of 


passing, 


cally « 


view and what is practical and psy- 
chologically correct from the agency 
point of view Is it wise for com- 


panies during one period to issue policies 


which they give their field to sell and 
then abruptly withdraw them from the 
field when a new economic period is 


entered which makes these policies diffi- 
cult to handle? 

“Would it be wiser to make the transi- 
tion more gradual by limitation of the 
acceptable on a single case 
and the reduction of commission paid? 
Of course, it is always harder to taper 
off than to stop abruptly but it is some- 

les easier on the nerves. 

“ft is argued in favor of issuing these 
contracts in moderate amounts that the 
policy enables people to create a retire- 
ment fund. It is argued further by 
salesmen who have sold the plan that 
it gives them an entering wedge in some 
cases to make a connection with pros- 
pects who resist life insurance ap- 
proaches vigorously and that at a later 
date they can induce conversion to life 
insurance.” 


amounts 









Metropolitan Changes 
(Continued from Page 1) 


changes have been to increase the com- 
missions, both first-year and renewal, on 
policies which feature the protection 
element. There have been reductions 
made in first-year and, in some in- 
stances, renewal commissions on policies 
where the investment element predom- 
inates. The policies where the increases 
have been made constituted by far the 
most popular policies. The classification 
by amounts of insurance where first- 
year commission is graded has been 
changed so that the first class will run 
from $1,000 to $1,499, the second from 
$1,500 to $2,499, the third from $2,500 to 
$4,999, the fourth from $5,000 to $9,999, 
the fifth from $10,000 and over. This 
liberalization will, in general, make 
higher commission rates applicable to 
lower amounts than the current scale. 

“The commissions paid in dollars per 
$1,000 will, in general, be larger, due to 
the higher premium rates. The changes 
in scale previously mentioned will pro- 
vide a somewhat higher rate of commis- 
sion than the present scale, and if a 
larger proportion of business is written 
on the lower premium plans of insur- 
ance which emphasize the protection ele- 
ment, the total commissions paid will be 
increased even further.” 

New Policy Provisions 

A summary of the provisions of some 

of the new policies follows: 


Double Protection to Age 65. This 
is so called because the amount of 
payable if death occurs on or before the anni- 
versary of the policy nearest Age 65 is double 
the amount payable if death occurs after 65, 
premiums ceasing on the anniversary nearest 


policy 

















A New Policy..easy to 
Sell: Attractive to buy 


FULL IMMEDIATE 
BENEFIT LIFE POLICY 


EMPIRE STATE MUTUAL 
LIFE INSURANCE CO. 


Incorporated 1886 


JAMESTOWN, NEW YORK 








insurance 








The 
(OLONIAL 


LIFE INSURANCE COMPAny 
OF AMERICA 


Incorporated 1897 
« 


A RECORD OF GOOD SERVICE 
FOR FORTY-THREE YEARS 


Home Office—Jersey City, N, J, 














PEO 


Age 65 or on the prior death of the insured. 


The minimum amount offered will be a policy 
$1,000 
It will be offered in both the Ordi- 


which provides $2,000 to Age 65 and 
thereafter. 
nary and Intermediate Branches. 


Family Income Policy. This policy 
of insurance, 


20 years following issue; that is, the 


ceases at the 20th 


Premiums are 


is payable in one sum. 
of the date of 


on the 20th anniversary 


tection policy 





will pro- 
vide an income to the designated beneficiary of 
$10 a month for each $1,000 of the face amount 
in case of death during the first 
20 years after issue of the policy, and this in- 
come will continue only for the balance of the 
income 
anniversary of the date of 
issue of the policy, at which time a lump sum 
equal to the face amount of insurance is pay- 
able. If death occurs after the 20th anniversary 
of the policy, the face amount of insurance only 
reduced 
issue. 
This policy differs from the present Family Pro- 
where the income continues for 





Life 





Oo 


Accident & Health 
Hospitalization 


Substandard 


THE 
COLUMBIAN NATIONAL 


Life Insurance Company 


Boston, Massachusetts 





offers to its fieldmen 
a line of complete personal coverage 


including: 


Wholesale 
Group 


Juvenile 


A NEW ENGLAND INSTITUTION 








20 years from date of death, and_ because of 
this difference, the premiums payable during the 
first 20 years under the new Family Income 
policy are smaller than those payable under the 
present Family Protection policy. The Acci. 
dental Means Death Benefit, which may te 


included in the new Family 
provides for an additional payment equal t 
the face amount of insurance but not for addi. 
tional monthly income payments. This policy 
will be offered for a minimum amount of $2 
a month in the Ordinary and _ Intermediate 
Branches. 

Life Paid-up at Age 65 and at Age 60, Ty 
forms of policies will be issued: (1) where the 
premiums are payable to the anniversary near. 
est Age 65 and (2) where premiums are pay- 
able to the anniversary nearest Age 60. These 
policies will be attractive where the insured 
wishes to have his insurance paid for during 
his earning period. The cue will be offered 
in the Ordinary, Intermediate, Special Class, 
and Special Class B Branches and the latter in 
the Ordinary Branch, 

$750 Intermediate and Special Class Policies, 
Policies with premiums payable monthly will be 
issued for an amount of $750 in both the In 
termediate and Special Class Branches on the 
following plans: Whole Life, Life Paid-up at 
65, 20-Payment Life, 20- Year Endowment, and 
Endowment at Age 65, The rates and cash 
surrender values will be three fourths of those 
for corresponding $1,000 policies. Disability 
Waiver of Premiums and Accidental Means 
Death Benefit may be included subject to extra 
premiums. 

Mortgage Redemption Policy. The under. 
writing rules for this policy have been liberal. 
ized to permit a maximum amount of $20,0 
and to permit coverage for mortgages which 
are to be paid off in equal monthly or annual 
payments (including both principal, and inter- 
est). Notwithstanding the increase in the totd 
limits, there will be no — in the present 
rule requiring a minimum $1,000 insurance 
on the permanent plan ne: the total amount 
is $5,000 or less and $2,000 on the permanent 
plan where the total amount is over $5,000 
All such policies will automatically include 
Disability Waiver of Premium Benefit and, a 
at present, will be issued in the Ordinary and 
Intermediate Branches, 

Discontinued Policies. The. following policies 
will be discontinued because it is felt that they 
would not be attractive or popular at the pre 
mium rates which would be necessary on at: 
count of the low interest rates: 5-, 10-, and 
15-Payment Life policies; 5-, 10-, and 15-Yea 
Endowment policies; Enema Income _ pol: 
icy maturing at Age 55; Educational Funl 
policies maturing in less than 10 years, 

The Renewable Term policies for 15- and 
20-year terms will be discontinued because 0! 
impr actical legal requirements in certain States 

The Family Protection policy will be discor- 
tinued because of the substitution of the Family 
Income policy which better fits the needs 0! 
applicants for this type of insurance. 

The present Special Intermediate policies will 
be discontinued, since the demand for this in- 
surance can be met by the $500 Monthly Pre 
mium Industrial policies and the new $750 In- 
termediate and Special Class policies. 

In all policies (other than Term) issued in 
the Ordinary Department, extended insurance 
will be available after premiums have been pas 
for six months and cash values will be avail 
able after premiums have been paid for two 
years. The guaranteed cash value will equal 
the full reserve after premiums have been paid 
for 15 years instead of after 20 years as ™ 
present policies. In general, the cash and paid: 
up values will be increased and the extended 
insurance benefits substantially increased, pat 
ticularly at the young ages. Extended | instr 
ance will be stated in years and days insted 
of years and months, 

The dividend (participation) 
Ordinary Department policies will include the 
following statement: “There will probably 
no divisible surplus accruing on this Policy for 
at least two years from its date of issue. 

This differs from the period of three yeas 
specified in all current policies other than the 
$5,000 Whole Life policy. The guaranteed in- 
terest rate under dividend accumulations his 
been changed to 2%. 

A limitation has been placed upon the peta 
within which reinstatement may be made. ad 
is five years from date of default, but, rm 
statement may be made within such period, if 
otherwise satisfactory, even though extended itt 
surance has expired. 


Income policy, 


provision ol 
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Life Counsel Ass’n 
Meets Here Dee. 9-10 


G. S. SMITH, OPM, ON PROGRAM 





Will Talk on “Legal Problems of Na- 
tional Defense”; Other Formal 
Papers 

Announcements have been made of 
the program for the annual meeting 
of the Association of Life Insurance 
Counsel, which will be held at the Hotel 
Waldorf-Astoria, New York City, De- 
cember 9-10. 

Guest speaker for the meeting will be 
Geoffrey S. Smith, assistant general 
counsel, Office of Production Manage- 
ment. Mr. Smith will speak on “Legal 
Problems in National Defense.” 

Douglas Henry, associate general coun- 
sel, National Life & Accident, will pre- 
sent in executive session discussion of 
a matter of general interest. 

The following formal papers will be 
presented by members: William H. 
Abell, associate counsel, Commonwealth 
Life, “Some Problems in Connection 
with Reinstatements Where Death Oc- 
curs During the Pendency of the Rein- 
statement Application”; Frank L. Har- 
rington, counsel, Massachusetts Protec- 
tive, “Consent of Insured to Insurance 
on His Life and Its Continuance.”; Ster- 
ling Pierson, counsel, Equitable Society, 
“Some Reflections on Mutuality and 
Trusteeship.” 

On Wednesday, December 10, between 
the morning and afternoon sessions, 
there will be a luncheon for members. 





Bankers Life of Iowa Enters 


Group Life, Annuity Field 


The Bankers Life of Iowa has an- 
nounced it is now writing Group life 
and annuities, after several months of 
preparation. 

Head of the department is Walter 
Bjorn, Group secretary, who joined the 
company last Spring and who has done 
considerable work in creating the new 
department. Mr. Bjorn is formerly from 
the Group department of the Connecti- 
cut General, and has also been affiliated 
with the Associated Hospital Service, 
New York City. 

Associated with Mr. Bjorn are G. D. 
Lewis, formerly Connecticut General; 
W. F. Casey, formerly Provident Life 
& Accident Group department; I. E. 
Optekar, formerly Equitable Society; 
and H. W. Morris, formerly John Han- 
cock. Mr. Optekar will have charge of 
the newly established New York City 
Group office, while Mr. Morris will be 
located 1n Chicago. 

The company expects later to enter 
the field of Group disability and medical 
insurance; Group creditor insurance and 
wholesale insurance. 





Life Cashiers of Boston 
Elect D. K. Hood President 


The Life Insurance Cashiers Associa- 
tion of Boston, organized last month, 
has elected David K. Hood, Equitable 
Society, its first president. Vice-presi- 
dent is Harold W. Chader, Connecticut 
Mutual; secretary, Dorothy C. Allen, 
Connecticut General; treasurer, E. Searle 
Mitchell, Provident Mutual. 

The executive committee includes the 
officers and Lewis W. Avard, Curtis 
agency, New England Mutual; J. Stew- 
art Buchanan, Sun Life; and William 
A. Sheridan, Bobst, Johnson & Wyatt, 
John Hancock. 

Speaker at the first regular meeting, 
November 13, was Mrs. William Gorm- 
ley, Massachusetts Insurance Depart- 
ment. 


Chairman, Pru of London 


_ Sir George L. Barstow, who has been 
joint deputy-chairman of Prudential of 
London, is now chairman. He succeeds 
the late Sir Edgar Horne. 


Marks 40th Anniversary 





WALTER A. McGEORGE 
Brooklyn Manager for Prudential 
Who Was Honored Last Week 

With a Dinner 


Saises ==. 


ll 


CONTINENTAL AME 
INSURANCE COMPANY 


LIFE 


CAN 


WILMINGTON ¢ DELAWARE 
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Kansas City Life Passes 
$500,000,000 in Force 


The Kansas City Life has passed the 
half-billion mark in insurance-in-force, 
thus ranking among the first twenty-five 
companies in size. 

Outstanding policies as of October 31 
total $500,142,611 on more than 250,000 
lives. 


A. S. Boxer has been advanced to 
supervisor, Calgary branch, Great-West 
Life. 
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“Sorry—I can't stay in the office 
any longer today—got an idea 
from the latest ‘Sales Q's’ that 
I'm anxious fo try out!” 





Berkshire’s “Sales Q's” are contained in a complete portfolio of 


up-to-the-minute and practical sales literature, designed especially 


for the use of Berkshire Associates. That they have proven extremely 


beneficial is evidenced by the rapid growth of Berkshire's production. 


Any of our General Agents will be glad to explain how they work. 


eh any BERKSHIRE chrsociate 


LIFE INSURANCE COMPANY 


INCORPORATED 1851 


F. H. RHODES, President 





PITTSFIELD, MASS. 
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John Hancock Retails: 
Ordinary, Group Rate 


INDUSTRIAL 





SCALE 


REVISED 





Increases Dividend Reserve for 194). 
Reports Gain in Insurance 
in Force 

Guy W. Cox, president of the John 
Hancock Mutual Life Insurance Co, ap. 
nounces that the directors at the Novem. 
ber meeting voted to continue the gen- 
eral scale of dividends currently in ¢- 
fect on Ordinary and Group policies an 
the same general formula now effective 
on retirement annuity contracts, 

The directors also voted that during 
1942 interest distribution on funds heli 
on deposit or retained under Ordinary 
policy provisions for optional settlement 
not involving life contingencies will be 
at the maximum rate of 314%. No in 
terest will be allowed in excess of the 
guaranteed interest rate on sums hell 
for payment under optional settlement 
provisions involving life contingencies, 
Except under policies whose terms pro- 
vide for a rate of interest greater than 
3%, dividends and other funds left on 
deposit on Ordinary policies will be al- 
lowed a maximum rate of 3%. On pre- 
miums paid in advance, no excess in- 
terest will be allowed and the discount 
rate on new advance premium transac- 
tions will be 214%. 

A revised schedule of dividends for 
Industrial policies was adopted, inaugur- 
ating the payment of a dividend under 
such policies one year earlier than under 
previous schedules. Under the new ap- 
portionment scale, holders of premium 
paying policies will receive dividends 
1942 amounting to the same number o! 
weeks that were paid to them during 
the year 1941 under such policies. 

There will be a reduction in the div- 
dend to holders of paid up Industria 
policies to provide a distribution that 
makes a more appropriate return under 
such policies and recognizes the reduc: 
tion in interest earnings under presen! 
day investment conditions. 

More than $23,000,000 is to be set aside 
by the John Hancock for dividends to 
policyholders in 1942, an increase over 
1941 in the amount of approximately 
$1,100,000. : 

It was also announced by President 
Cox that the John Hancock had insur 
ance in force as of September 30, 1M! 
of $4,934,169,656, which represents a gall 
for the nine months to September J 


of $376,656,994. 





Travelers Employes to Get 
Additional Compensation 


President L. Edmund Zacher of the 
Travelers Insurance Co. announced 0 
November 19 that the board of directots 
has voted that 11,000 Travelers home 
office and field employes are to receive 
additional compensation for the comm 
year equal to 814% of annual wages 
salaries. This is subject to the lim 
of $500 per person. Payments are , 
be made quarterly starting about 
cember 15. Purpose of this increas¢ Is 
“to aid in meeting the demands of & 
isting economic conditions.” 
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New Retirement Plan 
Written by Equitable 


FOR CONSOLIDATED AIRCRAFT 





ides Continuing Income for Em- 
ae Earning $3,000 or More 
After Year Service 





The Equitable Life Assurance Society 
announces that it has arranged a retire- 
ment income plan for members of the 
management and supervisory staffs of 
Consolidated Aircraft Corp., San Diego. 
The plan will provide an adequate in- 
come upon retirement from active serv- 
ice for the men who design and direct 
the construction of airplanes, including 
the famous B-24, PBY and PB2Y 
bombers. i . 

Eligible to participate in the program 
are all employes with annual salaries of 
$3,000 or more, who have completed one 
year of company service. Monthly con- 
tributions by employes toward the pur- 
chase of annuities based on service after 
October 1, 1941 will be 342% of monthly 
salary up to $250 and 7% thereof in 
excess of that amount. These, plus 
larger contributions by the corporation, 
will produce a monthly income equal 
to 1% of the first $250 of monthly salary 
plus 2% of the excess over that amount, 
multiplied by the number of years of 
participation in the plan. 

In addition to its contributions toward 
future-service annuities, Consolidated 
Aircraft is purchasing entirely at its own 
expense, annuities based on past service. 
The additional monthly income thus pro- 
vided will be the same percentages of 
salary as for future-service annuities, 
multiplied by the number of years of 
service before October 1, 1941. The 
normal retirement age under the plan is 
65 years. 

“Aside from the security it offers,” 

said Major R. H. Fleet, president, “the 
plan is designed and calculated to keep 
the company’s management staff and su- 
pervisory group at a high standard at all 
times, to retain in the service of the 
company those who are essential to its 
efficient management and operation, and 
to attract others as the occasion arises. 
“With participation in the plan wholly 
voluntary, it is nice to know that more 
than 97% of the eligible employes sub- 
scribed soon after it was presented to 
them.” 
Consolidated Aircraft has registered 
one of the most remarkable growths in 
the aircraft industry. Established in 
1923 in Buffalo, its plant today is twelve 
times the size of the one built in San 
Diego when it moved there in 1935. It 
now has a backlog of aircraft orders 
exceeding $750,000,000. 





JOHN YARRICK DEAD 





Was Second Vice-President and Asso- 
ciate Actuary of Colonial Life; Joined 
Company in 1913 


John Yarrick, second vice - president 
and actuary, Colonial Life, died Friday 
night at his home in Jersey City at <he 
age of 57. . 

He began his insurance career as a 
clerk with the Fidelity Mutual Life in 
Philadelphia. He came to Jersey City 
in 1913 as assistant actuary with the 
Colonial Life and was made secretary 
in 1932, He then became associate actu- 
ary and member of the board and in 
1940 second vice-president. He is sur- 


vived by his wife, two daughters and 
a son, 





W. M. DONOHUE MARKS 35 YEARS 


William M. Donohue, superintendent 
: Policy issue and service department, 
quitable Society, observed his thirty- 
fth anniversary with the company No- 
vember 12, He was tendered a luncheon 
Vv his associates. Mr. Donohue started 
as a boy in the auditing department, was 
Promoted through various home office 
€partments until his appointment to 
1S Present position in 1936. 
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UNION CENTRAL AGENTS LOOK FOR BIG 


SALES RESULTS WITH NEW NATIONAL 
ADVERTISING CAMPAIGN! 


Starting with the Oct. 27 issue of LIFE, Union Central’s 
newest series of full page advertisements is expected to do an 
outstanding job of pre-selling for all U. C. agents. 


These powerful ads are directed at the millions of American 
men who because of more hours of work, or higher wages, are 
finding more money in their weekly pay envelopes. The ads will 
offer Union Central’s new, streamlined booklet, appropriately en- 
titled “Salt Some Away.” 


Consistent advertising support is just another way in which 
Union Central helps its agents to top selling records. 


Te UNION CENTRAL LIFE INSURANCE COMPANY 


CINCINNATI, OHIO 
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Underwriters Discuss 
Refugees, War Risks 


REFUGEE MORTALITY HIGH 
Some Trend to Granting Double Indem- 
nity to Airline Users; Draftee 


Restrictions 


Among the topics on the agenda of 
last Thursday’s afternoon session of the 
Home Office Life Underwriters at their 
Fall meeting in New York were the 
value of inspection reports, underwriting 
practice with respect to refugees, the 
granting of special features to frequent 
users of airplanes and automobiles, re- 
writing insurance on uninsurable policy- 
holders to avoid estate taxes and vari- 
ous aspects of the war hazard. 

Agreement was general with the opin- 
ion of Charles A. Moore, Mutual Life of 
New York, that inspections have been 
proven necessary parts of underwriting 
because most applications that are de- 
clined are rejected on the basis of such 
reports; and because these reports are 
impartial, often bringing facts to light 
that the agent or examiner cannot know. 
Arthur J. Reilly, underwriting executive, 
Mutual Benefit, said his company makes 
inspections of every risk, no matter how 
small, and the results have shown that 
this rule pays. 

Refugee Problem 

Of particular interest because of its 
timeliness, was the discussion on under- 
writing refugee business. One company 
stated that a record of 193 such risks 
from 1937 to 1940 and for ten months 
of this year showed mortality by num- 
ber as 205% of mortality tables, and by 
amount, 312%. The Home Life, it was 
explained by Marshall L. Cleaves, assist- 
ant secretary, now accepts refugee risks 
only if they have been admitted under a 
permanent quota, if there is a definite 
insurance need, and if they are perma- 
nently employed. Insurance is limited 
to between $2,000 and $10.000. 

These general types of restrictions 
seemed prevalent in other companies. 
Another condition of acceptance—addi- 
tion of a war-clause—was required in 
at least one other case. 

Edward G. Walker, Mutual Life of 
New York, brought out the point that 
changes in conditions on arriving in a 
strange country, especially when sepa- 
rated from their families and especially 
at the older ages, are large factors in 
determining experience on these risks. 
Hence the usual condition of residence 
in this country for a period varying from 
six months to two years. 

There seemed to be some difference 
of opinion as to whether frequent users 
of airlines should be given double in- 
demnity. Edward P. Rouge, underwrit- 
ing secretary, Guardian Life, suggested 
a limitation of twenty-five annual hours 
of flying on standard double indemnity 


rates. R. H. Flint, assistant secretary, 
Union Central Life, reported that a 
recent survey of eighty companies 


showed that two-thirds granted no dou- 
ble indemnity. He noted, however, a 
trend to granting this feature. J. E. 
Hoskins, actuary, Travelers and author- 
ity on this problem, was cited as view- 
ing the problem quite liberally. It was 
stated that last year deaths from avia- 
tion were 6 per 1,000,000 passenger miles, 
and this year to date only 4. 
Rewriting to Avoid Taxes 

On the advisability of rewriting insur- 
ance for net amount at risk on uninsur- 
able policyholders to avoid estate or 
inheritance taxes, the consensus of opin- 
ion was as follows: first, the cost of re- 
written insurance is higher; secondly, 
the options less liberal and hence against 
the policyholders’ interest; third, that it 
was not certain that the tax could be 
avoided; fourth, that a new policy might 
actually be in contemplation of death: 
fifth, that this procedure would tend to 
weaken the effort to lessen replace- 


ments; finally, that it was socially un- 
desirable. 
War-Hazards 

Michael Marchese, assistant secretary, 
Massachusetts Mutual, discussing wheth- 
er insurance should be restricted on a 
risk acceptable with a war exclusion 
rider, answered in the affirmative. Rea- 
language of the rider was too 
ambiguous, hazard of deterioration in 
health after the war because of war 
conditions, and because of maladjust- 
ments upon return to civilian life. 

Mr. Marchese also disapproved of 
eranting waiver of premium and addi- 
tional (double) indemnity to draftees 
and other classes exposed to the war- 
hazard. L. C. Sanford, assistant secre- 
retary, New York Life, also stated the 


sons: 


granting of such additional features 
should be restricted. He stated that a 
survey showed that there was a rela- 


tively high accidental death rate among 
draftees, 50% of the claims being due 
to accidents, and 50% of these accidental 
death claims involving airplane hazards. 

Pearce Shepherd, assistant actuary, 
Prudential, stressed that limitation of 
amounts would not be effective unless 
it was coupled with a clause limiting 
the total amount of insurance carried in 
all companies. 

Final question discussed at this ses- 
sion was “What procedure should be 
followed for applicants who have been 


classified under the Selective Service 
Act as 4F? (a) When applicant has 
been examined? (b) When applicant 


has applied for non-medical insurance ?” 

With respect to (b) one underwriter 
stated that the applicant’s statements 
medically were of doubtful value; that 
he does not usually know why he was 
rejected. 

As to (a) general agreement seemed 
to be that a 4F classification should be 
taken as a warning signal rather than 
an indication for flat rejection. Many 
ineligible for draft were not poor nor- 
mal life insurance risks. On the other 
hand, examination often revealed defects 
other than the one for which applicant 
was rejected for the draft. 








THE UNITED STATES LIFE 
INSURANCE COMPANY 


IN THE CITY OF NEW YORK 








RICHARD RHODEBECK, Superintendent of Agencies, 101 Fifth Ave., New York, N. Y, 





adds impetus to 
ACCIDENT SALES 


Get the full details about our ‘*Liberal’’ 
series of commercial accident policies 
and the 10% no claim bonus’’ rider 
which adds sales appeal and conserves 
business for the producer. Of interest, 
too, will be our apical expense poli- 
cies—all backed by this 91-year-old life 
insurance company. 





Three New Companies Join 
Home Office Underwriters 


Three new companies were admitted 
to membership in the Home Office Life 
Underwriters Association at its last 
Thursday’s meeting. They are the Con- 
tinental Life of Washington, D. C., State 
Farm Life of Bloomingdale, IIl., and 
Mutual Benefit Life Insurance Co. of 
Omaha. 

It was also decided at this time that 
the Spring meeting would be held June 
1-3 at the Edgewater Beach Hotel, Chi- 
cago. Charles Cornell, Penn Mutual 
Life, is the chairman of the program 
committee. 





SHENANDOAH LIFE CHANGES 

O. W. Yates has been advanced from 
assistant secretary, Shenandoah Life, to 
secretary. G. Nelson Dickinson succeeds 
him as assistant secretary. Warren T. 
Wingfield has been advanced to assist- 
ant treasurer of the company. 








ASSURES SECURITY 
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CONFERENCE OF PLAYLETS 
Penn Mutual Home Office Agency 


Stages Sales Dramatizations; 
J. Reese Speaker 

The sales demonstration idea in the 
form of a playlet was used in the F,l| 
marketing conference of the Penn Mp- 
tual home office agency, November 7, in 
which all but one formal address was 
eliminated and all sales demonstrations 
were playlets. 

Twenty-five agents were selected for 
the cast. Five demonstrations were 
dramatized including the agency’s own 
programming digest, retirement income, 
father and son insurance, business in- 
surance and salary savings. 

Scripts were prepared, edited and re- 
edited by at least sixteen of the agents 
of the office, including Franklin G. Stull, 
George E. Speakman, William B. Snyder, 
Richard P. Hart, William F. Lee, Fred 
Anne, Albert A. Simpler, Hollis H. 
Kirsch, Robert Newcomb, William 6. 
Seeburger, Sidney E. Coleman, Norman 
W. Rowley, Joseph F. Garland, Harry 
R. McCoy, Runcie L. Tatnall, Joseph 
H. Reese, and Roland Dearden. 

The conference was arranged by 
Runcie Tatnall. William F. Lee acted 
as “radio commentator” between the 
acts, highlighting the sales principles 
involved. Direction of the playlets was 
under Roland Dearden, United States 
Review, a former professional actor. 

Joseph Reese, agency manager, opened 
the conference with an analysis of mod- 
ern marketing of life insurance. 

Speaker at the luncheon was Eric G. 
Johnson, vice-president in charge of 
agencies. 





CHICAGO BANKER AS TRUSTEE 

Edward Eagle Brown, president of the 
First National Bank of Chicago, was 
elected a trustee of the Penn Mutual 
Life at a meeting of the board, Novem- 
ber 12. Mr. Brown was admitted to the 
Illinois Bar in 1908, and from 1910 to 
1923 was attorney and general counsel 
for the First National Bank of Chicago. 
He was vice-president from 1923 to 1934, 
and has been president since February 
of 1934. He is president of the First 
Chicago Corporation, the National Safe 
Deposit Co., the First Trust Joint Stock 
Land Bank, and he is a member of the 
Federal Advisory Council of the Seventh 
Federal Reserve District. 


RELIANCE EMPLOYES ELECT 

New officers of the Reliance Life em 
ployes association are E. Page Holtz 
man, president; Jean Davis, vice-pres' 
dent; Eve Huebner, secretary, and Ray- 
mond E. Metzger, treasurer. The boatd 
of governors consists of Joseph E. 
Ritter, John V. Kelly, and Robert E. 
Wood. 


GEORGE T. BLANFORD DIES 
George T. Blanford, former genet 
agent in Minneapolis for the Mutu 
Benefit Life, died November 13 at Pacific 
Palisades, Calif. He retired two yeals 
ago after twenty years in the insurantt 
business in Minneapolis. 
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oday’s Market Best 
' Ever—Dr. Wm. Irwin 


SEES NO DANGER OF INFLATION 





Educational Director, American Institute 
of Banking, Describes Defense Econ- 
omy to New York Agents 





Dr. William Irwin, national educational 
director, American Institute of Banking, 
and assistant director and faculty mem- 
her, Graduate School of Banking, was 
the guest speaker at the luncheon meet- 
ing November 13 of the Life Underwrit- 

ers Association of New York. Relating 

his analysis of the “Economics of De- 
fense” to the life insurance business, 

Dr. Irwin advised life agents that 

with a re-examination of the market and 

an intelligent selection of prospects, the 
opportunities for the sale of life insur- 
ance are greater than ever. He urged 
them to remember that the institution 
has come through other defense pro- 
crams, fires, floods, financial and indus- 
trial crises, deflation and inflation—that, 
in short it has weathered all storms be- 
cause “there is no substitute for life 
insurance.” 

Nature of the Defense Economy 

Dr. Irwin had previously outlined the 
features of the present economic situa- 
tion, listing the several characteristics 
of the defense program which differen- 
tiated it from what we have been used 
to calling a “free enterprise” system. 
These features were: State control of 
raw materials and of production, pro- 
duction for war purposes, curtailment of 
consumers’ goods production, inflation- 
ary tendencies, weak attempts at price 
control (which, he stated, would be- 
come more drastic), and control of the 
consumption of goods through limita- 
tions upon production and dictation of 
the terms of purchase. 

Turning more specifically to the finan- 
cial side of the picture, he discussed 
briefly the characteristics of this aspect 
of today’s economy: increased gross 
profits in some lines with declining prof- 
its, and bankruptcies in a few cases, in 
other lines; increased incomes for mil- 
lions, but unemployment for many oth- 
ers; a prospective national income for 
1941 of about $85,000,000,000 which will 
be an all-time high—to be followed in 
1942 by an income of between $110,000,- 
000,000 and $125,000,000,000; the highest 
taxation in our history; pressure for 
savings; and a nation-wide fear of in- 
flation. As to the last, Dr. Irwin firmly 
stated his conviction that there will be 
none, if only because the government 
cannot afford inflation, and because our 
fear of it will be almost an automatic 
check, 

Advanced Sales Course 

Announcement was made by Educa- 
tional Vice-President George P. Shoe- 
maker that the course in advanced sales- 
manship under the chairmanship of Ed- 
ward L. Reiley—described elsewhere in 
this issue—would begin December 4. 

Mr. Shoemaker reported also that 
ninety-three had already enrolled in the 
Course for Supervisors. 

Seated on the dais last Thursday were 
William Smerling, president, New York 
Supervisors Association ; Clive T. Thomp- 
son, president, Brooklyn Life Super- 
visors; Carl Spero, president, New York 
City chapter CLU; Robert W. Moore, 
President, Westchester Life Underwrit- 
ers Association; K. A. Luther, presi- 
dent, New York General Agents & Man- 
agers Association; Vincent P. Whitsitt, 
manager and general counsel, Associa- 
tion of Life Insurance Presidents; Clan- 
cy D, Connell, national trustee; Bertha 
M. Loheed, president, League of Life 
Insurance Women; George F. Sullivan, 
President, General Brokers Association, 
and Timothy Foley, president, Midtown 
Managers Association. 

wo other guests at the meeting were 
J. H. Stevenson, Acacia Mutual manager 
at Balboa, Panama Canal Zone, and 
pa Sanborn, Connecticut Mutual gen- 
al agent at Boston. 


CHICAGO CHRISTMAS PARTY 

The annual Christmas party of the 
Chicago Association of Life Underwrit- 
ers will be held December 12, according 
to an announcement of Walter N. Hiller, 
president of the organization. Proceeds 
will go to the Chicago Daily News’ 
“Neediest Family Fund” and the Chicago 
Tribune’s “Goodfellows.” 

John H. Sherman, W. A. Alexander 
& Co., is chairman of the committee on 
arrangements. 


FIDELITY MUTUAL DIRECTOR 

Theodore E. Seelye, vice-president, 
Day and Zimmerman, Inc., has been 
elected to the board of directors of the 
Fidelity Mutual Life. A member of the 
Children’s Hospital board of managers 
in Philadelphia, the American Society 
of Civil Engineers, the Society of Amer- 
ican Military Engineers and the Engi- 
neers Society of Pennsylvania, Mr. 
Seelye is also a director of the Corn 
Exchange National Bank and Trust Co., 
the Pine Iron Works Co. and the Penn- 
sylvania Water and Power Co. His 
home is in Ambler, Pa. 


GIVES EMPLOYE BONUS 

Bonuses of $25 each to approximately 
300 employes of Jefferson Standard Life 
of Greensboro, N. C., have been paid, 
it was announced by Julian Price, presi- 
dent. Bonuses went to all employes at 
Greensboro whose annual incomes are 
less than $5,000. 

Addressing a letter to the recipients, 
President Price explained that the bo- 
nuses were gifts from the company, the 
first ever paid by Jefferson Standard ex- 
cept at Christmas. He added they were 
given to help employes meet the rising 
costs of living. 











Another Acacia First! 


TO an already long list of “firsts” Acacia now adds its 
simplified and flexible estate settlement agreement . . . 
the Acacia Planned Security. Acclaimed as “the most 
far-reaching life insurance development in the past 
decade,” Acacia’s Planned Security is an outstanding 


example of the tools which the company gives its agents 


in helping them build sales. 





oN 


CHARTER ED B Y 


This concise estate settlement agreement has given 
Acacia agents a plan that clients can understand .. . a 
plan which, through freedom from red-tape and legal 
complexities, makes selling easy. A need felt by the 
entire life insurance field has been filled by Acacia. . . 


first! Far-sighted vision and constant progress make 


Acacia Mutual a company worth working for. 


ACACIA MUTUAL 


LIFE INSURANCE COMPANY 


William Montgomery, President 


HOME OFFICE, WASHINGTON, D. C. 
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Dr. E. W. Beckwith, assistant medical director, Equitable Society, greeted by 


‘4 


associates on twenty-fifth anniversary 


Dr. E. W. Beckwith, assistant medical 
director of the Equitable Life Assur- 
ance Society, has completed twenty-five 
years with the Society. The anniversary 
was made occasion for a group of his 
close associates in the medical depart- 
ment and others in the home office to 
extend congratulations personally and he 
was presented with a traveling bag by 
his co-workers in the medical division. 

Dr. Beckwith joined the Equitable in 
November, 1916. Less than a year later 
he was ordered to duty as a first lieu- 
tenant with the Medical Corps of the 
U. S. Army and sailed for France al- 
most immediately. He served with 
\.E.F. until the Armistice and subse- 
quently as liaison officer with the French 
Army, attaining the rank of major. 
In August, 1919, he returned to the 
Equitable as an examiner, subsequently 
being assigned to underwriting duties. 
He was appointed assistant medical di- 
rector on January 1, 1928 and has charge 
of medical underwriting in the Central 
Agency Department. 





High scorer in collegiate football at 
the mid-season point, and publicized as 
such in a lot of metropolitan dailies, is 
Bill Dudley, son of Jim Dudley, Sr., of 
Bluefield, W. Va., and a representative 
of the Home Life. Bill’s elder brother 
is likewise associated with his father 
in the Home Life agency. 

Young Bill is Virginia’s candidate for 
All-American honors in this, his third 
varsity year of competition. He is a 
student of University of Virginia. He 
appears to be Virginia’s sports hero, 
The Richmond News Leader on October 
29 devoting a fuli page to a pictorial 
review of Dudley’s activities “round the 
clock.” Some of his gridiron exploits 
include an 87 yards’ touchdown run 
through the Tennessee Eleven last year, 
and to his passes alone were credited 
the upset win over Yale last season. 
This year he has carried the ball to date 
for a total of 376 yards passed his team 
to a total yardage gain of 449 yards and 
has returned punts for 221 yards. All 

his in addition to 59 points he has 
personally scored from eight touchdowns 
and a few drop kicks. He was named 
on two or three third-string All-Amer- 
ican selections last season, and this year 
Virginians are firm in their belief that 
he belongs on the Number One aggre- 
gation. 

Ray Barbuti received a national plug 
over the Columbia Broadcast of the 
Army-Notre Dame game of November 1. 
Ray was field judge, and Ted Husing 
reviewed his past as an Olympic track 
star from Syracuse, and a halfback on 
the Syracuse teams in the late 20's. 


of this 


Barbuti is a member of the home office 
sales planning division of the Home 
Life. Each Fall finds him one of those 
officials who are consistently elected for 
major collegiate games, and this Fall has 
found him working Harvard-Dartmouth, 
Princeton-Columbia, Penn-Maryland and 
Brown-Holy Cross. 





Having attained distinction as cow- 
boy, fisherman, and hunter, L. C. Mers- 
felder, Oklahoma City, one of the most 
successful and best known life insurance 
agents of the state, is now adding new 
laurels to his achievements—that of 
author. 

Mr. Mersfelder, who has been state 
manager for the Kansas City Life for 
more than 20 years, is publishing a book 
entitled “Cowboy - Fisherman - Hunter.” 
Based on more than forty years of 
rich personal experiences in the out- 
door life, the author weaves numerous 
fascinating tales of life in the Great 
Southwest, true stories of the open 
country and its bad men, of cowboy 
fun and hardships, of hospitality of the 
plains. All characters are real people 
and all events are actual happenings in 
his own life or in the lives of those 
with whom he associated. The volume 
contains 260 pages and 35 illustrations 
and teems with rapidly moving narra- 
tives and thrills that appeal to the imag- 
ination of a growing lad as effectively 
as to his grown-up dad. Larry Mers- 
felder’s boyhood love of field, wood and 
stream led him into countless escapades 
that bring to the reader an insight into 
his deep appreciation and understanding 
of wild life that have ripened into so 
many rich experiences. 

Mersfelder is very active in life in- 
surance circles of the state and has 
served as president of the Oklahoma 
Association of Life Underwriters. 


Uncle Francis. 





INSTITUTES HOSPITAL PLAN 

The Franklin Life Insurance Co., 
Springfield, Ill., has initiated a hospitali- 
zation insurance program for employes. 
The company is paying a_ substantial 
portion of the premiums. Benefits in- 
clude hospital, laboratory, x-ray, doctors’ 
and surgeons’ fees. The company does 
not write hospitalization insurance, so 
it was arranged through another com- 
pany. It is planned to extend the privi- 
lege of the service to families of em- 
ployes. 





Ray Hodges to Home Office 


Ray Hodges, general agent for Ohio 
National in Cincinnati, has been made 
superintendent of agencies of the com- 
pany. 








94% PARTICIPATION 





Col. D’Olier Gratified by Field Employes 
Participation in Government’s 
Defense Savings Bonds 

Colonel Franklin D’Olier, president of 
Prudential, in current issue of that com- 
pany’s field publication, said: 

“Tt is a source of real gratification to 
be able to report that more than 94% 
of the company’s field employes have in- 
dicated their participation in our govern- 
ment’s Defense Savings Bond program. 

“This prompt and impressive response 
is compelling evidence of your determin- 
ation to exhibit in your day-by-day af- 
fairs the practical patriotism which is 
so imperatively needed. It shows your 
regard for all those values, physical and 
spiritual, which represent our nation’s 
heritage from the past and its hope for 
the future. 

“To each of you individually I want 
to express my personal thanks for your 
whole-hearted cooperation, and my pride 
in your accomplishment.” 


Group Experience Rating 
Surveyed by Michigan Dep’t 
A survey of the experience rating 

methods of those companies writing 

Group life business in Michigan has been 

launched by Seth R. Burwell, director 

of the life and fraternal division, Mich- 
igan Insurance Department. A question- 
naire has been mailed all carriers. The 
questionnaire asks the size and type of 

Group eligible for experience rating, 

formula for determining the experience 

rate adjustment, how acquisition costs 
are allocated, how the experience credit 

is returned to the assured, whether a 

retroactive cash _ refund is provided, 

and if so whether the policy contract 
expressly provides for same. 





IOWA CLUB MEETING 

An all-dav meetine of the Towa Ouar- 
ter Million Dollar Club was held re- 
cently. Talks were given by William B. 
Strief. ton-nroducing agent last vear of 
the Eanitable of Towa: Richard F. Wil- 
liams, Des Moines attornev. and Robert 
O. Bickel, National Life of Vermont. 





M'NN. GROUP NAMES CHAIRMEN 


The following committee chairmen of 
the Minnesota State Association of Life 
Tinderwriters have been appointed by 
Carl W. Kleifgen, president: Convention 
nrogram and sales congress—H. W. 
Moore and Robert FE. Shay; Finance— 
John J. Steger; Publicity and educa- 
tion—M. C. Laughman: Legislative— 
John P. Lynch; Extension and member- 
ship—F. J. Osander; Women’s commit- 
tee—Meta C. Tucker. 


CALGARY ASS’N OFFICERS 


New officers of the Calgary Life Un- 
derwriters Association are, president, 
William Glen, Dominion Life: vice-nres- 
ident, Harry C. Dalgleish, London Life: 
secretary - treasurer, Gordon Stewart, 
Mutual Life of Canada. 


CLU’S DISCUSS REVENUE ACT 


A panel discussion of the new Federal 
Revenue Act will be the feature of the 
Los Angeles chapter CLU meeting No- 
vember 26. On the panel will be A. C. 
Duckett, CLU, Northwestern 
Ron Stever, CLU, agency manager at 
Pasadena, Equitable Society ; and Joseph 
D. Brady, Los Angeles tax attorney. 





Terry Wertheimer, Indianapolis Life. 
and Harry M. Roberts. Reliance Life. 
are co-chairmen of the Dallas committee 
on the American Red Cross Roll Call. 

Campbell Green, Southwestern Life, 
heads the local committee on the sales 
of National Defense Bonds. All three 
men are members of the Dallas Asso- 
ciation of Life Underwriters. 

3usiness in force of the Mutual Life 
of Canada for the first nine months 
totals $600,100,000 according to General 
Manager W. H. Somerville. This figure 
was the objective for the full year. 








th YEAR 


| NOW IN OUR 





\ milestone at 
which we are ¢rateful for 
the steadfast confidence and 
good will that mark day-by. | 
day relations between policy- | 
holders, field force and home 
office staff. 


An anniversary 
in which we are striving to 
be worthy of continued lead- 
ership as one of America’s 
oldest and strongest life 
insurance companies. 
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BROOKS SELLS $1,000,000 


W. L. Brooks, Jefferson Standard Life 
manager at Charlotte, N. C., for the 
seventh year has passed the $1,000,000 
mark in new life insurance sales. Mr. 
Brooks, whose insurance experience 0! 
more than thirty years has been with 
the same company, is a life qualified 
member of the Million Dollar Round 
Table. 

NEW JERSEY ASS’N GROWING 

Membership in the Life Underwriters 
Association of Northern New Jersey 8 
now well over 400, and it is expected that 
by next June it will exceed 500. 

The association is sponsoring an at 
vanced salesmanship course, to start i 
Newark December 11, details to be am 
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Advanced Course in 
Salesmanship Ready 


gf. L. REILEY, CLU, CHAIRMAN 





d by New York City Ass’n; 
Spo rst Course of Its Kind in 
the Country 





The complete schedule of the new 
course in Advanced Salesmanship, spon- 
d by the Life Underwriters Asso- 
ciation of New York in cooperation with 
the Insurance Research & Review, has 
been announced by Chairman of the 
Course, Edward L. Reiley, CLU, general 


sore 





EDWARD L. REILEY 


agent, Penn Mutual in New York City. 
This lecture series, which is endorsed 
by the National Association, is designed 
to fill a need between the elementary 
course given previously and the Taxa- 
tion and Business Insurance course. The 
lectures in New York will be the first 
time they have been given anywhere in 
the country. 

Complete schedule of lectures follow: 


Dec. 4. Osborne Bethea, Professional Char- 
acteristics of Life Underwriting; Wil- 
liam Worthington, How People Buy. 

Dec. 11. Leon Gilbert Simon, The Mind of the 


Salesman and The Background of the 
Sales Analysis; John A. Ramsay, 
Opening the Life Insurance Discussion. 


Dec. 18. Howard C, Lawrence, Leading the 
Prospect to Recognize the Situation; 
Hubert Davis, Converting Interest 


Into Desire. 
Jan. 8. Edward L. Reiley, Proving the Case 
for Life Insurance; C. Preston Daw- 
son, Persuading the Prospect to Act. 
Morton H. Wilner, The Four Major 
Problems in Property; Leroy N. 
Whitelaw, Characteristics of Life In- 
surance as Good Property. 
Wallace N. Watson, Analysis of Types 
of Estate Property: The Sole Pro- 
prietorship, Partnership, Business In- 
terests, Close Corporation Stock. 
Vance L. Bushnell, Analysis of Types 
of Estate Property: Common Stock, 
Bonds, Real Estate. 
Robert M. Lovell, The Distribution of 
the General Property in the Estate; 
Stuart A, Monroe, The Distribution of 
Life Insurance Property. 
Denis B. Maduro, Problems Involved 
in Estate Transfer; Charles E. Brewer, 
Jt The Fundamentals of Program- 
ming. 
Paul E, Orr, Jr., Planning the Aver- 
age Life Insurance Program; Meyer 
M. Goldstein, Programming the Larger 
state. 
Arthur V. Youngman, Selling the Pro- 
gram; Franklin R. Amthor, Under- 
writing Income with Social Security 
and Salary Savings. 
Paul Speicher, The Advanced Under- 
writer Builds a Cafeer. 


Jan, 15. 
Jan. 22. 


Jan, 29, 


Feb, 5. 
Feb. 11. 
Feb, 19, 
Feb, 26. 


Mar, 5, 


Hearing on Amer. Mutual 
Life Postponed to Nov. 24 


Hearing on charges filed by a policy- 
holder of the American Mutual Life of 
€s Moines, asking removal of Jowa 
Insurance Commissioner Charles R. 
Fischer, have been postponed until 
November 24. 
Postponement arose over a dispute as 


to who had the power of removal. 


Penn Mutual Issues 
New Type of Policy 


FOR MEN ONLY; AGES 18-34 





President J. A. Stevenson Tells Field 
Forces Contract Is “For Men 





President John A. Stevenson, Penn 
Mutual, announced to the company’s 
field forces this week a new type of 
life insurance policy called The Inde- 
pendence Builder. 

The new contract will be sold only 
to men between the ages of 18 and 34. 
It is sold on units of $15,000 life insur- 
ance and $100 monthly income at age 
65; policies are issued in factional 
amounts or multiple units. 

During the first period, below 35, the 
premium rate is slightly higher than 
Term; from 35 to 45, it is lower than 
Ordinary at 35; and from 45 to 65, the 
premium is considerably lower than Re- 
tirement Income taken at 45 to mature 
at 65. 

At 65, the monthly income will be- 
gin, guaranteed for life and ten years 
certain in any event. During the life 
of the policy the insurance protection 
remains unchanged. Usual settlement 
options are available. 


A Flexible Contract 


Commenting on The Independence 
3uilder, President Stevenson said: 

“This insurance contract has been 
built to meet the specific needs of 
young,men who are on their way up 
in the business or professional world. 
Naturally, therefore, the contract is very 
flexible. 

“Men in the younger age _ brackets 
want adequate life insurance protection 
for their families but, at the start of 
their business careers, usually aren’t 
in a position to make large cash outlays 
for insurance. Later on, when there is 
more margin in the family budget, they 
are in a position to pay larger premiums 
not only to provide family protection 
but to build the incomes they will want 
for retirement. The Penn Mutual has, 
therefore, concentrated its research on 
devising a contract which will satisfac- 
torily fit into this picture.” 


For Junior Executives 

Eric G. Johnson, vice-president in 
charge of agency affairs, pointed out 
that the new policy solved the needs 
of the junior executive group, young 
men in defense industries, young pro- 
fessional men and other similar groups. 

Vice - President Malcolm Adam, in 
charge of underwriting, stressed the new 
principle involved in the structure of 
the new contract in that while most 
policies have been built on the theory 
that a plan is sold for a specific num- 
ber of years, this plan is based on a 
change at 35 and 45. Said Mr. Adam, 
“At age 65, when most men like to be 
in a position to make a decision as to 
whether: they want to continue to work 
or whether they would rather retire, the 
owner of this life insurance contract 
begins to receive monthly checks of 
$100. The mortality tables show that 
two out of three men who are now 25 
will still be living at age 65. Thus 
two-thirds of today’s young men will 
live to collect retirement income; pro- 
viding they have such a policy.” 





H. O. ANDERSON PROMOTED 


Harry O. Anderson has been promoted 
to assistant manager of the life, accident 
and Group departments of the Travelers 
at Detroit. Two other appointments 
are those of H. Clyde Bowden, Wheel- 
ing, as field assistant in those depart- 
ments; and Frederick Gay Hastings, 
New York City, as field assistant in the 
casualty department at 55 John Street. 
Both Mr. Bowden and Mr. Hastings are 
graduates of the Travelers home office 


school. 
Mr. Anderson was a_ former field 
assistant at Detroit. He joined the 


Travelers in 1928 after having been a 
general sales manager for the Standard 
Oil Co. of Detroit. 
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Heads Great-West Branch 

















C. G. LIEMANDT 


Merger of the Great- West Life’s 
southern Minnesota and St. Paul branch 
was announced this week, the new of- 
fice to be known as the St. Paul branch. 
C. G. Liemandt, former southern Minne- 
sota manager, has been appointed man- 
ager. 

Coincident with the merger, the com- 
pany announced that Z. Willard Fin- 
berg, who joined the company as an 
agent in 1934, has been appointed asso- 
ciate manager. 


R. L. Riker, Prudential 
Executive, Dies at 68 


Richard L. Riker, assistant treasurer, 
Prudential, died at Orange Memorial 
Hospital, New Jersey, November 15, 
after an illness of only ten days. He 
was 68 years of age. 

Mr. Riker would have marked his 
fiftieth anniversary with the company 
in January. His father, Valentine Riker, 
supervisor of personnel at the time of 
his death, was also a life-long employe 
of the company. Mr. Riker came with 
the Prudential as a member of the ac- 
tuarial department, later was transferred 
to the cashier’s division, and had been 
assistant treasurer since about ten years 
ago. 

He was active in Grace Episcopal 
Church, Orange; also in the Y.M.C.A., 
where he served in the Americanization 
classes. He was a junior officer in the 
Naval Reserve. 








TALKS TO McMILLEN AGENCY 
Edward L. Reiley, Penn Mutual Life, 


Guest at Luncheon Given in 


Columbia Club, New York 


Edward L. Reiley, general agent Penn 
Mutual, Lincoln Building, was guest of 
honor at a luficheon of the Clifford L. 
McMillen agency, Northwestern Mutual 
Life, a few days ago after which he 
discussed life insurance selling. He was 
introduced to the McMillen agents by 
Robert U. Redpath, Jr., of that agency. 

Mr. Reiley based his talk on the 
fundamental reason why people buy life 
insurance which is because of emotional 
appeal. If, with emotional appeal, is 
linked the logical presentation which dis- 
closes the need for the insurance, and 
both the emotional appeal and logic are 
turned in the same direction resistance 
is overcome inevitably. Luncheon was 
at Columbia Club. 





PERSONAL ACCIDENT In- 
surance is one of the highest 
compensated sales efforts of all 
the insurance lines. 
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This space contributed by 
The Eastern Underwriter and Staff 











R. W. Schroy to Head Akron 
Office of Fidelity Mutual 


Richard W. Schroy has been appointed 
manager at Akron for the Fidelity 
Mutual. 

Mr. Schroy majored in business ad- 
ministration at Miami College, Oxford, 
Ohio, and entered the auditing depart- 
ment of one of the large rubber com- 
panies after graduation. He engaged in 
part-time selling of life insurance for 
several years, subsequently becoming a 
full time producer. ; 

Mr. Schroy’s father is serving his 
second term as mayor of Akron. 
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DEFINING THE TERM “LINER” IN 
MARINE INSURANCE 

A long standing cause of controversy, 
although a minor one, in Great Britain 
insurance circles has been between head 
office underwriters and brokers relative 
to the definition of the 
insurance. An in- 


term “liner” as 


it is used in cargo 


teresting discussion of the subject ap- 


pears in a recent issue of The Post 
Magazine of London. Among other 
things a correspondent of that paper 


says: 

The Classification Clause is probably 
largely to blame for the importance this 
term has acquired for cargo rating be- 
cause, according to this clause, liners 
enjoy the most preferential rates. More- 
over, the clause is very widely used in 
open covers and floating policies, and 
for other insuranc es where the name of 
the vessel is not known at the time of 
acceptance 

Although opinions may differ about 
the exact extent of the qualifications, 
most underwriters would insist that a 
liner is a ‘general’ ship in reputable 
ownership sailing to schedule in a regu- 
lar trade. If she fails to conform with 
these requirements then she must be 
treated as a tramp. 

Size is no criterion when determining 
whether a vessel is a liner or a tramp. 
Some of the coastal and near Conti- 


nental lines are the cream of liners; 
witness the British railway-owned 
steamers. Laymen sometimes imagine 


that only passenger-carrying vessels may 
be classed as liners, or even only those 
lines with mail contracts; but, although 
the steamer with passenger accommoda- 
tion generally qualifies as a liner, this 
is because she sails to schedule in a 
regular service. Many other ocean-going 
vessels which carry neither passengers 
nor mails are equally liners. 

The difficulty of distinguishing be- 
tween a liner and a tramp usually arises 
most acutely in the case of ‘general’ 
ships—that is, vessels carrying general 
cargoes as distinct from bulk cargoes. 
It does not follow, however, that all 
bulk-carriers are tramps, because tank- 
ers, for example, are neither liners nor 
tramps. 

The important grain-importing firms 
devised their own solution of the prob- 
lem by obtaining underwriters’ agree- 
ment to approved lists of ‘liner’ com- 
panies in their open covers. These lists 
were gradually extended until it was 
difficult to find a tramp steamship line 
that was not ‘approved’ according to the 
grain interests. 

Before the war, when the trades of 
the various steamship companies were 
well-known and settled, the liner versus 
tramp argument was not really very 
troublesome, although annoying in indi- 
vidual cases because of the lack of un- 
derwriting uniformity in rating similar 
insurances. But these ‘spots of bother’ 
were mainly due to the absence of any 
authoritative definition of the term 





‘liner’ rather than to attempts to rate 
up border-line vessels. 

In practice, the difference between a 
liner and a tramp from the underwriting 
point of view may be very slight. The 
latter may even be the better cargo un- 
derwriting risk because, after all, a liner 
may be getting into ‘the sere and yel- 
low’ yet may still retain its liner status. 
The tramp may be a first-class modern 
ship embodying every up-to-date fea- 
ture of design and engineering. In own- 
ership and class she may be the equiva- 
lent of the liner, and even superior in 
condition and equipment. 

Yet the differential between liner and 
tramp rates for cargo is usually com- 
paratively substantial. 

In the United States there 
confusion about defining the word “liner” 
List of 
Association of Ma- 


is no such 
because of the Classification 
Steamer Lines of the 
rine Underwriters of the United States. 
Its liner classification list applies only 
to owned steamers of lines named there- 
owned by the 
U. S. Maritime Commission. 


in except as to vessels 





FRATERNALS AND WAR CLAUSES 
Naturally, the 
as much concerned with the 
situation as are the legal 


fraternal life insurance 
orders are 
war clause 
reserve companies. However, one of the 
fraternals—A.O.U.W. of Kansas through 
its Grand Master Workman, Ec¢ 
nett, 


lgar Ben- 
has written an article on the sub- 
ject which first appeared in the October 
Kansas Workman and was re- 
Fraternal Monitor 
intemperate in 


issue of 
produced in The 
which is decidedly tone. 
After criticizing attitude of some legal 
respecting War 


reserve companies 


Bennett writes: 

The A.O.U.W. has gone through three 
wars and in none did they try to 
build up their assets and add to their 
wealth at the expense of those who 
were in the service of their country. If 
results of the defense movement are 
more severe than expected, if as a re- 
sult, our death claims were too heavy, 
I do not believe there is a member of 
our Society 


Clauses, 


who would not gladly con- 
tribute to make up the deficit. 

Therefore we say to soldiers, sailors 
and all others in the defense of our 
country, that we feel deeply indebted to 
you because of your sacrifice and to 
express our gratitude to you, we issue 
all policies at their regular rate without 
any restrictions. 


Let us prove to the world that we 
hold the shield of protection over the 
home and guard the loved ones. That 


we help to heal the wounds made by a 
cruel world and not only hear, but heed 
the cry of the needy and distressed. _ 
It is hoped that future contingencies 
A.O.U.W. will 
cause Mr. 


and their effect on the 


not be serious enough to 


Sennett regrets over this article. 





Allied-News Photo 
GRANT 


Wis ds 


W. T. Grant, president of the Busi- 
ness Men’s Assurance of Kansas City, 
is the newly elected president of the 
Chamber of Commerce of that city. He 
another insurance executive, 
Jones, president of the Kan- 
sas City Fire and Marine. Having 
formerly served as president of other 
organizations in Kansas City, Mr. Grant 
has had wide experience in civic affairs. 

* ok Ok 

Wilbur W. Hartshorn, elected a trus- 
tee of the National Association of Life 
Underwriters at its last annual conven- 
tion, will be guest of honor at a testi- 
monial dinner in Hotel Bond, Hartford; 
December 1. Host will be Connecticut 
Association of Life Underwriters. He is 
manager of Metropolitan Life in Hart- 
ford. 


succeeds 


Morton T. 


* * * 


Allen C. McCabe, state agent of the 
National Union Fire of Pittsburgh, re- 
cently placed on the reserve force, was 
guest of honor at a luncheon tendered 
by the Cleveland Field Club on Novem- 
ber 10. The affair took place at the 
Mid-Day Club with sixty-five present 
and J. Monroe Shaw, Cleveland man- 


ager of the Ohio Inspection Bureau 
acting as master of ceremonies. After 
talks presented by individuals repre- 
senting the fieldmen, adjusters, agents 
and the home office, the guest was 


presented with a suitable remembrance 
of the esteem in which he is held by 
the insurance fraternity in Ohio. Mr. 
McCabe plans spending the Winter in 


Florida and will be located at the 
Mirasol Hotel, Tampa. 


Franklin B. Mead, Jr., assistant man- 
ager of Lincoln National Life’s invest- 
ment research department, spoke before 
the recent annual meeting of the Indiana 
Fraternal Congress in Indianapolis. His 
subject was “Present Day Investment 
Alternatives.” 

x ok Ok 

Albert R. Jube of South Orange, N. 
J., member of the New York City law 
firm of Kafer, Wilds & Jube, has been 
elected a director of the Firemen’s of 
Newark. He is also a director of the 
National State Bank of Newark. His 
grandfather, John J. Jube, was one of 
the founders of the Firemen’s. 

* * Ok 

J. M. Sprawls, insurance man of Wil- 
liston, S. C., recently appointed by Gov- 
ernor J. Emile Harley as_ sheriff of 
3arnwell County, assumed his new du- 
ties this week. 





CHRISTOPHER GOUGH 

Christopher A. Gough, widely known 
and popular Deputy Commissioner oi 
Banking and Insurance of New Jerse 
returned to his desk at Trenton after 
an absence of several months spent in 
recuperation from a_ serious operation 
For the present Mr. Gough will limit his 
visits to his office to a few hours each 
day. Mr. Gough is known country-wide 
not only because of his many years of 
service with the New Jersey Department 
but because of his great activity in the 
affairs of the National Association oi 
Insurance Commissioners. The onset oi 
his illness occurred at a meeting of the 
Association in Detroit early in June 
He anticipates taking his usual active 
part in the forthcoming mecting of the 
Commissioners in New York in De 
cember. 


* * * 


Sir Edward Mountain, chairman of the 
Eagle Star, and Lady Mountain had 
narrow escape from serious injury when 
a motor car in which they were riding 
met with an accident recently on_ the 
Portsmouth Road at Cobham. Their 
car had collided with another vehicle. 
Suffering from bruises, they were taken 
to a hospital in Surrey and have now 
recovered. 

* ok x 

A. Mackenzie, assistant gener ral man- 
ager and manager of agencies for the 
Manufacturers Life, Toronto, is cele: 
brating this month the completion ot 
twenty-five years of service with the 
company. Mr Mackenzie joined the 
Manufacturers Life in 1916 after a dis 
tinguished career with the Federal Life 
of Canada. In February, 1918, Mr. Mac- 
kenzie’s responsibilities were extended 
to include the post of assistant mana 
ger of agencies, and when Robert Jur 
kin retired in 1919, he took over the 
full responsibility of the direction of 
agency affairs for the company. IS 
appointment as assistant gener ral man- 
ager and manager of agencies came in 
1935. His activities in insurance mat 
ters outside those pertaining dir. tly 
the Manufacturers Life have maae Mt. 
Mackenzie a well- known insurance pe 
sonality both in Canada and the United 
States. 

x * x 


F. Goodwin Smith, president of Hart: 
ford Empire Co., has been elected # 
director of Connecticut Mutual Life. 
is also a director of Aetna (Fire), World 
F. M. and Century Indemnity; and 5 
a trustee of the State Savings Bank. 
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F. W. Lafrentz Long a Leader in 
Accounting Profession 

Not so long ago there appeared in 
The Eastern Underwriter a detailed 
story of the career of Ferdinand W. 
Lafrentz, chairman of the American 
Surety. Through an oversight no men- 
tion was made in that many-sided and 
colorful career of one of its most im- 
portant sides—that of public accounting. 
One of Mr. Lafrentz’s friends and ad- 
mirers in a State Insurance Department 
has called attention to the omission, and 
I would like to make an addition to the 
Lafrentz life story by discussing his 
great interest in accounting, and what 
he has meant to the profession of pub- 
lic accounting. That interest goes pretty 
far back as he is one of the pioneers in 
the development of the accounting pro- 
fession in the United States. 

It was nearly 60 years ago that Mr. 
Lafrentz started in public accounting. 
He has been in continuous practice of it 
here since 1898, a period of 43 years, 
despite all the other duties which have 
enlisted his attention, including those of 
reaching the top position with the Amer- 
ican Surety Co. after long service with 
that company. He was founder and 
president of the American Audit Co. 
from 1898 to 1923 and has been senior 
partner from 1923 to date in F. f 
Lafrentz & Co., the successor firm with 
offices in leading cities and executive 
offices at 100 Broadway, New York. 

_ It will thus be seen that the account- 
ing side alone of Mr. Lafrentz’s life is 
a career in itself. 

He was born in Denmark in territory 
which at present time is Germany. 
Upon his arrival in Chicago from Ger- 
many at the age of 14, he took a course 
In accounting at the Bryant-Stratton 
Business College. He became an assis- 
tant professor of accounting in the Met- 
ropolitan Business College, Chicago, his 
first teaching position. After a period 
of teaching at the Metropolitan he re- 
turned to Bryant and Stratton as assis- 
tant manager of the department of prac- 
tical accounting, He also taught classes 
in higher mathematics. Later, he went 
with the banking firm of Snydecker & 
Lo, Chicago, and it was while with that 
firm that he came into contact with 
humerous cattle dealers from Western 
states thus becoming interested in the 
tar \W est. He went to Cheyenne in 1883 
as their financial manager; was elected 
to the Wyoming Legislature in 1888; 
i ol Ms the bill, passage of 
a 1800, gn yoming into the Union 

Subsequently, Mr. Lafrentz moved to 
— Utah, where he studied law and 

Ss admitted to the bar in 1893. One 
pce eed he took up the practice of law 
alae Mea 3 to accounting. Shortly 
with the Mow omg Poe long association 
ales ke si erican Surety which started 
bce re ae ompanied to San Diego, Cal., 
the Ameri enry C. Willcox, counsel for 

€rican Surety, in connection with 


























a claim. The report Mr. Lafrentz made 
regarding the claim attracted the atten- 
tion of the late William Lee Trenholm, 
president of the American Surety, who 
had been United States Comptroller of 
Currency. He offered Mr. Lafrentz a 
position in the accounting department 
of the company and that is how he came 
to New York and joined the American 
Surety in 1893. 

In 1899 the office of controller was 
created by the American Surety and 
Mr. Lafrentz was appointed to fill it. 
In 1904 he was elected second vice- 
president. Upon resignation of Henry 
D. Lyman he became president in 1912. 
Later, he was made chairman. 

Mr. Lafrentz’s reputation as an ac- 
countant had preceded him to New York 
and in his early days with the American 
Surety he was often called upon by New 
Yorkers for advice about accounting and 
for services as well. He got to know 
many outstanding people of the city and 
one of his most intimate friends was 
the late George C. Boldt, then head of 
the Waldorf-Astoria Hotel when it was 
at Fifth Avenue and _ Thirty-fourth 
Street. Mr. Boldt wanted the services 
of his friend as an accountant and for 
many years he handled Mr. Boldt’s af- 
fairs as a C.P.A. Popular with the other 
nublic accountants of the city, Mr. 
Lafrentz was foremost in obtaining pub- 
lic recognition for the new and growing 
profession of accounting. 

On December 22, 1886, a number of 
public accountants in New York City 
met at 45 William Street to discuss the 
feasibility of starting in this country an 
organization similar to the Institute of 
Chartered Accountants in England and 
Wales. They formed the American As- 
sociation of Public Accountants, it be- 
ing incorporated on August 13, 1887. Mr. 
Lafrentz was elected president of this 
organization for two terms 1901-1902 and 
1902-1903. In September of 1896 at the 
Waldorf-Astoria Hotel, the Institute of 
Accountants in the United States of 
America succeeded the American Asso- 
ciation of Public Accountants, and in 
1917 the former organization became the 
present American Institute of Account- 
ants 

In January, 1896, a bill was introduced 
in the New York Senate providing that 
anyone over 21, of good moral char- 
acter who shall have received from the 
University a certificate of his qualifica- 
tions to practice as an expert public ac- 
countant, can use with his name the let- 
ters C.P.A. Levi P. Morton, the then 
Governor of the State signed the bill in 
April, 1896. Under this law Mr. Lafrentz 
became a Certified Public Accountant of 
the State of New York and, subsequent- 
ly, received his certificate as Certified 
Public Accountant from the States of 
Pennsylvania, California, Louisiana, Mis- 
sissippi and Virginia, and the District 
of Columbia. 

Mr. Lafrentz has given freely of his 
time and thought in the work of the 
New York State Society of Certified 
Public Accountants, has served for ten 
years or more as member and chairman 
of the New York State Board of Cer- 
tified Public Accountant Examiners, and 


by both precept and practice has stood 
for the highest ideals in the advance- 
ment of the accounting profession. He 
found time to assist with the organiza- 
tion of the School of Commerce, Finance 
and Accounts of New York University 
and for several years delivered a series 
of lectures there in the interest of higher 
education in the accountancy field. 

While today Mr. Lafrentz is perhaps 
better known in the surety and finan- 
cial worlds than in accounting circles, 
public accountants here and elsewhere 
claim him as their own. They know that 
the history of public accounting in the 
United States could never be written 
without including the name of Ferdinand 
W. Lafrentz. 

* = * 


Buy Control of A. W. Bain & Sons, 
Ltd., London Brokers 


Lasard Brothers & Co., Ltd.; have pur- 
chased a large interest in A. W. Bain 
& Sons, Ltd., British insurance brokers, 
and business will be continued as here- 
tofore, John Bain remaining as chair- 
man and governing director. 

The board of A. W. Bain & Sons will 
be joined as governing directors by 
Major General Maurice Wingfield, upon 
relinquishing his appointment as Direc- 
tor of Quartering, War Office, and G. F. 
Thorold, both of H. C. Bevan & Co., 
Ltd., a leading life brokerage house of 
London. H. C. Bevan & Co. will be- 
come a wholly owned subsidiary of A. 
W. Bain & Sons, Ltd. 

* =e * 
Lloyd’s Chairmen 

Eustace R. Pulbrook has been re- 
elected as chairman of Lloyd’s for 1942, 
and Harold Guylee Chester was also 
re-elected as Deputy Chairman for 1942. 

Mr. Pulbrook has been an underwrit- 
ing member of Lloyd’s since 1915. In 
1932 he received Lloyd’s Gold Medal for 
Distinguished Service to Lloyd’s; was 
Deputy Chairman of Lloyd’s in 1925; 
was Chairman of Lloyd’s in 1926, 1940 
and 1941, 

Mr. Chester has been an underwrit- 
ing member of Lloyd’s since 1914; was 
Deputy Chairman in 1937, 1940 and 1941. 

* * * 


Curt Uhlig Dead 

Curt Uhlig, one of the managers on 
the retired list of the Munich Re-Insur- 
ance Co., and before the first World 
War sub-manager at the Munich’s Lon- 
don office, is dead. Son of a well-known 
lawyer, Curt Uhlig was born in Saxony 
and after leaving school spent sometime 
in France and Italy learning languages. 
He then studied English for two years 
in Dublin and England. 

Returning to Germany he took up the 
post of foreign correspondent for Carl 
Schreiner, now president of Pilot Re. 
of New York. When Uhlig became his 
correspondent Carl Schreiner was first 
general manager of the Frankona, then 
called the Mannheimer Ruck. Soon 
after Mr. Schreiner left the Mannheimer 
to re-enter service of the Munich of 
which company he was head of the 
foreign department for years, with head- 
quarters in London, Uhlig. came back 
to England as the Munich’s accountant 
and Schreiner’s right hand man. 

Uhlig remained in the Munich’s Lon- 
don office until the outbreak of the war 
in 1914. Subsequently, he joined the 
head office staff at Munich and was an 
officer until his retirement. He had 
many friends in England. 

K * ok 


The Federal Cyclopedia 

The Federal Cyclopedia, a compen- 
dium of Federal Savings and Loan 
knowledge, practices, operating prob- 
lems and rulings, has been issued by the 
American Savings and Loan News of 
Cincinnati. 

One part of the book is devoted to 
information concerning the Federal 
Home Loan Bank System, Federal Sav- 
ings and Loan Insurance Corporation, 
Federal Home Building Service Plan, 
Federal Housing Administration and 
Home Owners Loan Corporation. Book 
also contains numerous rulings and court 
decisions. 








F. W. LAFRENTZ 





Want Ban Lifted on Grand Jury 
Panel Draftees 

The Grand Jury Association of New 
York County, Inc., has been perturbed 
because some members of the Grand 
Jury panel have become automatically 
disqualified from further service because 
they had shown their public spirit by 

Selective Service 
Government advis- 


places on 
and 


accepting 
Draft Boards 
ory boards, and it is sponsoring legisla- 
tion to correct The situation is 
described in the current issue of “The 
Panel,” publication of the Grand Jury 
Association of New York County, Inc., 


this. 


as follows: 

“Our concern over this situation led 
to the preparation of a bill which was 
introduced in the state Legislature, then 
in session, to amend the present statute 
which reads—No public officer or em- 
ploye of the United States Government, 
or any State, City or Municipality, or 
of any political subdivision of any of 
them, or of any official board, authority, 
council, commission, corporation, or 
other agency of any of them, shall serve 
on any Grand Jury.’ 

“Our proposed amendment provided 
that this prohibition should not apply 
to any public officer serving without 
pay on any local, appeal or advisory 
board established under the Selective 
Service Act. There were no objections 
to this proposal; it passed the Senate, 
but owing to the final rush at the close 
of the session it failed to emerge from 
the Rules Committee of the Assembly. 

“With a view to assuring its passage 
in the coming session of the Legislature 
the Association submitted the proposal 


to the Judicial Council of the State 
of New York, which has expressed 
itself as much concerned with the prob- 
lem and we feel sure that it will be 
one of their Legislative recommenda- 
tions for 1942. 


“The enactment of this bill will permit 
those jurors who have become disquali- 
fied to be reinstated on the Grand Jury 
panel.” 

¢) 4 
100 Billion Dollar Debt 

The United States News carries as 
its front page story in issue of Novem- 
ber 14 “A Debt of 100 Billions: Can 
U. S. Carry Burden?” 

Story says that country’s national debt 
is speeding towards that figure and the 
publication believes that within two 
years, if present plans are followed, 
debt will be shooting past that mark 
and will be headed towards 150 billion 
dollars. “In that situation,” it says, 
“are wrapped up the major worries for 
the White House and Treasury.” 

Also, for the business world. 
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Fireproof Mercantile 
Schedules Cut in N. Y. 


IN CITY AND SUBURBAN AREAS 





Hess and Geyer Make Announcement; 
Worked Out With Department; 
New Occupancy Table 





Harold M. Hess, manager, New York 
Fire Insurance Exchange, and W. H. 


Geyer, manager of the suburban divi- 
sion, announce revision of the fireproof 
mercantile schedules in the metropolitan 
district and suburban territory sections 
of Bronx and Queens Counties, with the 
exception of the Rockaway area. The 
revision which became effective Novem- 
ber 17 was worked out in cooperation 
with the New York Insurance Depart- 
ment. 

The new schedule is expected to re- 
duce premium income in exchange ter- 
ritory about $160,000. It will affect 2,000 
mercantile and office buildings and 60,000 
tenants. It contemplates use of a new 
occupancy table, superseding the old 
mercantile schedule. 

In the suburban territory affected, 
rates will be specifically published as 
fast as possible, beginning with Bronx 
County, November 27. 


Approved Last June 

The exchange approved revision of the 
schedule last June, contingent upon re- 
publication of rate cards for the entire 
class, and subject to the following rules 
of procedure: 

1. On and after November 17, 194], 
all rates published for fireproof mer- 
cantile schedule risks are under the re- 
vised schedule, occupancy charges, spe- 
cial occupancy hazards, unsafes and 
rules. 

2. Rates resulting from such publica- 
tion are effective as of the publication 
date shown on rate card (the date 
in parentheses) or may be antedated to 
\pril 1, 1941 (the date not in paren- 
theses), which latter date is printed 
on all cards when published for the first 
time under the revised schedule and 
rules. Subsequent republication of these 
cards shall not be antedated to April 
1, 1941, but are effective from later ef- 
fective dates shown on cards. 

3. On policies which took effect prior 
to April 1, 1941: 

(a) No rate reduction may be made 
by endorsement. 


Cancel Pro Rata 


(b) Such policies may be canceled 
pro rata as of April 1, 1941, or later 
date, to take advantage of reduction in 
rate only when rewritten from the same 
date as the cancellation with the same 
company for not less than the same 
amount and for not less than the same 
term (not unexpired term) as the origi- 
nal policy; or, 

(c) When the amount of premium re- 
luction exceeds $1 an endorsement ex- 
tending the term or the cover or in- 
creasing the amount of such policies 
may be issued for such additional term, 
over or amount as consumes the pre- 
mium reduction on a basis pro rata of 
he original term. 

(d) In any case the rate to be used 
is the rate applying at the time of re- 
write or endorsement. 

4. On policies which took effect on 
or after April 1, 1941, reduction in rate 
may be made by endorsement. 

5. New building and contents rates 
when published are subject to a counter 
reduction of 50%. Writing offices are 
guided in making this reduction by the 
notation “F. P. Merc. Sch.” appearing 
on rate cards. 

6. The counter reduction of 50% on 
building and contents rates under the 


fireproof mercantile schedule continues 
to apply to all future rates published 
under that schedule until canceled or 
modified by the exchange. 

On use and occupancy, profits and 


commissions, rents, leasehold interest, 
etc., the counter reduction shall be made 
from building or contents rate before 
computing rates for such types of insur- 
ance, unless an average rate 1s pub- 
lished. 


Separately Rated Buildings 


8. No counter reduction applies to 
any average rates covering on and/or 
in more than one separately rated build- 
ing or division of a risk or which in- 
clude contents in fireproof and non- 
fireproof buildings. Average rates are 
published net. 

No counter reduction applies to 
rates of .075, .15 and .25 for jewelry, 
etc., in standard fireproof safes. 

No counter reduction under this 
circular applies to building rates or base 
rates for approved public warehouses 
(listed storage stores) or approved dis- 
tribution warehouses. Such rates are 
published net. Alphabetical list com- 
modity charges are not subject to this 
counter reduction. 

11. No counter reduction applies to 
for extended coverage endorse- 
or inherent explosion clause, or 
published for multiple location 


rates 
ment 
rates 
risks, 

12. No applications for improvements 
or tor any other reason, except for 
change of tenants, can be acted on until 
after first rating of the risk is pub- 
lished under revised schedule. 


BUDLONG-TORREY WEDDING 

Theodore W. Budlong of Newark, di- 
rector of publicity for the Loyalty 
Group, and Miss Ware Torrey of New 
York, daughter of Mr. and Mrs. Fred- 
eric Crosby Torrey of Washington, D. 
C., will be married on Saturday at the 
home “4 the bride’s parents in George- 
town, D. 





U. S. Fire Losses Show 


Big Increase in October 


Fire losses in the United States in 
October amounted to $30,833,000, accord- 
ing to estimates of the National Board 
of Fire Underwriters. This total is 
$8,742,000 larger than the figure for the 
same month in 1940 when losses were 
$22,091,140, the increase being due en- 
tirely to the Fall River conflagration. 
For the same month of 1939 losses 
amounted to $24,300,500. For the first 
ten months of this year losses are esti- 
mated at $267,274,000, compared with 
$254,403,520 for the same period last 
year and with $258,291,480 for the first 
ten months of 1939. Losses this year 
have been higher than in the corre- 
sponding month of 1940 for every month 
except January and February. 





Blossom, Jr., Nominated to 


Head U. S. Golf Ass’n 


George W. Blossom, Jr., president of 
Fred. S. James & Co. of Chicago, has 
been nominated for the presidency of 
the United States Golf Association. 
Nomination is tantamount to election. 
The annual meeting is to be held in 
January at New York. Mr. Blossom has 
been a member of the U.S.G.A. execu- 
tive committee since 1933 and became 
vice-president in 1939. He has been 
chairman of the implements and _ ball 
committee since 1935. The golf museum 
which the U.S.G.A. has been gathering 
was started by him. 





N. Y. BOARD LOSSES HIGHER 

The committee on losses and adjust- 
ments of the New York Board of Fire 
Underwriters had incurred losses of 
$283,653 assigned to it during October. 
This represents an increase of about 
3% as compared with the same month in 
1940. For the first ten months of this 
year losses assigned to the committee 
have amounted to $4,803,056, an increase 
of 72% over the $2,785,349 reported for 
the same period of last year. 


INCREASE EMPLOYES’ PAY 

Directors of the Hartford Fire and 
Hartford A. & I. have increased the 
base pay of employes 10% for the 
period of the national emergency. 








Capital 


STANDARD INSURANCE COMPANY 
OF NEW YORK 
Statement June 30th, 1941 


$1,500,000.00 





Premium Reserve 


3,590,000.00 





Other Liabilities 


542,705.45 





Surplus to Policyholders 


4,203,943.29 





*Total Assets 


8,336,648.74 





A. J. Couch, Vice-President 


*New York Insurance Department Valuation Basis. 

Securities carried at $245,465.99 in the above statement are deposited 
in various States as required by law. 

On the basis of December 31, 1940 Market Quotations for all bonds 
and _ stocks owned, this Company's total 
$8,451,263.86 and the Surplus to Policyholders $4,318,558.41. 


Geo. Z. Day, President 





“TWO STANDARDS” OF THE AETNA FIRE GROUP 


An unusual combination of financial strength. 
Community of interests and practical cooperation with agents. 


STANDARD SURETY & CASUALTY CO. 
OF NEW YORK 
Statement June 30th, 1941 


dmitted Assets would be 


S. C. Kline, Secretary 














Capital $1,000,000.00 
Claims and Claim Expense Reserve... 1,965,364.57 
Premium Reserve 1,596,837.84 
Other Liabilities 311,400.93 
Surplus to Policyholders 2,251,326.08 
*Total Assets $6,124,929.42 





Stocks owned the Total 


Geo. Z. Day, President 





*New York Insurance Department Valuation Basis. 

On the basis of June 30, 1941 market quotations for all Bonds and 
Admitted Assets would 
$6,252,182.52 and Surplus to Policyholders would be $2,378,579.18. 


New York Offices: 80 John St. 


Insurance Exchange, Chicago 
A. J. Couch, Resident Vice-President 


be increased to 


Fred J. Theen, Asst. Secretary 








1.A.C. TO HEAR BARBOUR 





National Board President to Addre, 
Meeting in New York December “’ 
Other Speakers Announceq ' 
Robert P. Barbour, United States may 
ager of the Northern Assurance and 
president of the National Board of fj, 
Underwriters, will speak at the thnk 
eon during the meeting in New York 
on Thursday, December 4, of the Insur. 
ance Advertising Conference. He will 
offer suggestions on what advertisin 
men can do to build good-will fo; the 
insurance business and the National 
Board. The meeting will be held at the 
Waldorf-Astoria Hotel. 

Ernest L. Clark, insurance manager of 
the J. C. Penney Co., and Frank Pg. 
ter, field supervisor for the Aetna Casy. 
alty & Surety, will share the Spotlight 
as speakers on the morning program 
which will start promptly at 10 o'clock 
Also in the morning will be a questio, 
and answer period on the “ABC of the 
V-Plan,” at which I.A.C. members yl 
be given the opportunity to question 
Jerome Van Wiseman, director of public 
relations and publications for the No. 
tional Association of Insurance Agents 
regarding this program of the agents 
organization which was originally intro. 
duced at its Kansas City convention, 

The feature of the afternoon will be 
a panel discussion, led by I.A.C. mem. 
bers and advertising men. All LAC 
members will be given the opportunity 
to participate. ‘ 

Assisting Chairman H. G. Helm on the 
program committee are W. C. Rhoades 
Marine Office of America, and Harold 
J. Graham, assistant production mana- 
ger, Hartford Accident & Indemnity. 
The program as planned was discussed 
at length by the I.A.C. executive com- 
mittee which met recently in New York 
and they are well satisfied with the fact 
that they were able to get 100% accept- 
ances from the various men they were 
seeking to lead the “preview for forty- 
two” meeting. Mr. Helm is advertising 
manager of the Glens Falls Group. 


A. E. Gilbert Sees Son 


Married in Havana 


A. E. Gilbert, vice-president of the 
Hanover Fire of New York, left this city 
on November 17 with Mrs. Gilbert and 
their two daughters to attend the wed- 
ding of his son, Lawrence, in Havana, 
Cuba, yesterday, to Miss Grace Me- 
Govern of Havana. } 

Young Mr. Gilbert, a graduate oi 
Dartmouth College in 1939, was formerly 
with the Marine Office of America, then 
joined the American International Un- 
derwriters Corp., foreign managers for 
a group of American fire and casualty 
companies, including the Hanover and 
Fulton. About a year ago he was trans- 
ferred to the AIU’s Havana office. 

Miss McGovern, socially prominent in 
Havana, is the daughter of M. T. Mc: 
Govern and Mrs. McGovern of Havana, 
where Mr. McGovern is president of the 
General Electric Co. 








CLEVELAND FIRM’S 50 YEARS 


The Cleveland Insurance Agency has 
issued a handsome booklet in commem- 
oration of the fiftieth anniversary 0 
the agency. E. B. Berkeley, vice-prest 
dent of the Ohio Association of Insur- 
ance Agents, is president of the agency: 
The booklet contains a message from 
Mr. Berkeley and biographies of E. 
Shriver Reese, founder of the agency, 
and of Mr. Berkeley’s predecessor 4 
president of the agency, F. Buchanan 
Owen, who died in 1936. 





NATIONAL FIRE MOVING 


The National Fire of Hartford's 
moving into its new home office build 
ing on Asylum Avenue this week. The 
work is progressing by departments to 
avoid too much interference with regt 
lar routine. Advantage was taken 0 
the holiday and the week-end to & 
pedite the job. The underwriting d 
partments have already moved to the! 
new quarters. 
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TO AID CIVILIAN DEFENSE 





ance Women of New York Sponsor 
Concert for Air Raid War- 
den’s Service 

The Insurance Women of New York, 
composed of women occupying secre- 
farial and supervisory positions in the 
fire and casualty insurance business will 
sponsor @ concert for the benefit of 
Civilian Defense — Air Raid Warden's 
Service—Zone 5—First Precinct, New 
York City, to be held in the John Street 
Methodist Church at 5:30 P.M., Novem- 
ber 26. : ; F 

The program will consist of selections 
by Marie Leidal, soprano; Irene Branin, 
harpist and Roy E. McKibben, carillon- 
neur. Florence Hubbard will be accom- 
panist. The artists presenting the con- 
cert are donating their services and the 
proceeds from the sale of tickets will 
be turned over to the Air Raid Wardens’ 
Service. 

Tickets may be procured at Room 1401 
—80 Maiden Lane, New York City. 


Insur 





N. Y. Insurance Men Attend 


Commerce Chamber Dinner 


The 173rd annual banquet of Chamber 
of Commerce of State of New York was 
held at Waldorf-Astoria, November 13, 
Percy H. Johnston being toastmaster. He 
is president of the Chamber and also of 
the Chemical Bank & Trust Co. of New 
York. Speakers were Dr. Oliver C. Car- 
michael, Chancellor of Vanderbilt Uni- 
versity; and Frank Gervasi, a newspaper 
man who has considerable experience 
writing. abroad about the world war. 
Seated on the dais was Major Thomas 
I. Parkinson, president Equitable So- 
ciety. W. Ross McCain, president Aetna 
(Fire), recently made a director of 
Chemical Bank, attended the banquet, 
as did Col. Franklin D’Olier, president 
of Prudential; George L. Harrison, pres- 
ident New York Life; and Ethelbert I. 
Lowe, chairman of Home Life. 

At Great American table were these: 

W. H. Koop, Jesse S. Phillips, A. R. Phillips, 


G. F. Michelbacher, D. R. Ackerman, Stanley 
J. Corsa, W. J. Ahearn, J. C. Evans, M. P. 
uink, Fred S. Pendleton, 

At Equitable Life Assurance table 
were these: 

William J. Graham, Theodore M. Riehle, 


Alexander McNeill, George I. Cochran, Joseph 
R. Boldt, Henry Greaves, Charles J. Martin, 
Alvin S$, Dodd, C. J. Hicks, Eric Burkman. 

Seated at Marsh & McLennan table 
were these: 

L, S. Kennedy, C. W. 
Beard, H. F. Eggert, H. L. 
A. P. Jobson, J. A. Neville, W. H. 
David Hartfield, W. A. Schwindt. 

Among other insurance men present 

were the following: 
_.Vincent Cullen, F. W. Ecker, Dr. Paul 
lhorin, Ogden Davidson, L. J. Tillman, Her- 
bert N. Ellen, Robert N. Rose, Harry C. Hag- 
gerty, Horace R. Bassford, Walter F. Beyer, 
Vernon Hall, Edgar H. Boles, George H. Dux- 
bury, T. Catesby Jones, Arthur Snyder, Floyd 
Dull, and Kimball C. Atwood, Jr. ~ ; 


GENERAL AGENTS DIRECTORY 


The American Association of Insur- 
ance General Agents has issued its 1941- 
42 directory of member general agen- 
cies. Most members are from states in 
the South, Middle West and Far West. 
However, the East is represented by the 
following members: 

Connecticut, McManus & Co., Morley, 
Watson & Baldwin and S. J. Putnam 
Co, all of Hartford. Massachusetts, 
Robert W. Learoyd, Boston. New Jer- 
sey, A. W. Marshall & Co. Newark. 
Pennsylvania, L. A. Burnett Co., Pitts- 
burgh, and Thompson Derr & Bro., Inc., 
Wilkes-Barre. Virginia is represented 
by B. P. Carter and Louis E. English, 


Inc., Richmond; T. J. Ingram, Lynch- 
burg, 


Seabury, David G. 
Ford, i? A. Cook, 


Fowler, 








N. Y. UNDERWRITERS SPECIAL 


The New York Underwriters Insur- 
ance Co. has appointed Van Wyck Webb 
as special agent in North Carolina. He 
1S associated with A. J. McDavid, state 
agent, with headquarters at Raleigh. Mr. 

ebb is a native of North Carolina and 
a graduate of the University of North 
Carolina. For several years he has been 
on the staff of the North Carolina In- 
Spection & Rating Bureau. 





Iowa Holds Unearned Premiums 
Be Based Upon Amount in Policy 


The Iowa attorney general’s office has 
handed down an opinion, requested by 
the Insurance Department, that the per- 
centage of unearned premium reserve 
should be on the basis of the total stated 
premiums in policies in force for com- 
panies other than life. 

The Insurance Department had _ re- 
quested the opinion asking whether the 
percentage should be based on the stated 
premiums or on the amount of premiums 
actually received by the company when 
the stated premium is payable in in- 
stallments during the term of the policy. 

The opinion, written by Assistant At- 
torney General Floyd Philbrick, stated 
that “aggregate gross premiums written 


in all policies” as stated in Section 8939 
of the 1939 code, which is for compa- 
nies operating under Chapter 404, could 
refer to only one thing and that “is 
the premium stated in the policy, irre- 
spective of the fact that it may be re- 
ceived in installments and that therefore 
the reserve should be computed on the 
basis of premium stated in the policies.” 

Referring to Section 9042.1 of the 1939 
code, for assessment companies operat- 
ing under Chapter 406, the opinion said 
that “aggregate gross premium or assess- 
ment in force” requires computation to 
be on the installments paid, or in the 
event of assessment, upon total amount 
of the assessment even though it might 
be payable in installments. 





Two Fires in Toronto Kill 


Plan for Self-Insurance 


Two developments last week, accord- 
ing to statements in official circles, just 
about determined what action the city 
of Toronto will take regarding its pro- 
posed self-insurance fund scheme. Dur- 
ing a period when the matter was again 
up for discussion and possible action, 
at a time when prominent insurance 
bodies were compiling data to show why 
Toronto should still buy protection from 
insurance companies instead of setting 
up an insurance fund, two things hap- 
pened. They were both fires. 

One destroyed the Toronto civic abat- 
toir, and caused an estimated fire loss of 
some $28,000. The insurance coverage 
was listed at $28,800. Three days later 
in the week, on November 12, St. Paul’s 
Hall, a city-owned building on the main 
street, occupied by a navy club and war 
workers, was gutted to the tune of $50,- 


000. Insurance coverage was only $8,000. 

So now, direct from the prime mover 
in the city council himself for self- 
insurance, it has been learned that he 
does not intend to bring the matter up 
again. 


Gamble to Virginia F. & M.; 


Kennett to Rating Bureau 


Robert A. Gamble has resigned as 
manager of the statistical department of 
the Virginia Rating Bureau to become 
Virginia special agent for the Virginia 
Fire & Marine, effective December 15. 
He will assist John F. Baker. Mr. Gam- 
ble has been with the bureau for the 
past four years. 

Mr. Gamble will be succeeded in the 
bureau by Howard H. Kinnett, who has 
been examiner for D. P. Carter, Vir- 
ginia general agent. Mr. Kinnett is a 
brother of J. Cecil Kinnett, superintend- 
ent of the Carter office. 








materials and labor . 


Value policies. 





THE ALLIANCE AGENT 


Many agents are finding it especially easy and profitable this 
year to sell Rental Value Insurance to homeowners. Because both 
building materials and skilled labor are scarce and high-priced, 
agents report that it’s not hard to convince an owner that he needs 
to protect himself against fire or other disaster that may drive 
him out of his home and make him pay rent. 


The high cost of building repairs .. . 
. . today’s higher rents . . 
ments plus an Alliance Folder, “Every Property Owner Needs Rent 
Insurance,” are helping Alliance Agents to write more Rental 


“Aal a , = Agent” 





THE ALLIANCE INSURANCE COMPANY 
OF PHILADELPHIA 


1600 Arch St., Philadelphia 


Service Offices located in principal cities 


Complete nation-wide Insurance Facilities 
for Agents and Brokers 


the delays in getting 
. these sales argu- 








Fire Protection 
Meetings in Chicago 


WILL BE HELD IN DECEMBER 





N.F.P.A. Committees on Dust Explo- 
sions, Farm Fires, Fire Marshals, to 
Meet at Hotel Stevens 





The National Fire Protection Associa- 
tion has arranged for a series of com- 
mittee meetings at the Hotel Stevens 
in Chicago during the week of Decem- 
ber 1. These meetings are as follows: 

December 1—N.F.P.A. committee on 
dust explosion hazards, Dr. David J. 
Price, chairman, U. S. Department of 
Agriculture, Washington, D. C. 

December 2—N.F.P.A. committee on 
farm fire protection, Dr. David J. Price, 
chairman. 

December 3—Agricultural committee 
on the National Fire Waste Council, 
U. S. Chamber of Commerce. This com- 
mittee cooperates in publicizing the tech- 
nical findings of the N.F.P.A. commit- 
tee on farm fire protection. 

December 3-4—N.F.P.A. committee on 
firemen’s training. W. Fred Heisler, 
chairman, Oklahoma Agricultural and 
Mechanical College, Stillwater, Okla. 

December 4—N.F.P.A. Fire Marshals 
Section, informal midwinter conference. 
O. G. Lindemeyer, chairman, 15061 
Young Ave., Detroit. 





AGENTS MAY LOSE BUSINESS 





Florida Commissioner Larson Considers 
Placing All State-Owned Properties 
in State Fund 
Insurance Commissioner J. Edwin Lar- 
son of Florida, who has stated the opin- 
ion that rates on state-owned properties 
are too high, is making a study to deter- 
mine whether or not to place the entire 
line in the State Fire Insurance Fund. 
At the present time, on a total cover- 
age of almost $26,000,000, approximately 
$14,000,000 is in the state fund and $12,- 

000,000 in companies. 

State fund losses in 1940-41 were only 
$268. There is only one policy covering 
windstorm on the entire line; hence 
$20,000 damage at State Hospital on 
October 13 was not covered. 

Under act of the 1939 legislature, the 
Insurance Commissioner is authorized to 
fit out state-owned buildings with fire 
resisting and protective facilities, cover- 
ing costs from the surpluses of the 
state fund. Where such improvements 
are installed, the saving in rates will be 
paid to the state fund until the indebt- 
edness has been canceled. Companies 
will also carry the old rate, paying the 
difference into the fund. 

The state business now written in in- 
surance companies is prorated to agents 
through the Florida Association of In- 
surance Agents. 





Joseph J. Such Special 
For Automobile in Ohio 


The Automobile of Hartford and the 
Standard Fire have appointed Joseph J. 
Such as special agent in Ohio, assisting 
State Agent C. D. Lamb, who has juris- 
diction over the western Ohio territory. 

Mr. Such was born in Holyoke, Mass., 
and received his early education in New 
Bedford, Mass. He first went with the 
Aetna Life Affiliated Companies in 1928, 
entering the fire underwriting depart- 
ment, where he has been trained in all 
the various phases of underwriting. 

Mr. Such is a graduate of the Insur- 
ance Institute of Hartford, the fire and 
marine school conducted by the Automo- 
bile and the Standard Fire, as well as the 
Aetna Casualty sales course, having 
completed the latter course with hon- 
ors. From 1940 until his present ap- 
pointment as special agent in Ohio Mr. 
Such has been supervisor of the train- 
ing and risk analysis department of the 
Automobile and Standard Fire. Mr. 
Such is married and has one son. He 
will make his residence in Columbus, O. 
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New York Dept. Completes Report 
On Fire Insurance Rating Body 


for Changes Contained in 
Lengthy Examination Statement; Rate Level Still 
Considered as Being Too High 


Numerous Recommendations 


The New York Insurance Department 
a few days ago made public the com- 
pleted examination report on the New 
York Fire Insurance Rating Organiza- 
tion which was prepared by Jacob Mal- 
muth, examiner, with the assistance of 
Harry A. Kahn and Joseph E. Patten, 
also examiners of the Department. This 
lengthy report, which took more than 
a year to prepare and another year for 
hearings and adjustments, contains num- 
erous criticisms and recommendations 
for revisions. 

The report states that it is honed that 
the rating organization will consider the 
recommendations in a cooperative snirit. 
In order to comply with the New York 
Insurance Law and to serve fairly the 
interests of everyone affected by the 
operations of the organization, it is sug- 
gested that every effort be made to dis- 
pose of criticisms and recommendations 
in a reasonable manner as promptly as 
possible. 

New York City Division 

About 170 typewritten pages are de- 
voted to the examination in detail. These 
are followed by eight pages containing 
just a summary of the recommendations 
and criticisms which follow herewith in 


part: 
With respect to the New York Di- 
vision of the rating organization it is 


recommended that the organization dis- 
continue the payment of New York Fire 
Insurance Exchange expenses, make 
proper charges for all services rendered 
the exchange, abolish all controls now 
exercised through the exchange agree- 
ment over the activities of the New York 
City Division and remove dependency on 
exchange for action on rating matters. 
It also recommended that provision 
be made for dealing in a un‘form man- 
ner with New York City Division rating 
matters and rating matters of other 
divisions 


1s 


Schedule Rating 

Schedule rating considered in de- 
tail. Complicated schedules are criticized 
and the report says that a desirable 
solution would probably be to simplify 
the complicated schedules. It is charged 
that absence of the issuance of explicit 
instructions from the central office in 


1s 


New York is responsible for differences 


among the Syracuse, Buffalo and New 
York Suburban Divisions in the appli- 
cation of fault of manreerent charges. 
Immediate action should be taken to 
bring about uniformity. 

The rerort states that delav in re- 
rating risks subject to the simplified 


mercantile schedule produces a situat’on 
inconsistent with equity. With respect 
to future schedule revisions the rating 
organization should plan the applica- 
tion of changes so as to create s‘milar 
results producing discrimination between 
districts over a long period. 

It reasonable to eliminate the 
exposure charge from all fireproof sched- 
ules of all divisions and the uniform 
sprinkler schedule, the report says. Also 
prompt attention should be given to the 


seems 


propriety of removing the distinction 
between the New York City Divis‘on 
and the other divisions in the rating 
of buildings with walls made of con- 
crete, cement block or hollow tile. Steps 
should be taken to bring the various 
schedules into harmony to the fullest 


reasonable extent as early as possible. 
With regard to flat and coinsurance 
rates it is recommended that the sub- 
ject of difference in these rates in the 
Syracuse and Buffalo Divisions be given 
serious study by the organization for the 
purpose of determining the propriety of 
the differentials established and effect- 
ing uniform treatment for all schedules. 


Sprinklered Risks 


Sprinklered risks are the subject of 
more than thirty pages in the report. 
Need for corrective action for fair and 
equitable rates is charged in the report 
and the following recommendations are 
made: 

5 IE 
that 
fixed 

“2. 


schedules, 
should be 
andards. 


items of the 
and credits, 
to definite st 
That the conditions for which 
charges may be made or for which 
credits may be allowed should be clearly 
defined. 

“3. That standards of construction 
and protection be established and. in- 
corporated as part of the schedu'es. 

“4. That the organization be dir cted 
to make all inspections to be used 
a basis for rating sprinklered risks and 


That the 
charges 
according 


is, 


as 


not to rate on the basis of inspections 
made by a company, the Factory Insur- 
ance Association or any other group ot 
companies, 

“5 That the organization be directed 
that it shall not make any change in 
the rate of a sprinklered risk where 
such change based on a change in 
physical conditions recognized in the rat- 
ing schedule unless all essential informa- 
tion pertinent to such change in condi- 
tions is contained in a report of inspec- 
the organization. 


is 


tion made by ; 
“6. That the organization be in- 
structed to notify in writing all its 


members and subscribers that no com- 
pany either individually or through the 


Factory Insurance Association or any 
other group shall attempt, either di- 
rectly or indirectly, to influence the 
organization in the making of a rate 


for a risk: and that any such attempt 
shall constitute a wilful violation of the 
rating provisions of the insurance law. 
“7. That the organization be notified 
that any rate promulgation made by it 
which has been influenced by pressure 
or request of any company or groups of 
companies and which is unsupported by 
bona fide rating data shall constitute a 
wilful violation by the organization of 
the rating provisions of the imsurance 
law.” 
Statewide Uniformity 

The rating organization has intormed 
the Department that a study has been 
made for the framing of a uniform sched- 
ule for sprinklered risks for statewide 
use and that rating rules and practices 
will be made uniform statewide. Also 
that other changes in rating methods, 
practices and rules will be such as to 
meet the criticisms and recommendations 
of the New York Department. 

With respect to the extension of cov- 
erages and the modification or waiver 
of conditions and warranties granted 
under the broad form of endorsement, it 
is difficult, says the report, to reconc le 
this procedure and practice with the 
general principles of rating. There would 
seem to be no justification for not grant- 
ing most of these waivers and privileges 
to all classes of risks in so far as applic- 
able. However, says the report, in sub- 
stitution for the agreed amount of in- 
surance clause it might be feasible to 
adopt a lower requirement of co-insur- 
ance for sprinklered risks and risks of 
superior protection which would in effect 
recognize the lower probable percentages 
of total in accordance with the 
type of construction and protection. 


losses 


Average Rates 
It is suggested that the organization 
adopt such safeguards as will reasonably 
assure the use of true values for bu'ld- 
ings and contents which are to be used 
in computing average rates. Also the 
practice of including non-sprinklered 


properties in the calculation of average 


INSURANCE STOCK; 
BOUGHT ® SOLD © QUOTED 
Inquiries Invited 
HALL & TURNBULL 
Insurance Stock Specialists 


42 BROADWAY NEW York 
Tel. BO. 9-7303 













ee 


rates at the rates applicable to sprint. 
lered buildings is improper. 

In the matter of checking of violations 
the report says that “it seems desirable 
that a more effective control be pro- 
vided in the New York City Division 

With regard to the non-fireproof com. 
prehensive schedule the examiners say 
it seems reasonable to amend the sched. 
ule so as to bring more into line the 
additional area charge as compared with 
the exemption of 20,000 square feet, 
Tt is suggested that the organization 
give consideration to the desirability of 
extending the term principle to mercan- 
tile stock. 

The report recommends an indepen. 
dent examination pursuant to the pro- 
visions of the New York Insurance Law 
for the purpose of determining what, ij 
any, additional riders, endorsements 
clauses, permits and forms should be 
adopted as standard. It is the exam. 
iners’ belief that the best interests of 
insurance and_ policyholders would be 
served if statewide uniformity of riders, 
etc., were achieved, and the use of ip- 
dividual, divisional and — underwriters 
association forms were held to a min:- 
mum in keeping with the actual and 
justified needs of the situation. 

Better Statistics Asked 

On the subject of statistics it is sug- 
gested that steps be taken to provide 
a separate reporting of the side line 
coverages other than for direct fire and 
lightning. There is need, it is said, for 
a study and revamping of the statistical 
requirements to produce returns of max- 
imum value to the public, the companies, 
the rating organization and the Insur- 
ance Department. To accomplish this 
task the examiners believe a_ special 
committee should be named by _ the 
Superintendent, composed of represen- 
tatives of the companies and of the De- 
partment. 

It is held that the rating organization's 
estimates of the effects of rate changes 
are overstated and that further rate re 
ductions can be made. Premiums and 
for the years 1934 to 1938 in- 
clusive are quoted to show that a loss 
ratio of 37.3% was attained. Convert- 
ing those figures to the present rate 
level, lower than during that five-year 
period, the loss ratio would be increased 
to 40%. The examiners hold that the 
loss ratio should be nearer 51.5%, which 
would mean an indicated over-all rate 
reduction of 22% from current. rate 
levels. 
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Stock Insurance Agents 
ADVOCATES OF 
AMERICAN PREPAREDNESS 


ErFORE THEY CAN TAKE OFF, many important parts—each essential to 

the whole—must be manufactured and often brought from widely separated 
localities!’ (All along the line of production—as well as in their transportation — 
these necessary materials are exposed to countless 
risks, some of them serious enough to cripple Ameri- 
can defense! @ By fighting for adeguate insurance 
protection against such risks—and by vigorously co- 
operating with local fire defense committees—the 
Stock Insurance Agent is contributing Ais share to 
National Defense! 








Insurance € mpany oto. 


90 John Street, New York 
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Advise your clients 
that for less than 
the cost of the tax 
they can buy Fur 
Insurance complete- 
ly protecting them 
from loss. 


America Fore Insurance 


THE CONTINENTAL INSURANCE COMPANY 
FIDELITY-PHENIX FIRE INSURANCE COMPANY 
AMERICAN EAGLE FIRE INSURANCE COMPANY 
First AMERICAN FiRE INSURANCE COMPANY 


Eighty Maiden Lane, 


ot Ter \ere) SAN FRANCISCO 


INSURANCE 
INDEMNITY 
GROUP 





NEW YORK 
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CHIEF INSURANCE INSTRUCTOR 





Herbert J. Pohs Reappointed by Mar- 
quand School, Central Branch, 
Brooklyn Y.M.C.A. 

Herbert J. Pohs, who for sixteen years 
has been successful in the brokerage 
field of Greater New York, has been 
reappointed instructor-in-charge of the 
insurance course conducted by the Mar- 


HERBERT J. 


POHS 


quand School of the Central Branch of 
the Brooklyn Y. M. C. A. 

This school which has done much in 
training in order that those taking the 
courses can qualify for insurance brok- 
ers’ licenses was founded in 1907. It is 
one of the oldest insurance schools in 
New York State. Many of the students 
are lawyers. 

The school started with twenty-five 
students and has progressively grown. 
Mr. Pohs delivers one third of the lec- 
tures. A staff of fourteen associate di- 
rectors have been recruited, largely from 
head offices of insurance companies. 

Students are now enrolling for the 
next course which starts December 1. 
It will prepare men and women to take 
the New York State insurance brokers’ 
examination to be held in March, 1942. 
Marquand School it at 55 Hanson Place, 
Brooklyn. 





Producers’ Licenses Revoked 


Superintendent of Insurance Louis H. 
Pink has revoked the licenses of Morris 
Williams & Sons, Inc., Louis E. Williams 
and William Williams, all of 570 Seventh 
Avenue, New York City. Morris Wil- 
liams & Sons, Inc., which was licensed 
as an insurance broker under Section 
119 of the Insurance Law, was found 
incompetent and untrustworthy to trans- 
act an insurance brokerage business. 

Louis E. Williams, who was licensed 
as an agent of two life companies under 
Section 113 of the Insurance Law, and 
the agent of two fire companies under 
Section 115 of the Insurance Law, was 
found to be responsible for the acts of 
the corporation of which he was secre- 
tary. William Williams was licensed 


as an agent of four life insurance com- 
panies. 








New Jersey Women to 
Hear Leon A. Watson 


The Insurance Women of New Jer- 
sey will hold a dinner-meeting in the 
Essex House, Newark, on Thursday eve- 
ning, November 27, at which time Leon 
A. Watson, expert, Schedule Rating Of- 
fice of New Jersey, will be guest speaker. 
The women plan to hold a supper-dance 
in the Essex House on February 6. Miss 
Thelma Fleming is chairman of the com- 
mittee of arrangements. 

A number of members of the organ- 
ization attended the fifteenth annual 
“Friendship Dinner” of the business and 
professional club women including in- 
surance women, held in the Hotel Bilt- 
more, New York City, on Monday eve- 
ning, November 17. Among those from 
New Jersey who attended the dinner 
were Miss Thelma Fleming, Mrs. Sarah 
H. Eldridge, Ann Dirion, Kay Dough- 
erty, Ellen Hayes and Stella M. Coble. 





Agents’ Committee 


(Continued from Page 1) 


Mr. Moreton have each served two years. 
Mr. Zoercher enters his second year of 
executive committee service. 

Career of W. Ray Thomas 

Mr. Thomas of Pittsburgh was born 
in that city of Welsh and Scotch-Irish 
parentage. He was educated in the 
public and high schools of Pittsburgh 
and then entered and took his degree 
from Washington and Jefferson College 
in Pennsylvania. After graduation from 
college Mr. Thomas entered the employ 
of the American Surety of New York 
in its Pittsburgh branch office. In time 
he left that position to become mana- 
ger of the surety department of the J. 
W. Henry agency in Pittsburgh, headed 
by the late “Jim” Henry, a distinguished 
member of the National Association who 
was active in its councils for many years. 
In 1932 he established his own agency, 
W. Ray Thomas & Co., and _ shortly 
afterward purchased control of Logue 
Brothers & Co., Inc., one of the oldest 
insurance agencies in Pittsburgh—it was 
organized in 1886—of which he is presi- 
dent. 

Long active in association work in his 
city and state, he has held many offices 
and has been particularly valued for his 
able work in conference. For several 
years he has been a member of the 
board of directors of the Pittsburgh As- 
sociation of Insurance Agents and also 
a member of the board of directors of 
the Pennsylvania Association of Insur- 
ance Agents. In 1939 he was elected 
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vice-president of the Pennsylvania as- 
sociation, was elected president in 1940 
and re-elected to that office at its annual 
meeting last month. He has been chair- 
man of the conference committee of the 
Pennsylvania association for the past 
three years. ; 
Mr. Thomas’ wife is the former Jennie 
Moore and they have three children, 
Mrs. Helen Thomas Nevin, William Ray- 
mond Thomas and Donald James Thomas. 
Mr. Thomas is a member of Kiwanis and 
of the South Hills Country Club. He 
attends the Presbyterian Church and is 
a Mason, Scottish Rite, 32nd Degree; 
member Syria Temple Pittsburgh Nobles 
of the Mystic Shrine; member Pitts- 
burgh Court No. 2, Royal Order of 


Jesters. 
Harold I. Callis 


Harold I. Callis of Santa Barbara is 
a native son of the state, born April 
3, 1894, and has resided in California 
all his life. His early business back- 
ground was not in insurance but in the 
theatre. He was lessee and manager 
of the Potter Theatre, a legitimate play- 
house in Santa Barbara. Upon Amer- 
ica’s entry into the World War he sold 
his theatre interests and enlisted in the 

S. Army as a private. Mr. Callis 
became a “top-kick,” or sergeant-major, 
but was not detailed to service overseas. 

After the war Mr. Callis formed a 
partnership with Verne B. Archer in 
March, 1920, in Santa Barbara. The 
agency firm of Callis & Archer con- 
tinued until December, 1936, when 
Archer retired from active business and 
Mr. Callis continued as sole proprietor. 

From the start of his insurance ca- 
reer Mr. Callis was interested in asso- 
ciation work and has been a continuous 
member of the Santa Barbara Insurance 
Agents Association as first organized 
and later reorganized. He has served 
as president of the Santa Barbara In- 
surance Agents Association for four 
terms—1923, 1929, 1934 and 1935, and 
in other years has served almost con- 
tinuously as a director of the association. 

He has been a member of the Cali- 
fornia Association of Insurance Agents 
for the greater part of his career and 
was first drafted for service in that 
organization in 1934 when he was ap- 
pointed a director, serving in that ca- 
pacity until 1938. He was elected vice- 
president of the California association in 
1938 and president in 1939. He was elect- 
ed national councillor for California in 
1940 and in the same year was chosen 
chairman of the Far West Conference. 

Mr. Callis is a member of numerous 
civic organizations in his community, 
is a member of the insurance commit- 
tee of the Santa Barbara County Cham- 
ber of Commerce and is chairman of the 
City of Santa Barbara Insurance Com- 
mittee. He was also elected chairman 
of the Insurance Institute of California, 
serving in 1940 and 1941. 

Mr. Callis was married in October, 
1920. Mr. and Mrs, Callis maintain their 
home at 1627 Oramus Road, Santa Bar- 
bara. 

L. C. Hilgemann 

L. C. Hilgemann of Milwaukee was 
born May 25, 1890, in Fort Wayne, Ind. 
He received his education in Chicago 
and began his business career in that 
city with the Western department of the 
Springfield Fire & Marine in 1914. His 
progress was rapid and in 1919 he was 
appointed Wisconsin state agent for the 
Springfield. While traveling that ter- 
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ritory he decided to make Wisconsin 
his permanent home and the insurance 
agency business his lifetime career anj 
on January 1, 1925, made his connec. 
tion with the local agency in Milwaukee 
that is now known as Leedom, O'Con 
nor & Noyes. The agency was founded 
by James B. Leedom in 1892. Mr. Hilg. 
mann is now secretary of the corpo 
ration. 

Mr. Hilgemann has seen service in 
state and local associations and in insur 
ance organizations generally. He isa 
past president of the Milwaukee Board 
of Fire Underwriters and is now ser: 
ing as a director of that organization 
He has served the Wisconsin Associa: 
tion of Insurance Agents in the past a 
chairman of its all-important legislative 
committee. At the present time he is 
president of the Insurance Federation of 
Wisconsin and is chairman of the Insur- 
ance Division of the Milwaukee Asso- 
ciation of Credit Men. 

Mr. Hilgemann lives at 958 East Circle 
Drive in Whitefish Bay, Wis., and is 
member of several Milwaukee clubs in- 
cluding the University Club and_ the 
Milwaukee Athletic Club. He is a mem: 
ber of the Wisconsin Consistory, 32nd 
Degree, Tripoli Shrine. 

Will S. Keese, Jr. ; 

Will S. Keese, Jr., of Chattanooga, \s 
a native of that city and one of those 
younger university men who have cart- 
fully chosen the insurance agency bus: 
ness as a career and made a success 0! 
the business from the start. He wa 
graduated from Harvard in 1925 and te- 
turning to Chattanooga took a post with 
the Fidelity & Trust Co. of that city 
as manager of its insurance department 
Two years later he established his own 
agency under the name of Thomas & 
Keese and in 1930 formed a partnership 
with W. H. Trotter, Jr., and A. Pollack 
3oyd. The firm is known as Trotter, 
Boyd & Keese and has offices in the 
Provident Building in Chattanooga. 

Not long ago Mr. Keese served # 
president of the Chattanooga Insuranct 
Exchange and later as president of the 
Tennessee Association of Insuranct 
Agents. He came into the national pic: 
ture recently as national councillor for 
Tennessee. 

Chattanooga civic and business clubs 
long ago discovered Mr. Keese’s talent 
for organization work. He is a pa 
president of the Chattanooga Junio! 
Chamber of Commerce and is at preset 
a member of the board of directors @ 
the Chamber of Commerce. He 3s? 
member of the Chattanooga Rotary Club 


TO HEAR HAROLD HYER TODAY 

Harold Hyer, New York independet! 
adjuster who served as insurance dirt 
tor of the New York World’s Fair, wi 
address the regular monthly luncheo! 
meeting of the Richmond County Ass 
ciation of Local Agents today at tH 
Club Meurot on Staten Island. 
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<< The right forearm ot 
the Statue of Liberty ar- 
rived first in this country 
in 1876 for display in the 
Centennial Exposition at 
Philadelphia. 


It was then removed 
to Madison Square Park 
on Fifth Avenue in New 
York (extreme right in pic- 
ture). It remained there 
until 1884 while funds 
were raised for the base 
of the Statue. 


HROUGH good times and bad since 1853 this 

institution has been providing sound insurance 
protection to American property owners. We believe 
this entitles us to the claim that we know something 
about good insurance. Of all the forms of insurance 
that serve the individual none can compare with 
the finest kind of insurance that will serve us all— 
United States Defense Bonds. For the safest invest- 
ment in the world—for insurance that will help safe- 


guard our liberty—Buy United States Defense Bonds. 
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The arm was returned to France for completion of the entire Statue which subsequently arrived at Bedloe’s Island and 
was erected late in 1884. The raising of this symbol of liberty was considered quite an engineering feat in its day. Keeping 
its flame burning brightly to warm and encourage all lovers of freedom is the quiet determination of 130 million people. 
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RULING ON HOLC-SCA PACT 
Virginia Corporation Commission Issues 
Informal Ruling Holding Agree- 
ment Illegal 
The State Corporation Commission of 
Virginia, after an informal hearing last 
week, held informally that the supple- 
mental contract between the Stock Com- 
pany Association and the Home Owners 
Loan Corporation is in violation of the 

Virginia anti-rebating law. 
Insurance Commissioner George A. 
the two organiza- 


Bowles has notified 


ions of the finding, informing them that 
before an order to that effect could be 
entered, a formal hearing on the ques- 


Ived would have to be held. 
| contract provides for 


tions inv 

The supplemental 
payment to the HOLC by the SCA for 
services rendered and for a 45-day wait- 
ing period during which the companies 
; h protection It provides 
ms insurance. 


also 





errors and omissi 

Attending the conference were Com- 
issioner Bowles; Blake Newton, coun- 
sel, Bureau of Insurance; M. B. Igna- 
ius, counsel, and G. C. Morgan, man- 
ager, S. C. A.: E. Kk. Newman, asso- 
ate counsel, Federal Home Loan 
Board; John J. Wicker, Jr., counsel, 


and Samuel 


American Mutual Alliance, 
| ] Association 


manager, Virginia 
Agents. 


Bigelow, 
if Insurance 


HONOR NOW AT GRAND RAPIDS 
Frank G. Now, Grinnel-Now agency, 
(srand Mich., was guest of the 
Grand Rapids Association of Insurance 
\gents at a special meeting November 
of his seventy-fifth birth- 


Rapids, 


11, in honor 
lay. Congratulatory messages were re- 


ceived from Governor Murray B. Van 
Wagoner, Insurance Commissioner Eu- 
gene IP. Berry, President R. W: Forshay 


ounsel Walter H. Bennett 
he National Association of Insurance 


and General ( 


Agents and President Guy Cox and past 
presidents of the Michigan Association 
Insurance Agents 


RESTRICTS VALUED POLICY 


Washington Issues Rules on U. & O. 
Valued Form in Non-Admitted 
Carriers 
Washington 
ment has imposed restrictions on 
writing of a valued form for use and 
occupancy, to prevent rate cutting. The 
form is not written by admitted compa- 
nies. Surplus line brokers have been 
advised that in writing the form in non- 
admitted carriers, it will be approved 
where a rate comparison with the near- 
est comparable admitted form shows 
conclusively that a loading is charged 
over and above the admitted rate. 

Valued U. & O. may be written in 
Washington provided “it is written at 
a rate at least equal to the rate of 
admitted companies for non-valued U. 
& g,” 

The surplus line broker must submit 
a comparison of the rate with the rates 
of admitted companies. In _ addition, 
supporting data and all necessary in- 
formation required to secure rate re- 
duction quotations from admitted car- 
riers on boiler and machinery break- 
down must be furnished with all val- 
ued all-risk U. & O. forms. 


Richmond, Va., Considers 


Plan for Self-Insurance 


If a recommendation of the finance 
committee of its city council is adopted, 
Richmond, Va., may decide to carry its 
own fire insurance. The committee has 
recommended that at the expiration of 
current policies the city go on a self- 
insuring basis, so far as fire coverage on 
its properties is concerned. It is esti- 
mated that premiums now cost the city 
approximately $13,000 annually. The 
proposal is to set up a fire insurance 
sinking fund and to place in the fund 
each year a sum equal to annual pre- 
miums now paid until the fund reaches 
$1,000,000. 
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NAMED SPECIAL FOR ROYAL 

Field & Cowles, New England man- 
agers of the Roval, Newark Fire and 
American & Foreign, have appointed 
Francis D. O’Hearn as special agent for 
the three companies in the Boston met- 
ropolitan field. A graduate of Holy Cross 
College, Mr. O’Hearn has served with 
the Boston office of the Anglo Ameri- 
can Underwriters of the Liverpool & 
London & Globe and with the head of- 
fice of the Royal in New York before 
being transferred to Boston. 


N. Y. SQUARE CLUB MEETS 

The Insurance Square Club of New 
York held a meeting Monday evening at 
Block Hall, New York City, at which 
preparations were made for the annual 
entertainment and dance. 


S. W. BANTA DIES AT 47 

S. W. Banta, former state agent jy 
Georgia for the New York Underwri- 
ers, died November 15 at Decatur, (a, 
at the age of 47. He had been suffering 
from heart trouble for some years an{ 
because of this was placed on the com 
pany’s retired list nearly five years ag 
Mr. Banta was born in Brooklyn, N.Y. 
in 1894 and entered the service of the 
New York Underwriters at the hom 
office in 1909. 





VERMONT FIRM IN NEW YORK 

A. N. Deringer, Inc., St. Albans, Vt 
chartered under Vermont laws, capitd 
$50,000, insurance brokerage busines 
has entered New York State with pri 
cipal office at 24 State St., Rouses Point 
N. Y. A. M. Deringer is president o 
the corporation. 
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Items from Financial Statement of June 30, 1941: 


CaPITAL 

SURPLUS 

Loss RESERVE 
PREMIUM RESERVE 


ALL OTHER LIABILITIES 


ToraL ADMITTED ASSETS . . 


$ 600,000.00 
1,528, 508.86 
502, 762. 33 
2,969, 067.41 
42,181.69 


$5,642,520.29 


Securities carried at $422,781.80 are deposited 
in accordance with law. 
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gE-ELECT C. STUART MALCOLM 


Js President Again of Dominion Board 
of Insurance Underwriters in Canada; 
Other Leaders Named 

¢, Stuart Malcolm, manager for Can- 
ada of the Royal Exchange, Montreal, 
has been re-elected president of the 
Dominion Board of Insurance Under- 
writers. At the annual meeting at Mont- 
hello, Quebec, Kenneth Thom, general 
manager of the Western Assurance, To- 
ronto, was moved up from second to first 
vice-president, and E. Ps Kay, manager 
jor Canada of the North British & Mer- 
cantile, was elected vice-president. ; 

Council, elected for three years: Wil- 
iam Lawrie, manager for Canada, Phoe- 
nix of London, Montreal; C. L. Mar- 
shall, manager for Canada, Employers 
Liability, Montreal; W. R. Houghton, 
manager for Canada, London & Lanca- 
shire, Toronto; J. B. Alexander, general 
manager, Canadian Surety, Toronto; P. 
A. Codere, manager for Canada, St. Paul 
Fire & Marine, Winnipeg. 

Elected for one year: Robert Lynch 
Stailing, manager for Canada, Sun In- 
surance Office, Toronto; W. E. Baldwin, 
manager for Canada, Continental, Mon- 
treal. 

Continuing members, one year to run: 
BR. W. Ballard, manager for Canada, 
Hartford Insurance, Toronto; J. V. 
Owen, manager for Canada, Guardian 
Assurance, Montreal; R. D. Safford, 
Travelers, Hartford. Two years to run: 
A. C. Hall, manager for Canada, Com- 
mercial Union, Montreal; C. C. Hannah, 
Fireman’s Fund, San Francisco; T. W. 
Greer, manager for Canada, Century, 
Vancouver. 


MUTUAL COMPANY DIRECTORY 
American or | Alliance Issues Ninth 
Annual Publication of List of 
Mutual Carriers 


The American Mutual Alliance has 
issued its ninth annual directory, list- 
ing all mutual fire companies in the 
United States and all mutual casualty 
companies except those writing only ac- 
cident and health insurance. It lists the 
mutual company experience as follows: 

Premiums of the 2,381 mutual fire com- 
panies in 1940 were $176,107,278; admit- 
ted assets were $416,583,766, and net 
surplus to policyholders was $258,166,316. 

Premiums of the 203 mutual casualty 
companies in 1940 were $243,057,740; ad- 
mitted assets were $387,656,369, and net 
surplus to policvholders was $111,962,286. 

Premiums, assets and surplus to pol- 
icyholders for both types of companies 
are higher than ever before in history. 
It is further pointed out that the list 
of United States mutual fire insurance 
companies which have been continuously 
in business for more than 100 years 
increased to forty-eight at the begin- 
ning of 1941. Oldest of the companies 
—and the oldest American insurance 
company—is the Philadelphia Contrib- 
utorship for the Insurance of Houses 
trom Loss by Fire, which was founded 
in 1752. Latest addition to the mutuals’ 
list of century-old companies is the 
Lancaster County Mutual Insurance Co., 
Lancaster, Pa. founded in 1841. 





Priorities Promote Study 


Of Tampa Building Code 


Due to the necessity of using substi- 
tute materials in construction on ac- 
count of shortages in customary mate- 
rials due to priorities, the Tampa (Fla.) 
Building Exchange has appointed a com- 
mittee to study codes and requirements 
ot underwriters, FHA, OPM and _ the 
city to find out what desired substitutes 
will be available and to recommend ap- 
Proval of substitutes which will not low- 
*r construction standards. 

_ Underwriters will be expected to ad- 
just the protection costs to the substi- 
tutes. Opinion has been expressed that 
the necessity for using substitute mate- 
als will lead to effective building codes. 
he Tampa code is said to be obsolete 
and may require changes to take care 
of modern materials not restricted by 
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Priorities, 


LONDON ASSURANCE TRANSFERS 





Kahrs Goes to Western Pennsylvania 
Field; Waggoner to Oklahoma; Nourse 
Makes Announcement 


H. Kahrs, the two 
years state agent for Oklahoma, has been 
appointed 


Charles for past 


western Pennsylvania state 
agent for the London Assurance and the 
Manhattan Fire & Marine, it was an- 
nounced recently by Everett W. Nourse, 
United States and 
Mr. Kahrs Special 
Thomas J. 


manager president. 
Agent 
Beagan, who has joined the 
National Union. 

A member of the staff of the London 
\ssurance for the past fourteen years, 
State Agent Kahrs has served succes- 
sively in the underwriting, reinsurance 
and field departments of the group. Be- 
fore going to Oklahoma he held the post 


succeeds 


of special agent for Ohio under Earl 
A. Reid, state agent. 
Mr. Nourse also announced the ap- 


pointment of Special Agent William W. 
Waggoner to succeed Mr. Kahrs in 
Oklahoma. Formerly manager of a 
Webb City, Mo., local agency, Mr. Wag- 
goner has been assisting State Agent 


J. G. Richardson to Join 
Agency at Torrington, Conn. 


The Eastern department at Boston 
of the Fireman’s Fund announces the 
resignation of Special Agent J. Guy 


Richardson, who will become a partner 
in the new general agency of Mallette 
& Richardson at Torrington, Conn., on 
December 1. Manager James F. Crafts 
of the Fireman’s Fund says that “Mr. 
Richardson carries with him our best 
wishes for success and happiness in his 
new work.” 

Arthur T. Fleischhauer, who is now 
Fireman’s Fund fieldman in Connecticut 
and western Massachusetts, will be re- 
lieved of a part of his duties and will 
take over the territory now under Mr. 
Richardson’s supervision. For the time 
being Mr. Fleischhauer will maintain 
headquarters at 650 Main Street, Hart- 
ford. 





CHICAGO BOARD DIRECTORS 

New directors of the Chicago Board of 
Underwriters who were elected at the 
quarterly meeting are A. F. Powrie, Fire 
Association; W. Herbert Stewart, of 
Stewart, Keator, Kessberger & Lederer, 


x* FIRE * x 


NEW YORK 
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KUNODY RETIRES FROM FIRM 

Ebenstein-Kunody Co., one of the larg- 
est insurance firms in Los Angeles, with 
offices also in New York, has been dis- 
solved as of October 10, and the firm 
name now will be Ebenstein & Co., with 


















































Godfrey J. Giersberg in Missouri and and Laurence H. Dudley, of Cloidt, offices at the same addresses as formerly. 
Kansas for the past year and a half. Gielow & Dudley. : Mr. Kunody retires from the company. 
American Equitable Assurance Company of New York 
Organized 1918 
@ 

Globe & Republic Insurance Company of America 
Established 1862 
* 

Knickerbocker Insurance Company of New York 
Organized 1913 
. 

Merchants and Manufacturers Insurance Company 
of New York 
Organized 1849 
* 

New York Fire Insurance Company 
Incorporated 1832 
* 

Losses paid exceed 
Two Hundred and Fifty Million Dollars 
Incorporated 
MANAGER 
92 William Street, New York 
Departments 
CHICAGO SAN FRANCISCO PHILADELPHIA 
PITTSBURGH KANSAS CITY INDIANAPOLIS MONTREAL 
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NEW DEFENSE FIRE BULLETIN 





N. F. P. A. Issues Picture Pamphlet 
Showing Major Fires in De- 
fense Industries 

“National Defense Fires,” is the title 
of a picture bulletin published by the 
National Fire Protection Association, to 
focus attention upon the importance of 
adequate planning for fire safety in con- 
nection with national defense produc- 
tion. Copies may be secured from the 
association’s executive office, 10 Battery- 
march Street, Boston. 

The booklet contains a double-page 
picture of the $15,000,000 rubber fire at 
Fall River, Mass., and single page pic- 
tures of other major fires in defense 
industries since the production speed- 
up program was started. 

The foreword states that while sabo- 
tage as a fire cause commonly neglected 
in ordinary times must receive special 
attention, there is a danger in concen- 
trating all attention to the prevention of 
sabotage to exclusion of adequate 
thought to ordinary fires. 

It states that underlying all errors of 
commission and omission to which fires 
may be attributable, the most import- 
ant measure of fire protection in a plant 
and the one most commonly neglected 
is that of subdividing combustible mate- 
rials so as to minimize the total pos- 
sible destruction in any individual fire. 





JOINS NATIONAL UNION 

The National Union Fire has appoint- 
ed Ray C. Snodgrass as special agent 
in Oklahoma. He will assist State Agent 
Joe B. Fears and make his headquar- 
ters at 220 Braniff Building, Oklahoma 
City. Mr. Snodgrass is a native Okla- 
homan, born at Blair, received his early 
education at Norman and graduated from 
the University of Oklahoma with degree 
if B.A. and LL.B. He comes from a 
well known insurance family as_ his 
father was a state agent in Oklahoma 
lor many years. 


Protection in Refineries 


Distributed by N.F.P.A. 


The American Petroleum Institute has 
prepared the third edition of “Fire Pro- 
tection in Refineries” which is now be- 
ing distributed by the National Fire Pro- 
tetcion Association, which has headquar- 
ters at 60 Batterymarch Street, Boston. 
Copies sell for $1 each. 

This publication, prepared by the fire 
prevention committee of the American 
Petroleum Institute is presented as the 
best available information on this sub- 
ject, in the absence of any N.F.P.A. 
standard on the technical and special- 
ized subject of fire protection in re- 
fineries. While this subject is of con- 
cern only in a limited number of places 
where refineries are located and a com- 
plete understanding of the fire problem 
in this occupancy involves a more de- 
tailed knowledge of petroleum technol- 
ogy than is within the experience of 
the average fire protection engineer, the 
subject is of general interest. 

Where public fire departments are 
called upon to cooperate with refinery 
fire brigades in fighting oil refinery fires, 
the information on fire protection in 
refineries contained in this publication 
is of particular value. 





CANADIAN FIRE LOSSES 

Fire losses in Canada during the week 
ended November 10 took an upward 
trend to $188,355 from the previous 
week’s low of $45,000 and were much 
higher than the total of $69,025 for the 
corresponding week a year ago. Total 
fire loss since January 1 was $12,015,075 
compared with $11,213,075 for the same 
1940 period. 


RELIANCE DIVIDENDS 
Directors of the Reliance of Phila- 
delphia have declared a dividend of 30 
cents a share and an extra dividend of 
20 cents a share, both payable Dec. 15 

to stockholders of record Nov. 21 
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ever. 


111 John Street, New York 


Shanghai, China 


SURa, 


“ 


‘ 








“OL’ MAN NOAH 
KNEW A THING OR TWO” 


Noah—careful, thorough—not only built his ark, but calked 
it with “‘pitch’’, a form of petroleum found along the Dead 
Sea. The Greeks destroyed a Scythian fleet by setting afire 
oil poured on the ocean. Herodotus (about 450 B.C.) records 
that hot bitumen instead of mortar was used in 
Great Wall, while the luxurious apartments below her fabu- 
lous Hanging Gardens were waterproofed with a bitumen 


Older than recorded history, the oil business in over 60 
centuries has produced more than 300 essential commodi- 
ties. Lifeblood of modern mechanized war oil has its largest 
production and use in the United States. But wherever it is 
produced in foreign lands—37% of the world’s total in 
1940 — American insurance protection is more vital than 


Insured by the AIU at its source—in refining, transportation, 
storage, merchandising—oil in foreign countries is protected 
by U. S. Dollar coverage in American companies. Our world- 
wide organization and service enable brokers and agents to 
handle efficiently their clients’ international insurance needs. 


AMERICAN INTERNATIONAL 
UNDERWRITERS CORPORATION 


340 Pine Street, San Francisco 
Havana, Cuba Manila, P. I. 


AU 


Babylon's 


Bogota, Colombia, S. A. 
Hong Kong 
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Stock Fire Experience in 1940 
For N. Y. City and Rest of State 


Stock fire insurance experience for 
New York State in 1940 shows that loss 
ratios were much higher in New York 
City than in the rest of the state. With 
an average rate of 40 cents in New York 
City premiums amounted to $24,154,547 
and losses to $11,834,043, giving a loss 
ratio of 48.99%. For the rest of the 
state premiums on an average rate of 
54 cents were $34,641,996 and losses $13,- 
420,032, giving a loss ratio of 38.74%. 
Expenses of adjustments, estimated at 
about 3% of premiums, are not included 
in the loss figures. 

On side-line coverage written under 
special forms attached to the regular 
fire policy premiums written in New 
York City amounted last year to $340,- 
068 and losses to $79,599 while in the 
rest of the state the premiums were 
$292,704 and losses $50,865. 

The average rate charged for fire in- 
surance countrywide was 67 cents for 
both 1939 and 1940. The much lower 
average rate for New York City and 
the balance of the state reflect good fire 
protection and superior construction of 
buildings. 


A compilation of the 1940 experien 
on classes of insurance written aa 
special forms attached to the regular 
fire policy is as follows: 

New York City 





Premiums 
Class Written ‘om 
Rents, rental values. .$168,759 $33,131 
BCASCHOIG: jicce<.50105 10.000 11,048 9024 
Use and occupancy... 151,351 34,004 
Profits, commissions.. 8,349 3350 
Extra expense ....... 561 7 
oa RR Ae 340,068 7 
New York State ea 
(Exclusive of City) 
Premiums Lo 
Class Written Paid 
Rents, rental values. .$ 87,303 $34,722 
CASCHGH wio.cacneas es a 453 
Use and occupancy... 191,349 15,508 
Profits, commissions... 3,285 1% 
Extra expense ....... 4,211 pea 
HOt) Ssdinaseee $292,704 $50,865 


The following table gives the premium 
rate and loss ratio by classes of risks 
in 1940: 


New York State 
(Exclusive 
of New 

New York City York City) 

Loss Loss 

Av’ge Ratio, Av’ge Ratio, 

Rate P.C. Rate. PC 

Churches andiehanels: 3 diccisc pe andeevaee eee $0.32 35.85 $0.60 = 37.55 

Pitblte -Putldings wails: (CtC. «5 ciiscskvee esa sies an pens pe 16.53 53 128 

Piducational IStitBHORS..<.o css teisacewna cas telepaime 21 17.49 45 2435 
Residence property, outbuildings, etc., excluding 

EATEN DEGDOLEY ks cies 0 a orsis eee ko b.b oe us Sas Honea ys 31 43.18 43 (36) 

Farm property, including stock, etc.............+6+. oe 1.03 64% 

Mercantile and office buildings................2200 42 48.82 89 = 36.4 
Mercantile stocks, contents of mercantile and office 

RG iicla visGcioe oe sielee ere nee eR ale eae ein nites 73 57.05 1.02 4336 

WA AE HOMIBED 05 os ha:5 ain esos eRelw ee wae eevee wre le GunreOcees 58 AS, 93 43.04 

Woodworkers, including saw mills.................. 1.69 53.43 1.66 16.86 

NE CtAD GEORG. 06. 5c2555 55 cuca cert eneeoercue Soe e One 1,21 46.83 84 2719 


Chemical workers, incl. paint and pharmaceutical... 
Textile and cloth workers, incl. laundries and clean- 





REAP OO BEMIS IIE TIES. v5. .ciars os ba nu vb Sin ested ae oe a= wale 1.25 84.15 141 424 
Mining risks, incl. mining dredges.............0.00+ 5 Pie 79 = HN 
Cereal mills, stock food mills, grain elevators....... 23 19.13 29 1228 
Miscel. manufacturing specials not otherwise 

PRAREMIOES 2. icic Fike Roe stn Sees eee Ae NCO Me Ae 1.16 71.94 1.19 2210 
Oil risks—refineries, derricks, pipe lines, tanks, , 

WSS GEANIBNAS. ~ 00 hos sass 628 Ga ore see Saw eee 81 6.79 9 134) 
Food and food products plants, breweries, dis- 5 

tilleries, ice factories, sugar refineries, etc...... 83 45.24 98 = 1875 
Hotels, boarding houses, clubs.............eeeeeeees 29 45.21 1.38 40.16 
Public garages, airplane hangars...65 62sec sec se sees 95 10.25 1.51 184 
Lumber yards, wholesale, retail and mill............ 1.13 122.73 1.12 4576 
Miscel. non-manufacturing specials not otherwise a 

BP RERR OUR uy Arictrn ee maa ehe OSPR Ee 47 — 47.75 4 (584 
Railway and traction properties, light and power 

plaiite “wateswOEKs: jc csernsksansis eo ualenecuis sis lt 625.02 35 45 
Theatres, motion picture shows and studios........ 27 78.33 86 0097.56 
Sprinklered risks—manufacturing ...........-..004. 35 67.49 22 2s 
Sprinklered risks—non-manufacturing ..........+4++ ZA 267 39 = 622 

DANE iis ccoeccthedineieaaenan $0.40 48.99 $0.54 $3874 





E. P. Ingraham, Veteran 
Worcester Agent, Dies 


Edward P. Ingraham, one of the old- 
est fire insurance producers in Massa- 
chusetts and an agent for more than 
fifty years, died November 3 at Wor- 
cester at the age of 82 after a long ill- 
ness. Born in Haydenville, he began 
his insurance career September 1, 1883, 
after serving as a clerk in the old Cen- 
tral National Bank. He was associated 
over thirty years with the firm of Mun- 
roe, Ingraham and Parker. 

Mr. Ingraham entered insurance as a 
partner with his father-in-law, the late 


Edwin G. Field, to form the firm of 
Field & Ingraham. Later he sold his 
share to Mr. Field. He subsequently 


established the firm of L. C. Parks & 
Co., with Mr. Parks. A year later he 
bought out Mr. Parks’ interest and con- 
tinued the business until 1895, when he 
sold it to A. C. Munroe to accept a 


position as secretary of the Worcester 
Board of Underwriters and fire insur 
ance stamp clerk for that district. Latet 
he bought back an interest from Mr. 
Munroe and admitted his son-in-lav 
Charles C. Parker, to the firm. 


Honor Irving Williams 


Irving Williams, editor of Rough Notes 
of Indianapolis and wielder of the goos 
quill of the Indiana Pond of Blue Goose 
since its organization thirty-five yeas 
ago, was honored at a dinner give 
Monday evening in Indianapolis. ™ 
Williams is widely regarded throughot! 
the insurance field for his ability 
his kindly and friendly personality, 


_ HOME F. & M. DIVIDEND . 
Directors of the Home Fire & Manne 
of the Fireman’s Fund Group have 4 
clared a quarterly dividend of 50 cet 





a share payable December 15 to sto® 
holders of record December 5. 
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Why do it the hard way ? 


In buying insurance—just as in carv- 
ing a turkey—there is an easy way 
and a hard way.-And the easy way is 
to consult your local agent or broker. 


If, for example, you are wondering 
whether to increase the fire insurance 
on your home or business property be- 
cause building costs have gone up, 
talk it over with your local agent. If 
you want your insurance to pay the rent 
of temporary quarters in event of fire, 
your local agent can quickly modernize 
your policy accordingly. 


THE ATNA 





HARTFORD, CONNECTICUT 
New York, Chicago, 


San Francisco, Charlotte, N. C., Toronto, Can. 


To enable you to have such changes 
made on an instant’s notice—to assure 
prompt action in case of loss—the 
Aetna Fire Group sell only through 
reliable local agents. 
ee e e 

It also contributes to your peace of 
mind to know that insurance with a 
capital stock company is backed by 
both a paid-in capital and surplus. You 
are never liable for assessment. 


Don’t Guess About Insurance 
— CONSULT YOUR LOCAL 
AGENT OR BROKER 


FIRE GROUP 





Timely and to the point is this adver- 
tisement telling the public that the 


easy way to buy insurance is 
through local agents and brok- 


ers. It appears in the Nov. 
24th issue of Time— the 


weekly news magazine. 


TheAetna Fire Group. 


fh .  W. Ross McCain, 














President. 























WARS CONFLAGRATIONS DEPRESSIONS 
1846 ||1835—New York City 1819 
Mexican : 
War 1845—New York City 1837 
1851 —San Francisco 1843 
1861 ||1866—Portland, Me. 
Civil |}1871—Chicago 1857 
War 1/1872—Boston 1873 
1898 1877—St. John, N.B. 1893 
Spanish- || 1 889—Seattle ;Spokane . 
. 1901—Jacksonville, Fla.|} 1907 
°F 111904—Baltimore 1921 
1917 1906—San Francisco 1929 
World ||1908—Chelsea 
War |!1914—Salem 








Since 157 9 


through conflagrations, wars 
and financial depressions, no 
policyholder has ever suffered 
loss because of failure of the 





to meet its obligations. 
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Effective Window Displays Bring r 

N. J. Agent Many Valuable Contacts CTAENGTH , INTEGRITY 

How effective window displays aid in found it to be one of the most profitable 
the selling of insurance is told by uses of his time, because a window that 

REE ' TT really talks tells our story to more people S 
Millard Farr, local RR Nutley, N. J., during the month than we could possibly THROUGH YEAR 
in the current issue of the Accelerator each by personal contact in an entire 
of the Boston and Old Colony insur- week. Let’s assume the extreme ideal 
ance companies of Boston. of half-hour interviews, sixteen a day 

“Karly last vear,’ writes Mr. Farr, for six days. That would only produce 
Fess baka oe Gillani Saas A * ninety-six interviews, whereas our win- 
we moved our office to bes street oor dows talk to many more than that. MUTUAL 
location in this town of 22,000. We What is more, we know it to be a fact AN F | = vos INSURANCE 
have a large commuter population, with that one person talks to another about eS cman 

3 sone ceoninen ae — Dace. Ringt s . NY 
consequent competition for Newark and peel po, eae gage a rd 1842 ——————_- cows o 
eTSO as aske¢ S Whe s to e - 

New York agents as well as local agen- piace of Coe ee Se : ee ee eel 
. 5 . subject of our next window, and mer- e Marine: Fire - Yacht « Inland Transportation: Fur 
cies, and we decided to add window chant after merchant has agreed that 49 Wall Street + New York Fine Arts + Jewelry * Registered Mail - Automobile 
displays to our methods of telling pass- we have the finest windows in town and Albany - Baltimore + Boston Chicago + Cleveland *° Newark 
ersby that we are in business in the has wanted to know where we get the New Haven + Philadelphia + Pittsburgh * Rochester 

7 ideas. 
home town. 


“The available window display space 
is eight feet wide by five feet high, and 
with no altcrations other than installing 
fluorescent 'ighting, we ventured into our 
first display effort with the detcrm‘na- 
tion to change the display once a month, 
a schedule we have adhered to ever 
since. 

One Window Brings Attention 

“We feel now, in the light of what 
we have learned by experience since 
then, that our first window was only fair. 
Just as we were about to install the 
second one a fortunate chance remark 
sold us on becoming expert in the art. 
By way of identification I said to a 
stranger one day at his home on the 
border of the next town: ‘You know 
my office is down on Franklin Avenue 
opposite the theatre.’ Considering that 
we had been there then only a short 
time, his reply: ‘Oh, yes, I know where 
you are’—was_ astonishing. Pat i 
thought, perhaps he is more observing 
than most people. So I went through 
the same with twenty other 
stranecrs and the results were so definite 
that we saw the importance of window 
displays as through a magnifying glass. 

“Then came the second window. We 
were rushed with many other matters, 
the display went in too quickly, with not 
sufficient thought, and the result was 
just so much junk. Sut the failure 
taught us several lessons: 

“1. Each window must be 


ahead. 
“9 


process 


plazned 


2. Each window must have a story 
to tell, and the story must cover only 
one point. 

“3. It is a fine thing to get humor 
into the display, but it is important to 
see that it is really humor. 

“4. Each window must express the 
personality and purposes of the agency. 


Where Ideas Were Acquired 


“With these points as our objectives, 
the question was how to acquire ideas 
and the necessary skill. We have used 
the Boston Insurance Company’s book 
‘Window Displays’ for basic ideas, but 
we always try to give the finished dis- 
play a twist that expresses our own 
personality. Dennison’s booklet ‘How 
to Put the Win in Windows’ told us 
something about how to handle crepe 
paper effectively. At times we use the 
‘Small Ads with a Big Punch’ as pub- 
lished in the Accelerator to give our 
show cards apt expression. In addition, 
the writer does all lettering and draw- 
ing personally. With a little ingenuity 
one can find ways of enlarging small 
almost any size. One cartoon 
measuring three by five inches we en- 
larged to two feet by four and it so 
perfectly illustrated our thought that it 
went over very well. 

“The cost of materials for each 
window averages about $1.50, and we find 
that almost any display requires a full 
day to complete. I can imagine a busy 
agent’s asking where the time is to be 
found to give a day or two a month to 
window displays. Yet the writer has 


copy to 
py t 





Effective Christmas Display 


“The bank cashier made a point of 
telling us that three people had men- 
tioned our Christmas window to him, 
yet there were only five words in the 
whole display: ‘Insuring You a Merry 
Christmas.’ The letters were made to 
look as though carved out of snow, with 
a background of four-inch blue and 
white stripes, covered with over a hun- 
dred stars of various sizes glittering 
with mica and a large moon, also mica- 
covered. 

“If the window is empty a day or two 
between displays, someone always asks 
whether we are about to move. 

“When an agent can excel all others 
on some one point, no matter how minor 
that point may be, and when practically 
everyone gladly admits his superiority in 
some direction, that agent thereby ac- 
quires a tremendous advantage—and it 
can be done perfectly with windows that 
talk. 

“We dare say there are at least 3,000 
























































home-owners here who never knew we 
were in business before April 1, 1940, 
yet who today consider ours as the pro- 
gressive agency in town and thinks of 
us favorably. Much of their worth to 
us in the future must be credited to our 
window displays.” 





HENNE APPOINTS FIELDMEN 

Announcement is made at Chicago by 
E. A. Henne, vice-president, America 
Fore Group, of the appointment of 
Fred E. Heckel, formerly in the local 
agency business at Grafton, N. D., as 
state agent for the group in North 
Dakota, and that John B. Hunter has 
been made special agent in Iowa. Mr. 
Heckel replaces Robert W. Swanson, 
who is being transferred to Indiana as 
special agent for the Continental and 
American Eagle. Mr. Hunter replaces 
Vincent O’Malley, who has been in- 
ducted into the military service. 
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NATIONAL DEFENSE 
THROUGH 


FIRE DEFENSE 


The National Board of Fire Underwriters, cele- 
brating now its 75th year of fire prevention work, 
has placed all of its facilities at the disposal of 
the Government during this national emergency. 

Every effort should be made to 
Avoid loss by fire 
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Reduce the hazards of fire 
Protect the businessman and 
property holder against finan- 
cial misfortune by proper and 
complete insurance coverage. 




















; FIRE ASSOCIATION OF PHILADELPHIA 
LUMBERMEN'S INSURANCE COMPANY 
THE RELIANCE INSURANCE COMPANY 
PHILADELPHIA NATIONAL INSURANCE COMPANY 


401 WALNUT STREET, PHILADELPHIA 
FIRE, MARINE and AUTOMOBILE INSURANCE 





ENCUMBRANCE CLAUSE WAIVER 


Court Holds Notice of Facts on Insured 
Risk to Agent Constitutes No- 
tice to the Company 

The Seventh Circuit Court of Appeals 
Sundquist v. Camden Fire, 119 F, 2¢ 95, 
affirming judgment for plaintiff in the 
Federal District Court for Souther 
Ilinois, in an action on two fire poli- 
cies covering fixtures and stock of fur- 
niture and other goods, held that where 
an invoice given to the adjusters mis- 
stated the age of certain pianos claimed 
for in the proof of loss, the question 
whether insured misrepresented _ the 
value of property destroyed was prop- 
erly submitted to the jury. 

The policies provided that they should 
be void in case of concealment or ma- 
terial misrepresentation, or in case oj 
any fraud or false swearing by the 
insurer, whether before or after a loss. 

There was a chattel mortgage on the 
property when the policies were issued. 
It was shown that defendant’s solicit- 
ing agent was informed of this when 
he interrogated insured regarding the 
stock of goods and his financial condi- 
tion, and also was informed as to how 
the mortgage happened to be given. 

It was held, following the rule that 
“notice to an agent of an insurance com- 
pany of facts which might otherwise 
avoid the policy will be considered as 
notice to the company, and as_ having 
been waived by the company” (Fire- 
men’s Ins. Co. v. Horton, 170 III. 258, 
48 N. E. 955, 956), the agency and no- 
tice of the mortgage to the agent being 
established, the company could not take 
advantage of the clause in the policy 
voiding it for encumbrances and avoid 
payment on that account. 

In view of the agent’s authority under 
which he was acting, the court said it 
would not have been necessary to com- 
1nunicate the information he obtained 
to the company’s main office. 





Waives Dues on One-Man 


Agency Members in Service 
As a further move to cooperate whole 
heartedly with the national defense pro 
gram the National Association of In- 
surance Agents has announced adoptiot 
of a plan waiving the pro-rata dues by 
a state association to the National Asso 
ciation on one-man-agency members who 
have joined the armed forces of the gov- 
ernment, with several stipulations, ! 
cluding the following: 

The exemption will be granted only 1 
men entering the armed forces who oP 
erate one-man agencies and whose of 
fices are forced to close thereby. This 
privilege cannot be granted to agemls 
who are partners in an agency or meir 
bers of an agency firm, under which the 
called-agent’s duties will be carried 0 
by other persons in the agency. The 
waiving of dues by the National Ass 
ciation in such cases shall only apply © 
agent-members whose dues have 45? 











been waived by the state association 
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A policy insured the owner of an auto- 
mobile against its loss by fire, theft, etc. 
The loss-payable clause provided that 
any loss should be payable to the insured 
and S. O. Jenkins as their “interest may 
appear.” Assured sold the car to 
another, subject to the interest therein 
of S. O. Jenkins, and surrendered the 
policy to the purchaser. Notice of such 
sale and surrender was given to the in- 
surance company’s agent, and a request 
made that the policy be changed so as to 
protect the interest of the purchaser and 
of S. O. Jenkins therein. — 

This agent assured Jenkins, the person 
making the request, that the necessary 
change would be made and that both his 
interest and that of the purchaser would 
be fully protected from that date. 

Thereafter the truck was destroyed by 
fire. The insurance company claimed the 
policy was voided by the transfer of title 
to the car, which was not provided by 
agreement in writing added to the policy 
as provided in the “title and ownership” 
clause of the policy. It contended that 
the agent’s action did not show a sufh- 
cient compliance with the policy pro- 
vision. The policy contained a prohibi- 
tion against waiver of provisions by 
officers or agents of the company unless 
authorized and endorsed on the policy. 

Ruling of Appeals Court 

In an action by the insured for the 
use of the purchaser of the car and S. O. 
Jenkins on the policy, the Georgia Court 
of Appeals, Brooker v. American Ins. 
Co, 16 S. E. 2d 251, held that Jenkins, 
who appeared to have a claim as mort- 
gagee or for an unpaid balance of the 
purchase price, under the loss-payable 
clause, had no other or greater right 
than the insured, so that a breach of a 
condition or provision of the policy 
against alienation or change of title or 
interest by the assured would prevent a 
recovery on the policy by Jenkins. Un- 
less there was a written agreement by 
the insurer added to the policy, or unless 
this was waived by an authorized agent 
or the insurer is equitably estopped from 
insisting upon a forfeiture of the policy 
because of a violation of the title and 
ownership clause thereof, Jenkins could 
not recover on the policy as to whatever 
interest it might appear he had in the 
insured property. 

It was not alleged that either the pur- 
chaser or the mortgagee relied on the 
agent’s promise and acted thereon to 
the injury of either. The car was sold 
before the alleged promise was made. 





Foreign Hull Syndicate 
Re-elects All Officers 


At the monthly meeting of the board 
of managers of the American Syndicate 
for Insurance of Foreign Hulls the fol- 
lowing officers were re-elected for the 
coming year: 

Chairman, board of managers, W. 
Bradford Harwood; deputy chairman, 
Henry H. Reed, Insurance Co. of North 
America ; underwriter, Douglas C. An- 
derson ; treasurer, Ernest W. Schuler; 
secretary, Norman S. Adams, and as- 
— secretary, S. Donald Livingston. 
; fembers of the board of managers 
re as follows: J. Whitney Baker, Great 
ak Robert B. Jennings, Auto- 
Falls: 3 Samuel D., McComb, Glens 
Fires eal E. Manee, United States 
din ‘ot arold Jackson, Phoenix; _Hen- 
pr” ubb, Federal; John S. Gilbert- 
n, Hartford Fire; John T. Byrne; Mr. 
eed, North America. 
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Auto Policy Voided by Transfer of 
Car; Mortgagee Cannot Recover 


The insured and mortgagee herein, it 
was held, must rely on the doctrine of 
estoppel to prevail. 

The petition being defficient in these 
particulars, it was held not error for 
the trial court to sustain a demurrer to 
the petition and dismiss the action. 

Stephens, presiding Judge, dissented, 
holding that the condition of the policy 
requiring writing may be waived and that 
an insured had a right to rely upon the 
agent’s promise to make the necessary 
endorsements on the policy, by virtue of 
which promise such insured refrains 
from securing other insurance on the 
property and equity will treat as done 
that which ought to have been done and 
not permit the insurer to question it. 


UNION OF CANTON GAINS 


Premiums Up During Last Fiscal Year 
Because of War Business; All 
Results Were Favorable 
The Union of Canton, which has moved 
its head office from Hong Kong to Syd- 
ney, Australia, for the duration of the 
war and a limited time thereafter, re- 
ports a marine income of £1,278,518 for 
the year ending June 10, 1941. This 
was a material gain over the previous 
twelve months and was due to a sur- 
charge on marine rates and war risk 
premiums. J. O. Meeks, chairman of 
the company, presided and in his re- 

port said: 

“Sources of income of this sort are, 
fortunately, not permanent. First-year 
settlements, marine and war, on the 1940 
account totalled £298,625 8s. 1ld., repre- 
senting 23.36% of the premium, which 
is satisfactory. Special reserves have 
been set up to meet abnormal condi- 
tions, and it is considered that the trans- 
fer to the underwriting suspense ac- 
count to close the 1939 account will be 
sufficient, and the balance of the 1940 
account should suitably provide for out- 
standings, and, I hope, leave a reason- 
able margin of profit. 

“In the fire account the premium at 
£608,003 8s. 6d., and claim settlements at 
£242,282 19s. 9d., representing 39.85% of 
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PORTLAND HEAD LIGHT, PORTLAND, MAINE 


ORTLAND HEAD LIGHT, at the en- 

trance to Portland Harbor, Maine, is one 
of the most visited lighthouses on the Atlan- 
tic. Begun by the Colony of Massachusetts 
in 1790, the funds available were not suffi- 
cient to complete it, and it was not lighted 
until taken over by the Federal Government 
and fitted with a lantern in 1791. Of histor- 
ical interest is the fact that this lighthouse 
is one of the four authorized by George 
Washington and now standing as originally 
constructed. Thousands of summer tourists 
enjoy the beautiful panorama of the 365 
islands in Casco Bay, a view unexcelled by 
headland on the Atlantic Seaboard. 
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INLAND MARINE UNDERWRITERS 
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Over 12 lighted beacons that guard our coast 
can be seen from Portland Head on a clear 
night. 





In its vital role as “guardian of the seas,” the 
lighthouse has ever been recognized as a 
haven of safety in time of distress. 

Marine insurance, too, has long been rec- 
ognized by owners of all types of craft as a 
guardian which, like the lighthouse, is always 
ready to serve when needed. 

Appleton & Cox, Inc., specialists in this 
field since 1872, offers agents and brokers 
the last word in all forms of ocean and inland 
marine coverages. 
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the income, are at a normal figure. The 
Society was fortunate in that results 
in practically all fields were favourable. 
The results of the accident and general 
account show welcome improvement. The 
premium of £278,461 14s. 9d. is less by 
some £14,000 than the previous year, 
but the transfer to profit and loss of 
£21,000 is more satisfactory than has 
been the case for a number of years. 
You will notice in the marine and fire 
revenue accounts that special reserves 
have been made for outstanding balances 
in enemy and enemy-occupied terri- 
tories. In addition, a further sum has 
been debited to the underwriting sus- 
pense account for the years concerned. 
The total sum reserved in this connec- 
tion is £100,000. In the profit and loss 
account we have set up a contingency 
taxation reserve of £20,000. This was 
necessary in view of the heavier taxation 
charges we must meet in future.” 





COLLISION POLICY VOIDED 
Failure of Seller of Car to Transfer Fol- 
icy to Purchaser Relieves In- 
surer of Liability 

An automobile collision policy provid- 
ed that unless written permission was 
given, change in ownership of the car 
would void the policy. The insured no- 
tified the insurer’s agent that he had 
agreed to sell his automobile to a third 
person, and that he wanted the insur- 
ance to remain in force for his, the sell- 
ers, protection. He did not, however. 
snecifically ask the agent to transfer the 
policy to the purchaser, although the 
agent knew of the purchase. Subse- 
quently the agent delivered the requested 
policy to the seller, without any transfer 
to the purchaser, and without a loss pay- 
able clause to the seller. ; 

A loss occurred and the company paid 

the seller $20 to settle it. Apparently 
the seller was at that time in possession 
of the car. Subsequently the seller gave 
the purchaser a bill of sale and received 
from the purchaser a chattel mortgage. 
An accident occurred about a month 
later. The purchaser then procured the 
policy from the seller and brought ac- 
tion on the policy. 
_ Plaintiff admitted that no formal trans- 
fer was made according to the terms of 
the policy, but contended that the cir- 
cumstances constituted a waiver by the 
insurance company. ; 

The Nebraska Supreme Court, Card v 
Minneapolis Fire & Marine Ins. Co., 298 
N. W. 157, did not consider the question 
of waiver. It found that the seller of 
the car was not a party to this action; 
that no policy was ever delivered to 
plaintiff, the purchaser; that the latter 
did not testify that he relied upon any 
waiver, nor, except by inference, that he 
in fact knew anything of the deal be- 
tween insurer’s agent and the seller of 
the car, and that no agreement of any 
kind was made between the insurance 
company and plaintiff. Judgment for de- 
fendant was affirmed. 


LOAN RECEIPT DECISION 

[n an action by the American Distilling 
Co. against the New Hampshire Fire on 
an insurance policy, New York Supreme 
Court, Appellate Term, reversing judg- 
ment denying plaintiff’s motion for sum- 
mary judgment and granting the mo- 
tion, said in a per curiam opinion: 

“Defendant’s policy was in force at the 
time of the loss. Neither the Federal 
Motor Carrier Act, 49 U.S.C.A., Sec. 301 
et seq. nor the Interstate Commerce 
Commission's rules prohibit a common 
carrier in interstate commerce from ob- 
taining insurance in excess of the mini- 
mum amount fixed by the commission. 
Apart from the act and the commission’s 
rules, defendant is liable to plaintiff as 
the beneficiary of defendant’s policy. 
Plaintiff is the real party in interest, 
notwithstanding the loan receipt.” 28 
N. Y. S. 2d 837. 





NAMED AGENT IN ONTARIO 

W. F. Daniels has been appointed 
special representative for the Belleville, 
Ontario, district by the North American 
Life. 
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H. J. Ginsburgh Presides 
At Actuarial Meeting 


R. H. BLANCHARD PRESIDENT 


Society Regrets S. D. Pinney’s Absence; 
Sixty Casualty Actuaries Deliberate 
on Current Problems 


Sixty members of the Casualty Actu- 
Friday in 
New 
the 


deliberated last 


Hotel 


problems of 


society 


annual session at Biltmore, 
| current 
yusiness under the 
Harold J. Ginsburgh, vice-president of 
the Society, who is assistant vice-pres'- 
dent of American Mutual Liability. Chief 
regret of those attending, which in- 
cluded twenty officials of casualty com- 
panies in addition to the actuaries, was 
that Sydney D. Pinney, Travelers Insur- 
ance Co. associate actuary, found it im- 
possible to attend the meeting. His 
health would not permit. Mr. Pinney 
completed his year as president of the 
Society at this meeting, and his contri- 
butions to the advancement of the or- 
ganization have been many. 
New Officers 

Election of officers and council mem- 
bers took place during the morning, 
new president being Ralph H. Blan- 
chard, professor of insurance, Columbia 
University, New York, whose career is 
highspotted in an adjoining column. Mr. 
Ginsburgh was re-elected vice-president 
and so was J. M. Cahill, actuary, Com- 
pensation Insurance Rating Board of 
New York. Also re-elected were Rich- 
ard Fondiller of Woodward & Fondiller 
for his twenty-fourth year as secretary- 
treasurer; Editor Clarence W. Hobbs, 
and Thomas O. Carlson, who is assistant 
actuary in the National Bureau of C. & 
S. Underwriters. Elected for three-year 
terms as Council members were C. A. 
Kulp, University of | Pennsvlvania’s 
Wharton School; J. J. Smick, National 
Council on Compensation Insurance, and 
Howard G. Crane, treasurer, General 
Reinsurance Corp. 

New Fellows and Associates 
The following associates of the society, 





upon 
chairmanship of 


having passed all examinations, were 
admitted as fellows: 
Roger A. Johnson, Jr. and Stefan 


Peters of Compensation Rating Board 
of New York; Morris Koloditzky of 
State Insurance Fund. Upon recommen- 
dation of the Gouncil William R. Wil- 
liamson of Social Security Board was 
elected a fellow without examination. 
Newly enrolled associates were R. D. 
(American) Lumbermens Mu- 
tual Casualty and W. F. Dowling, 
Lumber Mutual Casualty of N. Y. 
Ginsburgh’s Formal Paper 

Chief among the formal papers read 
at the morning session was that of 
Vice-President Ginsburgh on Some Ef- 
fects of New Premium Determination 
Procedures. Calling attention to prob- 
lems in connection with the writing of 
newer coverages such as retrospective 
rating and comprehensive coverage, he 
the actuaries endeavor to 
> them “before they are tossed into 
laps by others with little knowledge 
of and sympathy for difficulties which 
we can more fully appreciate.” 

First to be mentioned was the gauges 
f performance and condition in the 
conduct of various casualty lines. These 
gauges are needed to judge efficiency of 
operation and favorableness or unfavor- 
ableness of results obtained. The super- 
vising authority uses them, the speaker 
said, to determine validity of statement 
of financial condition. Most fundamental 

(Continued on Page 31) 
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John J. Graham Dies at 
Home in West Hartford 


KNOWN THROUGHOUT COUNTRY 
Hartford Steam Boiler Vice-President 
with Company Almost Thirty- 
six Years 

John J. Graham, 60, vice-president, 
Hartford Steam Boiler Inspection & In- 
surance Co., died suddenly at his home 
in West Hartford, November 17. He 
would have been associated with the 
company thirty-six years had he lived 
until January 1, 1942. 

Born at Cleveland. Ohio, in 1881, he 
joined the Hartford Steam Boiler there 
in 1906. In 1912 he was made branch 
manager at Pittsburgh, and in 1917 he 
was transferred to the home office in 
Hartford as superintendent of agencies. 
He was elected assistant secretary in 
1922 and vice-president in 1927. He was 
also a director of the company. 

Was Contact Officer 

As one of the chief contact officers 
of the company, he was widely known 
throughout the field. He had charge of 
agency and business promotion. With 
Mrs. Graham, he was a frequent at- 
tendant at the White Sulphur Springs 
casualty-surety convention, but they 
were missed at the meeting last Fall. 

The esteem in which Mr. Graham was 
held by his own company was evidenced 
by the celebration on New Year’s Day 
of this year on the occasion of his thir- 
ty-fifth anniversary. President W. R. C. 

(Continued on Page 34) 


Priorities and How They Affect 


Sureties on Contract Bond 


By B. E. Joline, 
Metropolitan N. Y. Office, Royal Indemnity 


Having made an intensive survey of the present situation as regards the effect of 
priorities on contract bond underwriting, the author of the following article has gen: 
erously made available the results of his fact finding. He gives the status Of the 
priorities program today, describes events leading up to the SPAB order of October 9 
for cessation of non-defense building, and declares that if this order is permitted tq 
stand it will result in wholesale unemployment in the building trades. Construction Pros. 


pects in 1942 are also forecast. 


Mr. Joline, who joined the Royal Indemnity in January, 1941, is a Yale graduate 
with a background of seventeen years in suretyship. He started in 1929 with the old 
National Surety; was assistant secretary when he resigned in 1928. 
ten years with New Amsterdam Casualty as metropolitan production manager fo; 
bonding lines; then came to the Royal to manage its metropolitan bonding department 


His article follows: 


For the past six months surety under- 
writers have been concerned over the pros- 
pect of possible losses on contract bonds 
where the contractor, through no fault of 
his own, is delayed for a long time in the 
completion of a project because he cannot 
obtain the necessary materials. This sit- 
uation arises either because the project is 
not entitled to priority assistance or, if so 
entitled, the materials are not readily avail- 
able. Justifiably underwriters feel that the 
long delay in completing such a project 
may result in penalties or damages against 
the contractor and that he may also suf- 
fer financial loss on account of rising 
material prices or because of failure 
through other causes to complete the job. 


Obviously, construction jobs which are 
directly tied up with the national defense 
program are not likely to produce claims 
under surety bonds for the reason that as 
direct defense jobs they carry priority 
ratings. The big question is, however, 
what the situation will be on non-defense 
contracts in so far as the sureties are con- 





driving privileges. 





lines placed through our office. 








The Answer to the Problem 


The Motor Vehicle Financial Responsibility Act, effective Janu- 
ary |, 1942, is New York State's answer to the problem of the 
financially irresponsible automobile owner or operator. After that 
date, those failing to meet accident obligations, will forfeit their 





Why not sell... 
the PAY-AS-YOU-RIDE idea? 


by using 


THE DEL MAR FINANCE PLAN 
How? 


By placing your automobile business with our office and 


deducting your FULL COMMISSION from the first payment. 
The DEL MAR PLAN applies to automobile and all other 


WHITE & CAMBY, INc. 


Edward I. White, President 
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B. E. JOLINE 
cerned. These include public _ building, 


commercial, industrial and residential build- 
ing. Will there be any such building dur- 
ing 1942? If so, will the necessary ma 
terials be available? These questions can 
only be answered by considering the pres- 
ent status of the priorities program as 4 
whole, confusing as it may be. 

Events Leading Up to “Total Blackout’ 

Declaration by President Roosevelt of 
a full national emergency on May 3, 
1941, started the Priority Division of the 
Office of Production Management serious- 
ly to enforce priorities regulations. This 
division was charged with the duty ol 
facilitating the production and _procurt- 
ment of materials for defense and lend- 
lease aid by granting priority assistance 
or preference ratings. After a few months 
it became evident that this procurement 
system had far out-stripped existing ma 
chinery for allocating such materials to 
primary producers. Priorities could 1 
longer work without allocation of critical 
raw materials. 

Accordingly, the President in August 
1941, issued an executive order creating 
the new Supply Priorities and Allocations 
Board (SPAB, Donald M. Nelson, exect- 
tive director). SPAB’s first attempt f0 
make a survey of critical materials dis 
closed an inventory accumulation in every 
industry. Easy money had made inventory 
hoarding general. 

In spite of these disclosures and of the 
apparent fact that production of materials 
had already been stepped up, SPAB issuel 
its famous announcement of October %, 
1941, interpreted by many as a “totd 
blackout” of the building industry. It 
stipulated that no public or private col 
struction projects using critical materials 
could be started unless necessary for ¢ 
rect national defense or for health 0 
safety of the people. Many building i 
dustry executives feel that a prioritits 












(Continued on Page 31) 














Nov 


Cl. 
miss 
staff 
pens 
pape 
Soci 
that 
evad 
ent 
mor¢ 
prin 


conn 
trust 
gives 
whic 
pring 


a 
tion, 
is ni 
it is, 
enga 
publi 
to r 
and 
long 
othe 
lated 
dem 
amot 
write 
limit 
in ¢ 
amot 
polic 
men: 
finar 

2 
shou 
that 
unde 
cost, 
polic 
haza 
with 
thesi 
rigid 
for 
and 
Insu: 
to r 
more 
In s 
assai 
lic y 


petic 
orga 
cont 
Stan 
filin; 
catic 












21, 194) 


Onds 


> effect of 
» has gen- 
US Of the 
October 9 
rmitted to 
tion Pros. 


» graduate 
th the olf 
nen Spent 
Nager for 
“partment, 





building, 
ial build- 
ling dur- 
sary ma- 
‘ions can 
the. pres- 
‘am as a 


lackout” 
evelt of 
May 23 
n of the 
serious- 
s. This 
duty of 
procure- 
id lend: 
ssistance 
- months 
urement 
ing ma- 
rials to 
ould no 
critical 


August, 
creating 
ocations 
, exec 
empt to 
als dis- 
n every 
iventory 


| of the 
saterials 
3 issued 
‘ober 9, 
. “total 
ry. It 
te com 
aterials 
for dr 
alth of 
ling. i 
riorities 








November 21 ’ 1941 





[(Carualtw| 

















Page 31 















Annual Meeting of Casualty Actuarial Society 





Hobbs Says Anti-Trust 
Principle Still Lives 


HE SPEAKS BEFORE ACTUARIES 





ulatory Laws and Company Coop- 
gy ori Needed to Keep Competi- 
tion in Reasonable Bounds 


Clarence F. Hobbs, the Insurance Com- 
missioners’ special representative on the 
staft of the National Council on Com- 
pensation Insurance, said in his formal 
paper before the 
Society last week in -New York City 
that the anti-trust principle has been 
evaded, over-laid by legislation consist- 
ent with it and tends to fall more and 
more into the bt the 
principle is not dead and in some states 


Casualty Actuarial 


background. 


it is still necessary for insurance com- 
panies to use a good deal of caution. 
His paper on “State Regulation of 
Insurance Rates” is a revision of one 
written sixteen years ago. Mr. Hobbs 
brought it up to date, and presented in 
connection with it digests of the anti- 
trust laws of the several states. He 
gives a number of citations of cases in 
which an attempt was made to apply the 
principles to insurance. 


Affected with Public Use 


‘Insurance occupies a peculiar posi- 
tion,” he said. “And insurance company 
is not a public service company, but 
it is, according to good legal precedent, 
engaged in a business affected with a 
public use. The right of legislatures 
to regulate its rates, its policy forms 
and its methods of doing business is no 
longer a controversial issue. On _ the 
other hand, insurance rates are not re- 
lated to ordinary laws of supply and 
demand. Certain limitations to the 
amount of insurance a company can 
write, are dictated by prudence; other 
limitations have been set up by statute 
in the form of provisions limiting the 
amount that can be insured in a single 
policy, in the form of reserve require- 
ments and other provisions relating to 
financial conditions. 

“Certain limitations to the price that 
should be charged are found in the fact 
that soliciting, issuing, servicing and 
underwriting a policy entail a certain 
cost, and in the other fact that the 
policy undertakings entail a certain 
hazard of loss, which must be estimated 
with a high degree of accuracy. Sut 
these limitations are not so exact or 
rigid as to inhibit a lively competition 
for business, and at times a reckless 
and. unscrupulous competition as well. 
Insurance companies have been driven 
to resort to combination to avoid the 
more disastrous results of competition. 
In so doing they have found themselves 
assailed as conspirators against the pub- 
lic welfare, sometimes under the com- 
mon law, sometimes under anti-trust 
Statutes, 

This phase has been succeeded by 
the recognition of a certain public in- 
terest in controlling the evils of com- 
petion ; by the legitimization of rating 
organizations, and by provision for the 
a, _, establishing rating 
filing Siscesk seat id machinery for 
a eb z “ di ication: and appli- 
sg Ss development has been by 

f ans uniform, It is in most states 
Paton ls geri lines. There are, 
and in no stat we — ile 
maa e are these all-compre- 
aa” “ the years which have 
witnessed a eke it a have 
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OFF-THE-RECORD DISCUSSION 


Actuaries Debate Effects of Defense Ef- 
fort and New Auto Law in N. Y.; 
Reporters Listen Only 
The casualty actuaries in annual ses- 
sion at the Biltmore November 14 de- 
voted the entire afternoon to an informal 


discussion of two important current 
problems. J. M. Cahill of the Compen- 
sation Insurance Rating Board, New 


York, handled himself well as chairman 
of this session. Several trade paper 
reporters were present but only as in- 
terested observers. They were told that 
the discussion was off-the-record so as 
to give the actuaries plenty of freedom 


in expression of their opinions. The 
topics were these: 
1. Apparent effect of the current defense 


effort on the premium volume and the 
underwriting results for the various lines 
of casualty insurance. 
Problems resulting from the New York 
motor vehicle safety responsibility act, and 
possible solutions, 

Among the out-of-town guests pres- 
ent was C. F. J. Harrington, Massa- 


do 


chusetts insurance commissioner, who 
was particularly interested in Topic 
No. 2. 

Human interest spot on the day’s 


program was some verse produced by 
Editor C. W. Hobbs and dedicated to 
Society President Sydney D. Pinney. 

Memorial resolutions were passed for 
departed members of the society in- 
cluding the late Edward J. Bond, Jr., 
president Maryland Casualty; Professor 
James W. Glover, University of Michi- 
gan; Bertrand A. Page, Travelers vice- 
president, and Alexander A. Speers, 
Michigan Mutual Liability. 


Ginsburgh Presides 


(Continued from Page 30) 





of these gauges are expected loss ratio 
and allowable expense ratio for each 
line of insurance. 

It has been relatively simple in the 
past to determine expected loss ratio on 
a volume of premiums written and 
earned in any particular casualty line. 
3ut this has been changed with intro- 
duction recently of such plans as retro- 
spective rating, the various premium dis- 
count plans for workmen’s compensation, 
and comprehensive rating. A completely 
independent allocation of expense allow- 
ances is being used. _The effect, Mr. 
Ginsburgh explained, is that actual 
earned premium and incurred loss figures 
of a company in these lines of insurance 
are incapable of interpretation in terms 
of the loss: and expense provisions in 
the basic rates. 

Recommendations 

To help the situation Mr. Ginsburgh 
recommended that consideration be given 
to adding to the Casualty Experience 
Exhibit an item which will indicate with 
reasonable accuracy the loss provision 
in the earned premiums set forth in the 
exhibit and which will, therefore, also 
provide a means of determining the pro- 
vision for expenses. He added: 

“The method of adjustment used in 
workmen’s compensation policy year and 
calendar year loss ratio data reported 
for ratemaking purposes, while proper 
for such purposes, will not produce the 
amount provided in the actual earned 
premium in expectation of losses. This 
is so because that part of the total 
earned retrospective premium on any 
risk which provides for losses is not a 
function of the standard premium.” 

Continuing Mr. Ginsburgh © said: 
“Another difficulty for the supervisory 
authority which flows from these new 
methods of risk premium determination 
lies in their effect on Schedule P of 
the annual statement. While the weak- 
nesses of the loss ratio test in Schedule 
P have long been recognized, it has 
nevertheless served a useful purpose in 
supervision. It has stood as an accepted 
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| Heads Actuarial Society 





RALPH H. BLANCHARD 


Ralph H. Blanchard, professor of in- 
surance, Columbia University, widely 
known as educator, lecturer and author, 
is the new president of the Casualty 
Actuarial Society. 

Professor Blanchard was born at 
Plympton, Mass., in 1890. He received 
his A.B. and A.M. degrees at Dart- 
mouth College and his Ph.D. at the 
University of Pennsylvania. 

He was instructor in insurance at Co- 
lumbia, 1917-1920; assistant professor ot 
insurance 1920-1923, and was made pro- 
fessor of insurance in 1927. He is a 
fellow of the Casualty Actuarial So- 
ciety and the Insurance Institute of 
America, and a member of a number of 
insurance organizations. He was presi- 
dent of the American Association of 
University Teachers of Insurance in 
1935-1936, and vice-president in charge 
of the insurance division of the Amer- 
ican Management Association, 1939-1940. 

He is author of Liability and Com- 
pensation Insurance, Workmen’s Com- 
pensation in the United States, A Course 
of Study in Fire Insurance, and numer- 
ous insurance articles. 

His concentration on insurance is 
shown in the fact that he spent his 
recent sabbatical year touring the coun- 
try visiting insurance people. 





practical method of prevention, the thing: 


to be prevented being the reporting, for 
statement purposes, of an unduly de- 
pressed compensation and liability loss 
reserve on the latest vears of issue. * * * 

“Up to now the best practical answer 
for general use has been the simple loss 
ratio test; but now it would seem that 
a modification of this, or perhaps an 
entirely new approach employing differ- 
ent criteria, should be sought. Cur 
members who have engaged in research 
on loss reserve standards might wel! 
continue or resume their studies on an 
intensified level of activity.” 

Other formal papers presented follow: 

“An Analysis of Pre-Payment Dis- 
counts,” by Robert J. Myers of the 
Social Security Board; “State Regulation 
of Insurance Rates,” by Clarence W. 
Hobbs; “Exhibits and Schedules of the 
Casualty Annual Statement Blank,” by 
Thomas F. Tarbell of the Travelers: 
“The Multi-Split Experience Rating 
Plan in New York,” by Roger A. John- 
son, Jr. of Compensation Rating Board 
of New York; “A Method of Testing 
Classification Relativities,” by Stefan 
Peters, same board; and “On Graduating 
Pure Premium Ratios,” by Paul Dor- 
weiler of the Aetna. 








POSITION WANTED — 
Mail Dept. Supervisor—Qualified by 
broad experience to assume responsi- 
bilities. Experienced organizing, plan- 
ning and supervising all moil room 
activities. Familiar with postal re- 
quirements for all classes of mail. 
Knows mailing lists, the clerical and 
mechanical detail for mailing circular- 
izing campaigns. Has the ability to 
teach others. Experienced purchasing 
stationery and office supplies. Age 48. 
Married, energetic, adaptable. Now 
employed. 

Box 1416, The Eastern Underwriter 

94 Fulton St., New York City 











Priorities 
(Continued from Page 30) 


panic spreading from frantic applicants to 
defense officials was more responsible for 
this order than any imminent shortages 
of materials. Comparing Mr. Nelson’s 
drastic order to the recent fancied oil 
shortage of Petroleum Administrator Har- 
old Ickes, an official of a large steel com- 
panv recently stated that steel production 
in 1942 would be fully sufficient to take 


QO. What are Priorities? 

A. They are the machinery for put- | 
ting the needs of our National Defense 
program ahead of non-defense needs— 
for giving war industry first call on 
available materials. This includes de- 
liveries to nations whose defense is 
deemed essential to the defense of the 
United States. 


| 








care of probable needs. Figures of the 
United States Department of Commerce 
as of September 30 showed inventories of 
building material dealers up almost 40%. 
Its report indicated that defense construc- 
tion was more affected by fear of short- 
ages than actual inability of contractors 
to obtain materials. 

If the SPAB order of October 9 is 
permitted to stand, it will result in whole- 
sale unemployment in the building trades. 
For once industry and labor have united 
in an effort to affect modification or re- 
vocation of this order. It is possible that 
their efforts, the OPM survey of materials 
and inventories, together with a probable 
reduction of about 25% in building vol- 
ume in 1942, will bring about a modifi- 
cation and an easing of the whole pri- 
ozities situation early in 1942, 

Construction Prospects 

OPM estimates that construction of all 
types during 1941 will reach a volume of 
911,000,000,000. Of this amount five bil- 
lions is being spent for defense and six 
billions for all other public and private 
work. It is this work that SPAB, through 
its drastic curtailment program, hopes to 
cut in half, thus making an estimated pro- 


gram for 1942 of five billions of defense 
work and three billions of non-defense 
work. This would still top construction 


volume of any vear since the depression, 


except in 1940 and 1941. 


It remains to be seen whether such a 
program curtailing building by 25% wil 
be carried out. If materials and labor 


prove to be plentiful and demand for con- 
struction good, the natural law of supply 
and demand may keep non-defense bui'd 
ing on the up-grade in spite of any at- 
tempt to hold it down artifically. 
Underwriting Situation 

The fact that there have not been whole 
sale losses on contract bonds arising out 
of the priority situation up to this point 
may indicate that the concern of under- 
writers has been more fancied than real. 
In any event, it is probable that the situa- 
tion will be less confusing from this point 
on and, instead of becoming more severe, 
may ease off during 1942. 

ACTUARIAL EXAMS IN APRIL 

Secretary-Treasurer Richard Fondiller 
of the Casualty Actuarial Society an- 
nounces that annual examinations of the 
society will be held April 8-9, 1942. Can- 
didates are urged to file their applica- 
tions for such examinations immediately. 
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Beahn Counsels Coverage Spread 
For Buyer With Limited Budget 
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not become an arbitrary and demoraliz- 
ing sacrifice of protection but should 
be planned and carefully executed busi- 
ness policy. 
: reflected by 


“Too often a budget is 
summary discontinuance of liab‘litv in- 
surance forms—au‘omolile, public, ele- 


vator and the like—on the assumpt on 
that these forms are primarily for the 
benefit of the other fel’ow. The primary 
truth, the base from which the insur- 
ance buyer must reason, is that all in- 
surance benfits the purchaser. 
Protection of Assets 
“Protection of assets against depletion 
resulting from public liability is fully 
as important as protection against fire, 
burglary or other forms of direct 
There is no form of insurance, property, 


loss. 


liability, or even life, that is written 
exclusively for the benefit of the other 
fellow.” 

Where the budget dictates that some 
forms of protection be sacrificed, Mr. 


Beahn suggested that the individual in- 
surance buyer, in th's d lemma, can s'm- 


plify his problem by first eliminating 
from consideration those losses which 
could not affect the continuing opera- 


tion of the firm. 

On the question of whether the buyer 
with a limited budget should spread 
the amount available over many insur- 
ance forms, Mr. Beahn answered in the 
affirmative and said: 

“The insurance buyer of limited funds, 
forced to gamble in some manner, should 
gamble against a large from any 
hazard rather than to gamble against 
a particular hazard by refusing to insure 
against it.” 


loss 








Oliver on Pacific Coast 
For Connecticut 
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Indemnity 
manager, Pacific Coast 
ity Group of New 
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as manager of the 
handling Pacific 
the Connecticut 


). San Francisco. Mr. 
‘ds Harold F. Kjaerbye, 
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1931 1937 was 
at company’s California department, 
returning to the home office as assistant 


ice-president in the production and un- 
department. He is a grad- 
University of Washington. 


lerwriting 
ladrnk alee 
Cc. & §. CLUB ELECTIONS 
D. Wesley Barns, U. S. F. & G., was 
elected president of the Casualty & Sure- 
ty Club of Des Moines at its annual 
ing. He succeeds H. W. Nixon, 
Maryland Casualty, who becomes a mem- 
executive committee. 
Houghton, Great American 
y, was elected first vice-presi- 
Gordon Eason, Ocean Accident, 
vice-president. Henry Haynes, 
t Underwriters Review, was re- 
secretary-treasurer. 


eet 


ber of the 


Claude 








elected 
AMERICAN SURETY’S GAINS 
For the nine months ending Sept. 30, 
1941, American Surety produced a gain 
$319,073 in earned premiums and net 
curred losses decreased $436,249. After 
reserve and dividend deductions the 
company added $1,001,919 to surplus and 
undivided profits. 


~~ 


Des Moines C. & S. Club 
On Auto Liability Ins. 


The Des Moines casualty & surety 
club at its last meeting discussed the 
recent statement of Iowa insurance com- 
missioner, Charles R. Fischer, that he 
was attempting to work out a depart- 
ment ruling establishing compulsory 
automobile liability insurance. Wesley 
Jarns, U. S. F. & G, president of the 
club, made a report on discussions held 
with Commissioner Fischer relative to 
the matter. It was consensus of 
the members at the meeting that a de- 
partmental ruling would not be enforce- 
able and could be only applied through 
a legislative act. 

Frank Noble, American Surety, gave 
an interesting report on the recent na- 
tional convention of insurance agents. 


R. Deine T. Somer 
Speak on West Coast 


Under the auspices of the Casualty & 
Surety Fieldmen’s Association of the 
Pacific Southwest Ralph Priest, special 
agent of United States F. & G. in Los 
Angeles, recently spoke before the Retail 
Druggists Association of Long Beach on 
Druggists Liability. Francis T. Homer, 
special agent, Hartford Accident & In- 
demnity, Los Angeles, addressed the 
Long Beach Women’s Club on the recent 
changes in the standard automobile in- 
surance policy. 

PRIORITIES DISCUSSED 

Surety Underwriters Association of 
New Jersey at its November luncheon 
meeting recently discussed the effect 
of priorities on contract bond under- 
writing. Ralph Hawkins, New Amster- 
dam Casualty, who heads the associa- 
tion, presided. 
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Randolph E. Brown’s Seven Point 
Challenge to Production Fielj 


features. 


Randolph E. Brown, superintendent of | and_ service Mr. Brown ad. 
agencies, American Surety and New _ vised representation of companies whos 
York Casualty, issued a seven point  fieldmen have initiative, knowledge anj 
challenge to agents in his talk before personality to assist the agent in put. 


ting business on his books. “While com. 
mission dollars are what you want an 
what we want to help you get,” he said 
“many agents have told me that the key 
points just noted offer a firmer found. 
tion for a profitable and lasting relation. 
ship than a mere consideration of the 
percentage commission scale.” 

The fourth point Mr. Brown brought 
out was knowledge of the potential mar. 
ket with adequate office systems and 
records so that market possibilities anj 
sales efforts may be coordinated, His 
next point was to serve the public faith- 
fully through surveying and _ reviewing 
its requirements and watching expira 
tions so that there will be no lapses, 


Master of Trade 


The sixth challenge was that the agent 
be sufficiently master of his trade so 
that his sales approach and ability to 
sell did not depend solely on price, 

“Finally,” he said, “to have a justifi- 
able pride in your agency and in the 
companies you represent, but not to let 
this be static or complacent pride. We 
are entitled to your constructive sug- 
gestions; you are entitled to our views 
on underwriting; your clients are en- 
titled to our joint efforts to broaden 
available coverages without sacrificing 
the sound principles of prudent man- 
agement.” 


the recent meeting of the Illinois Asso- 
ciation of Insurance Agents at Peoria. 
As a former local agent in Florida, 
Mr. Brown has intimate knowledge of 
producers’ problems, so that his chal- 
lenges bear weight. 

His first challenge to the agent is to 
like and enjoy his profession; to be ever- 
lastingly curious; to master what he has 
to offer and the reasons why it should 
be bought. 

“Never forget that you are in a selling 
eame,” was his second point, “and that 
unless your knowledge is accompanied 
by a burning desire to sell, you cannot 
make the most of your opportunities. 
In the course of many years of con- 
stant field work, I have encountered 
agents who spent their time sitting on 
their swivel chairs and complaining about 
declining volume, and in the same locali- 
ties I have met others for whom the day 
did not contain enough hours to permit 
them to do all the soliciting thev wished. 
It requires no imagination to figure out 
which type of office is prospering.” 

Capital Stock Insurance 

The third point was to concentrate on 
the sale of capital stock insurance 
through companies which have the maxi- 
mum to offer as to financial strength, 
experience, qualification to do business 
over a broad area, general reputation 





EMME OBSERVES ANNIVERSARY 


Tennessee Casualty Men 


F. & C.’s District Manager at Los Plan Membership Drive 
Angeles with Company for ee 
Twenty-seven Years The Casualty & Surety Association 0} 

Paul J. Emme, district manager of Tennessee, organized in June and holt: 
the Los Angeles district office of the ing its first meeting in September, a 


cording to President E. B. Stout, Hart: 


Fidelity & Casualty Co., New York, re- 
ford Accident & Indemnity Co., Nash 


cently celebrated his twenty-seventh 
anniversary with the company, all of Ville, is rounding up a strong member 
which time has been in the Los Angeles ship with Charles Diehl, American Cas 


ualty Co., Nashville, serving as chairman 
of the drive. 
Casualty and surety men of Knoxville 
Chattanooga and Memphis are being in- 
vited to unite with the organization. 


office. 

Born in Topeka, March 20, 1898, he 
came to Los Angeles in 1901. On Oc- 
tober 14, 1914, he entered the employ 
of the company as an office boy. He was 
next given the duties of plate glass sur- 
veying, then came special agent, cover- 
ing all the territory served by the Los 
Angeles office, this being followed by 
appointments as assistant district man- 
ager, and in 1937, district manager. 

Mr. Emme now is serving as president 
of the Casualty Association of South- 
ern California; is a member of the Ad- 
visory Committee of the Pacific Coast 
Branch of the National Bureau of Cas- 





W. G. KEATING PRESIDENT 


American Surety Manager Heads Surel) 
Ass’n of Philadelphia; Recent An- 
nual Banquet “Best Ever” ; 
Winder G. Keating, American Surety’ 
Philadelphia manager, is the new} 
elected president of the Suretv Under 
writers Association of that city. #1 
election took place at the recent anntl 


ualty & Surety Underwriters; member banquet—best attended affair of the 
of the governing committee of the Cali- year—at which George Eichner of En 
fornia conference on acquisition and field ployers’ Liability presided as re 
supervisory cost, and served two terms president. Other new officers are as for 
as president of the Insurance Credit lows: 
Clearing Association of Los Angeles, Tohn H. Hoffman, Loyalty Group, Vi" 
trom 1937 to 1939. president; Roy Fanning, treasurer, al! 
Mr. Emme was married in 1919 to. W. Emerson Smith, Jr., National Surety, 
Miss Margaret F. Kieffer of Los secretary. Guest of honor was John" 
\ngeles, and they have three sons: Wil- | Donahue, resident vice-president, Mary 
liam J., the oldest, who is in the A. J. land Casualty, and_ president ol Inswt- 
Vaughn agency; Jack, a student in Santa. ance Society of Philadelphia. Enter 
Monica Juriour College, and Robert, in tainment chairman was Herbert Coopt' 


grammar school. Home Indemnity, who did a fine Jo) 
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Supreme Court Upholds 
Old New York Auto Law 


HANDS DOWN 5-4 OPINION 


Safety Res 
placed 


ponsibility Law, to Be Re- 
by Page-Anderson Act, 
Held Constitutional 


The Supreme Court of the United 
States, in a 5-4 opinion handed down 
November 10, upheld the constitutional- 
‘ty of the New York automobile finan- 
cial responsibility law, providing for 
suspension up to three years of a 
driver's license for an unpaid judgment 
unless holder ot the judgment consents 
io its restoration. The opinion also or- 
dered permanent cancellation of license 
unless insurance or other evidence of 
fnancial responsibility is given after an 
accident in which a court finds a driver 
at fault and gives judgment against, him, 

Justice Roberts delivered the majority 
opinion and Justice Douglas wrote the 
dissenting opinion. 

Was Adjudged Bankrupt 

The financial responsibility act is to 
be replaced by the more stringent Page- 
Anderson act on January 1. George C. 
Reitz, Cedar Hill, Albany County, 
through his counsel, argued that en- 
forcement of the law as applied to him 
would continue beyond the date on which 
the act is repealed. His license was sus- 
pended May 29, 1920, after evidence of 
a $5,138 judgment against him for per- 
sonal injuries. He was adjudged a bank- 
rupt on June 21, 1940. His counsel 
argued that the state law violated the 
national bankruptcy act in his case, and 
took property without due process. 

The financial responsibility legislation 
was upheld by the Supreme Court at the 
last term in a 4-4 ruling, and a rehear- 
ing was granted. 

The majority opinion denied that the 
field of the bankruptcy law was invaded 
by the law, or that Reitz’s constitutional 
privileges had been violated. The opin- 
ion said in part: 

Universal Practice 





mercy 









: collapsed 









“The use of the public highways by 
motor vehicles, with its consequent dan- 
gers, renders the reasonableness and 
necessity of regulation apparent. 

“The universal practice is to register 
' ownership of automobiles and to license 

their drivers. Any appropriate means 

adopted by the states to insure compe- 
» tence and care on the part of its li- 
censees and to protect others using the 
highways is consonant with due process.” 
_ Justice Roberts held the law “an en- 
forcement of permissible state policy 
touching highway safety.” He noted that 
state legislatures elsewhere are demand- 
ing compulsory insurance upon issuance 
of a license and declared that New York 

State chose to obtain the same end by 

suspending or revoking licenses of care- 

less drivers, 
_ Dissenting Opinion 

_ Justices Black, Byrnes and Jackson 
joined Justice Douglas in the dissenting 
opinion, It expressed the view that “this 
power which New York has given the 
creditor is a powerful collection device 
which should not be allowed to survive 
bankruptcy.” 

_Asserting that the law contravenes the 

National bankruptcy laws, the dissenting 

opinion further stated: 
| ‘Under the New York scheme a cred- 

itor whose claim has been discharged 
still holds a club over his debtor’s head. 

‘1 practical effect, the bankrupt may be 

in as bad, or even worse, a position 

than if the state had made it possible 
lor a creditor to attach his future wages. 

[he bankrupt is at his (the creditor’s) 


where the means of livelihood 
are at stake.” 





MUTUAL EXECUTIVE DIES 
nae J. Farnsworth, 78, treasurer 
Cac airector of the Lumbermens Mutual 
oy Co, died of a heart attack 
November 11. On a hunting trip, he 
while crossing Swan Lake, 
near Putnam, Ill, in a small boat. He 


1 : rive . ‘ 
» Survived by his wife, two daughters 
and a son, ‘ 











Traffic Institute Elects 
H. F. Hammond Vice-Pres. 


Harold F. Hammond, traffic engineer 
and director of the traffic division of 
the National Conservation Bureau, acci- 
dent-prevention division of the Associa- 
tion of Casualty & Surety Executives, 
has been elected vice-president of the 
Institute of Traffic Engineers. Members 
of the Institute include state, county, 
and municipal traffic engineers in every 
section of the country. Mr. Hammond 
has served as secretary-treasurer and 
board of directors member. 

A graduate of University of Michi- 
gan, Mr. Hammond has been on the 
staff of the National Conservation Bu- 
reau since 1935. He is co-editor of the 
Traffic Engineering Handbook, recent 
joint publication of the Institute of 
Traffic Engineers and the N. C. B. 

On November 8, Mr. Hammond at- 
tended an executive committee meet- 
ing of the Institute in Buffalo, New 
York, to consider an Institute plan for 
immediate improvement of defense pro- 
duction transportation, which was pre- 
sented in Congress by Congressman 
Clifford Davis of Tennessee. The plan 
provides for routes for defense workers 
and trucks; reduction of peak-hour con- 
gestion through staggering hours in de- 
fense areas; and eliminating traffic bot- 
tlenecks. Early next month the board 
of directors of the Institute will meet 
in Washington, D. C., to discuss the 
plan further. 





Minnesota Solons to Study 
Occupational Diseases 


A comprehensive study of occupa- 
tional diseases will soon be started 
by a Minnesota legislative interim com- 
mittee. Senator Milton Lightner, chair- 
man, announces that the committee will 
hold its first meeting either last week 
of November or first week of Decem- 
ber. The study was ordered by the 
last session of legislature as the result 
of a bill presented providing for sweep- 
ing changes in the present schedules. 
Findings will be submitted to the 1943 
legislature. 





Negligence Not Reckless 
Driving Under Calif. Code 


Negligence is not reckless driving un- 
der section 505 of the California Vehicle 
Code, says the Appellate Division of 
the Superior Court in Los Angeles, 
which held that negligence, even gross 
negligence, will not constitute reckless 
driving under that code. 

“On consideration of all the authori- 
ties,’ the opinion says, “we find no 
substantial difference between willful 
misconduct and reckless driving, and 
conclude that they are in truth the same 
thing, as far as they are concerned with 
the state of mind of the driver whose 
conduct is in question, so that the de- 
cisions construing the term ‘willful mis- 
conduct’ may be applied to the statutory 
provision prohibiting ‘reckless driving.’” 

The concurring opinion added that 
these decisions have settled the rule 
that mere negligence, even though gross, 
is not willful misconduct, and says: 
“Such negligence also falls short of con- 
stituting reckless driving.” 





GRANGE GETS RATE DEVIATION 

The National Grange Mutual Liability 
has been authorized to deviate from 
established automobile bodily injury and 
property damage rates in Virginia. It 
asked for a deviation of 25% but was 
allowed a deviation of 20.7% by the State 
Corporation Commission. 





MINN. RATE REDUCTIONS 


On November 18 the Minnesota com- 
pensation insurance board conducted a 
hearing on 1942 rate proposals filed by 
the Minnesota Compensation Rating 
Bureau. These call for an average re- 
duction of 2.8%, recognizing a 60% ex- 
pected loss and 40% expense loading. 





Jos. Froggatt Active in Old 
Greenwich Church, New York 


Joseph Froggatt, president of Joseph 
Froggatt & Co., Inc., nationally known 
insurance accountancy firm, regards as 
one of his most important activities out- 
side of business the post he holds as 
treasurer of the old Greenwich Presby- 


Kaiden-Kazanjian 


JOSEPH FROGGATT, JR. 


terian Church on West 13th Street, New 


York. Late in September this church 
reopened its doors after a Summer of 
restoration work in which Mr. Froggatt 
took a leading part. Only a previously 
scheduled trip to the Pacific Coast pre- 
vented him from being present Sunday, 
September 28 at the formal reopening. 
Rev. Jesse W. Stitt is present pastor of 
the church which is now celebrating its 
ninety-fifth anniversary. 

Interestingly, a number of other 
prominent insurance men are identified 
with the old Greenwich Church. Havi- 
lah M. Smith, an insurance agent in 
downtown New York, was its treasurer 
for many years. Arthur A. Dahlberg, 
assistant treasurer of the Sun Insurance 
Office, Ltd., is a member of its board of 
trustees and board of elders. Mr. Frog- 
gatt is also a member of the board of 
trustees. 


Los Angeles Casualty Ins. 
Adjusters Hear Joe Crider 


At a recent meeting of the Casualty 
Insurance Adjusters Association, Los 
Angeles, Joe Crider, Jr., insurance at- 
torney—and one of the best on the 
coast—spoke on “Preparation of Per- 
sonal Injury and Negligence Cases for 
Court Trial.” Mr. Crider stressed the 
importance of preparing the case, the 
cause of the injury, what the injury is 
and the necessity for an adjuster to have 
a concise and complete report of the 
facts. He also pointed out that all talks 
with witnesses should be entirely infor- 
mal. He advised making surprise re- 
visits to the injured persons to ascertain 
whether they really were in the condi- 
tion claimed. He declared that all legiti- 
mate means of coaching witnesses should 
be used. 

Mr. Crider was skeptical of the value 
of moving pictures unless they are in 
great detail and are absolutely complete, 
showing the entire accident and all its 
attendant occurrences. 


E. C. LAWRENCE DEAD 

Engelbert C. Lawrence, 66, an engi- 
neer with United States F. & G. for 
the past thirty years, died October 25 
after a short illness. His widow, two 
sons, three daughters and nine grand- 
children, survive. 

At one time Mr. Lawrence was as- 
sistant harbor master of Baltimore. He 
was one of the oldest Baltimore mem- 
bers of the American Society of Civil 
Engineers, 
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Safety Council Hears 
Commissioner Mealey 


LAUDS COMMERCIAL OPERATORS 


Seeks to Raise Performances of Average 
Motorist Regarding Safety & Fi- 
nancial Responsibility 


Carroll E. Mealey, New York State 
motor vehicle commissioner, asks com- 
mercial vehicle operators, whose traffic 
the New 
York City, to enlist themselves as indi- 


accident record is lowest in 


v'dual information bureaus to educate 
the public in the sound value of the 
new Motor Vehicle Safety Responsibility 
Law. Commissioner Mealey commended 
150 members of the commercial vehicle 
section of the Greater New York Safety 
Council, in their foresight in protecting 
the public and themselves from economic 
disaster following motor vehicle acci- 
dents, at a luncheon meeting at the Ho- 
tel Piccadilly recently. 

The Commissioner stated: “If we can 
raise the performances of the average 
motorist in regard to safety and finan- 
cial responsibility to the high level of 
our commercial fleets, we would have 
no need for such laws as this, but un- 
fortunately our driving public has treated 
this matter of financial protection with 
less foresight than commercial operators. 
Probably 70% of private operators are 
not at present protected against the fi- 
nancial risks of traffic accidents. 

“For those who have not had the fore- 
sight to obtain protection in advance 
their first serious accident will deprive 
them of the use of their car and their 
driving privileges until they have posted 
security against possible damage claims. 
Also they cannot drive again until they 
have established financial responsibility 
for the future.” 

The Commissioner said that a feature 
of the department's public educational 
program was the distribution of 3,000,909 
booklets describing the new law in non- 
technical language. These booklets are 
available to the public at every automo- 
bile service station in the state. 

William F. Brown, chairman of 
the commercial vehicle section of the 
Greater New York Safety Council, pre- 
sided. Police Commissioner Lewis J] 
Valentine was represented by Captain 
Matthew A. Skea, commanding officer, 
Police Department's safety bureau, who 
complimented the Safety Council mem 
bers on their excellent safety record 
He stated that Commissioner Valentine 
reported that out of 24,840 vehicles in- 
volved in accidents during 1940 in the 


City of New York only 3,296 were coin- 
mercial vehicles. 
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Wilson Succeeds Ahern 
As Travelers Secretary 


IN THE ACCIDENT DEPARTMENT 





Former Assistant Secretary, Forty-two 
Years with Company, Is Widely 
and Popularly Known 





Wyckoff Wilson, former assistant sec- 
retary of the accident department of 
the Travelers, has been promoted to the 
post of secretary, succeeding the late 
John E. Ahern. Announcement of his 
advancement was made by President 





AI 


WYCKOFF WILSON 


Edmund L. Zacher, following a meet- 
ing of the company’s board of directors 
on Monday. 

Mr. Wilson, whose service with the 
Travelers covers a period of forty-two 
years, is highly esteemed and widely 
known in the accident underwriting field. 
Graduated from Yale University in 1899, 
he immediately joined the company. 
With the exception of a year and a half 
with the actuarial department, he has 
been connected continuously with the 
Travelers accident department. 

He was made an underwriter in the 
department in 1906, and was elected as- 
sistant secretary in 1918. 

Mr. Wilson has had charge of the acci- 
dent underwriting for several sections of 
the country at different times and has 
traveled extensively. Thus, he is well- 
known to the selling organizations. 





WALTERS SPEAKS IN BOSTON 
Calls on A. & H. Agents to Create 
Public Confidence and Avert Gov- 
ernment Insurance 
Fred M. Walters, Philadelphia, co- 
superintendent, accident and health de- 
partment, General Accident Fire & Life 
Corp. and chairman, public relations 
committee, National Association of Ac- 
cident & Health Underwriters, spoke 
before the Boston Accident & Health 
\ssociation at its November 13 dinner 
meeting. His subject was Public Con- 

fidence, and he stressed: 

“The National Association is 
vinced, and has continually stressed the 
' that the ind’vidual agent in the 
held in direct daily contact with mem- 
bers of the public can do more in a few 
months to increase public confidence and 
good-will than could be accomplished in 
years by means of an elaborate public 
relations program. If we will make it 
a point to talk about our business at 
every opportunity even though our 
listeners may not be prospects for in- 


con- 


fac 4 


Heads of Six A. & H. Ass’ns 
To Be Feted in Chicago 


The heads of six accident and health 
organizations are to be the guests of 
honor at the second annual Chicago Ac- 
cident and Health Executives’ dinner, 
which will be held at the Stevens Hotel, 
Chicago, on Thursday evening, Jan. 22. 

Those to be thus honored are H. T. 
Dobbs, president, Industrial Insurers’ 
Conference; W. Franklyn White, chair- 
Bureau of 


man governing committee, 
Personal Accident & Health Under- 
writers; John M. Powell, president, 


Health & Accident Underwriters Con- 
ference; Currie C. Chase, president, In- 
ternational Federation of Commercial 
Travelers Insurance Organizations; 
Clyde E. Dalrymple, president, National 
Association of Accident & Health Un- 
derwriters; and Godfrey M. Day, presi- 
dent, International Claim Association. 

The affair is under the sponsorship of 
the Chicago A. & H. Association. 





“Typical American Nurse” Is 
Theme of A. & H. Poster 


Harold R. Gordon, general chairman 
of the 1942 Accident & Health Insur- 
ance Week, March 23 to 28, has com- 
missioned R. Wilson McCoy, nationally 
known illustrator, to do a full color pos- 
ter for nation-wide use during the spe- 
cial week. This poster will feature the 
picture of a “typical American nurse” in 
uniform tied in with the week’s slogan 
“Accident & Health Insurance—Amer- 
ica’s First Line of Home Defense.” 

Artist McCoy, famous for his national 
magazine covers, will select his concep- 
tion of “the ideal girl model” to pose 
for the nurse poster which will be done 
in his original airbrush technique. The 
nurse theme in this poster is the focal 
point of A. & H. Week. 





surance, the results will be little short 
of astonishing.” 

In discussing the importance of the 
attitude of the public toward the A. & 
H. business, and the part that it will 
play in deciding whether or not a system 
of compulsory health insurance will be 
adopted, Mr. Walters said: “People 
generally are coming to realize more 
and more that disability insurance is a 
real necessity—yes, a commodity—and if 
the majority are not aware that adequate 
coverage is obtainable from the insur- 
ance companies they are quite likely to 
support some scheme of governmental 
insurance.” 

Mr. Walters was welcomed to Boston 
and introduced at the dinner by Lester 
L. Burdick of Commercial Casualty, who 
is president of the Boston association. 


Indianapolis A. & H. Club 
Balks at Licensing Plan 


One of the liveliest sessions ever held 
by the Indianapolis Accident & Health 
Club was on November 10 when James 
W. Spurgeon, supervisor for the Indiana 
Insurance Department, spoke on the ex- 





amination licensing plan recently put 
into effect in that state. 
He said that from a questionnaire 


sent out by the Department, which was 
answered by 75% of those queried, it 
was found that half of these agents had 
applied for a license merely to increase 
their earnings a few dollars a month. 

Indianapolis club members were urged 
to accompany applications with a letter 
setting forth what the applicant has 
been doing and what he plans to do. 
They were advised that no employe who 
cannot lay off at any time to service 
policyholders will be granted a license. 
This precipitated much discussion, since 
this policy of the Department will make 
it virtually impossible to appoint as part- 
time agent anyone who is employed in a 
full-time job. 
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MAKE PROSPECT A HERO 





Zenn Kaufman’s Advice in Talk Before 
Newark A. & H. Ass’n; to Hold 
Christmas Party Dec. 18 : 

“Dramatize the prospect—make him 
the hero of your sales show—and you'll 
find insurance sales easier to make.” 
Thus urged Zenn Kaufman, well known 
sales consultant and author of “Show- 
manship in Business” in addressing the 
Newark A. & H. Association on Novem- 
ber 14. This was Mr. Kaufman’s fifth 
“request” appearance in Newark and he 
eave generously of his sales building 
ideas. He said that showmanship, far 
from being high pressure, was frequently 
restrained, dignified and conservative. 
His chief point was that an insurance 
sale to be successful must contain all 
the ingredients of a good show on 
Broadway. 

William Barnes, Washington Nation- 
al’s manager in Newark, president of the 
club, gave a warm welcome to the size- 
able crowd which turned out to hear 
Mr. Kaufman. The diners included a 
flock of Loyalty Group special agents. 
Among them was F. W. Hoops, presi- 
dent of the New Jersey Special Agents 
Association, who invited the A. & H. 
men to attend the December 1 meeting 
of his organization in Essex House at 
which an American citizen, who was in 
a German concentration camp when the 
war broke out, will be guest speaker. 

Douglas Moe, vice-president of the 
Newark A. & H. Club, then announced 
that its Christmas party will be held 
December 18. An out-of-town guest at 
the meeting was Harold L. Bredberg of 
Chicago, vice-president of National Ser- 
vice & Appraisal Co. 

George McDowell of Loyalty Group, 
immediate past president of the club, 
introduced Zenn Kaufman. The latter, 
describing the ingredients of a good 
show, listed them as suspense, human 
interest, conflict, drama, all of which 
should be used by insurance salesmen. 
He also recommended that the Chevro- 
let’s slogan “Never forget a customer. 
Never let him forget you,” be posted 
prominently in agency offices. 





T-FORMATION FOR APP-BOWL 
Kansas City A. & H. Ass’n Program of 
Actual Transcribed Sales Talks; To Be 

Feature of Mid-Year Meet in January 

Under the intriguing title of “T-For- 
mation for the App-Bowl” the Kansas 
City A. & H. association staged a pro- 
gram of actual transcribed sales talks 
November 14 in which top-notch pro- 
ducers of that citv particinated. They 
included Lysle Kindig. Massachusetts 
Bonding, chairman; George Swaney, 
Washington National: L. T. Bayless, 
Pacific Mutual; Carl Damon, American 
Savings Life, and Guy Lane, Business 
Men’s. 

In a distinctly football atmosnhere 
each speaker, as a member of the “back- 
field,” gave his talk. In each case it was 
one which had been given before an 
actual prospect, and transcribed without 
the salesman’s knowledge. 

The “backfield men” all wore helmets 
and the prospect, also wearing a helmet 
upon which were written the five chief 
objections, played the role of the “op- 
posing team.” 

“T-Formation for the App-Bowl” will 
be a feature of the mid-year meeting 
of National A. & H. Association. 
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WHITE & CAMBY ON THE Jop' 





Alert to Sales Possibilities of Safe, 
Responsibility Law, N. Y. Agency 4 
Starts Newspaper Adv, 
White & Camby, Inc., borough agents 
in uptown New York for United States 
F. & G,, has set the pace for advertisiny 
in connection with the new safety . 
sponsibility law, effective next Januar 
1, In addition to a sizeable insurang 
trade paper program this agency starte( 
on Monday to advertise in the New Yor, 
Herald Tribune. Car drivers of New 
York were urged to get details of the 
Del Mar finance plan through the White 
& Camby office and thus “pay-as-yoy- 
ride.” This agency, headed by Edward 
I. White, is the first in the city to do 
newspaper advertising in connection with 
the new law. 
Casualty insurance companies, both 
stock and mutual, are also using news- 


paper space to get their story before thep 
car driving public and among them using} 


the New York dailies are the Travelers 
Aetna, Liberty Mutual. 


G. V. MacGregor Elected 


Casualty Forum President 


G. V. MacGregor of Fireman’s Fund 
Indemnity, was elected November 18 
president of the Casualty Underwriter 
Forum of New York. New vice-pres- 





dent is A. G. Smith of Accident & Cas © 


ualty Co. B. J. Benda, Ocean Accident 
was re-elected secretary-treasurer. 


John J. Graham 


(Continued from Page 30) 





Corson presented him with gifts on be 
half of the officers. Other gifts wer 
from department heads; messages 0! 
congratulations came from all sections 
of the country. 

Mr. Graham was a director of the 
Boiler Inspection and Insurance Co. 0 
Canada, trustee of the Society for Sar 
ings, member of the Corporation of the 
American School for the Deaf and a ¢: 
rector of St. Francis Hospital. 

In addition to his widow, Mrs. Man 
Courtney Graham, he leaves a son, Joli 
Courtney Graham; _ three _ brothers 
Arthur F. and Albert J., of Cleveland 
and Emmet Graham of Chicago, and? 
sister, Florence M. of Cleveland. 

A solemn requiem High Mass we 
sung Wednesday morning at St. Justi 
Roman Catholic Church. Burial was " 
Mount St. Benedict Cemetery. 


President Corson’s Tribute 

President W. R. C. Corson of the Hatt: 
ford Steam Boiler paid the followin: 
tribute to him: 

“The sudden death of Vice-President Gr hs 
will come as a tremendous shock to all throw: 
out our organization. To me it has broug! 
an overwhelming sense of personal loss for 
means the passing of a devoted friend and ass 
ciate. i 
“As executive 
he has for many years relieved me oF ™ 
of the of its affair 


Especially 


of my compat! 


vice-president : 
f mue 


detailed administration a 
has this been so during the re 
period of my enforced absence from the oft 
I cannot now express adequately an appreciat® 
of his long and valued service, for my thoush' 
turn entirely to the loss of a friend whos 
passing means so much to me.” 
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